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NORTHWESTERN MEN MEET 
—— 

BIG ATTENDANCE THIS YEAR 

President Markham Sees Danger in 

Undue Interference by Legisla- 

latures with Management Details 

Milwaukee, Wis., July 20—(Special) 
—The thirty-fourth annual meeting of 
the Association of Agents of the North- 
western Mutual Life opened yesterday. 
More than 200 agents were in at- 
tendance. 

In his address of welcome to the 
agency force, President George C. 
Markham of the Northwestern, said 
that the amount of business done since 
the prior meeting was quite satisfac- 
tory considering the business disturb- 
ances of the country during the past 
eight months. President Markham said 
that the new insurance reported during 
the first six months of 1910 amounted 
to $63,021,583, an increase over the cor- 
responding period of the previous year 
of nearly $3,000,000. The insurance in 
force July 1, 1910, was $1,058,113,120, 
being an increase during the first six 
months of this year of more than $36,- 
000,000. The assets of the company on 
July 1, amounted to about $268,140,000, 
an increase during the first six months 
of this year of nearly $5,700,000. The 
company has paid to policyholders, in 
dividends, during the six months, $5,- 
467,952, being an increase over the 
amount paid for dividends during the 
same period of 1909 of $640,204. There 
was paid to policyholders during the 
six months, including death claims, en- 
dowments, post-mortem and final divi- 
dends and surrenders, $6,780,977. The 
real estate loans have increased in the 
past six months $8,181,805, and the 
total amount invested in real estate 
loans was $146,953,070. During the same 
period the policy loans increased nearly 
$3,000,000, making a total amount loaned 
to policyholders, July 1, some $38,- 
000,000. 

Interference by Legislatures 

President Markham exnressed the 
Opinion that there is too much inter- 
ference by legislatures and Congress 
with that which pertains to the busi- 
ness management of corporations. All 
right thinking people, believe, he said, 
that public and semi-public corpora- 
tions should, so far as their obliga- 
tions to the public are concerned, be 
under proper restraint and control of 
the states or general government from 
which they derive their corporate pow- 
ers, but, it is thought by a great many 
fair minded, able business men that the 
government, in some respects, at least. 
in interfering with that which pertains 
strictly to the internal management of 
corporations has gone farther than is 
necessary to properly protect the in- 
terests of the public and that such inter- 
ference results in more harm than good. 

Touches on Taxation 

In touching upon the question of 
taxation, an important matter in_Wis- 
consin just at the present time, Presi- 

dent Markham said: a 
“I am clearly of the opinion that of 

all unjust taxes that have been levied 
for years the tax that is imposed by 
the general government upon the sav- 
ings of the policyholders of all the com- 
panies all over this country is the most 
obnoxious. So far as I can judge there 

(CONTINUED ON PAGE 23) 
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DUTY TO OLDER HOLDERS 

POSITION OF NEW YORK LIFE 

Prohibits Agents from _ Soliciting. 

Insured to Mortgage Old to 

Purchase New Policies 

The New York Life has taken a de- 
cided stand in prohibiting its agents 
from soliciting its policyholders to bor- 
row on old policies in order to pay pre- 
miums on new insurance. The practice 
is followed by some companies, espe- 
cially in case of tontine policyholders. 
The New York Life, in.very plain terms 
Says: 

“The attention of the home office has 
been called to the fact that agents 
sometimes solicit old policyholders to 
borrow on their policies for the purpuse 
of taking new insurance. This is pro- 
hibited. The company has just been 
compelled to severely reprimand an 
agency director and discharge a cashier 
for abetting and encouraging this 
method of raiding the old business. To 
induce a policyholder to borrow on his 
insurance in order to write him for a 
new policy can be carried to such an 
extent that the transaction becomes a 
pure scheme of twisting.” 

“This company does not permit its 
representatives to ‘twist’ the policies of 
other companies; it certainly will not 
permit anything in this direction among 
its own insured. Agency directors, 
cashiers, and other employes of the 
company, are prohibited from furnish- 
ing its agents with lists of policyhold- 
ers or with any other data to encourage 
the writing of new policies at the ex- 
pense of the old. An agent should have 
nothing to do with old policyholders 
except to explain their policies to them 
upon request, to encourage them to 
keep their insurance in force, or to 
write them for new insurance when 
they need it. The latter must never be 
done, however, by suggesting or en- 
couraging the borrowing on the old 
policy. 

Should Pay Off the Loan 

_ “Where an agent runs across a pol- 
icyholder who has borrowed on his in- 
surance, it is his duty to urge that pol- 
icyholder to reduce or pay off his loan. 
Borrowing on a life insurance policy is 
a good deal like mortgaging the home— 
only worse. It should never be done 
except as a last resort and only under 
the provocation of absolute necessity. 
Every agent is expected to back up the 
company in its endeavor to weed the 
‘twister’ from the profession, whether 
in our own ranks or in those of other 
companies; also, to protect the inter- 
ests of this company’s old policyliold- 
ers against loans, twisting or other de- 
vices which have for their object the 
making of commissions, fees or money 
in other forms, through the insured’s 
lack of information regarding his own 
best interests. 

“It should be our duty and our 
privilege to stand by our patrons and 
help them with wise advice and counsel 
at all times.” 

St. Joseph Bureau’s Request 
The St. Joseph (Mo.) Inspection 

Bureau which has been charging com- 
panies a flat rate for its service is now 
seeking support to assess companies 
one-fourth of 1 per cent of their pre- 
miums., 

GENERAL LIRRARY 
UNIV. OF MICH. 
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SITUATION AS TO TEXAS 
———_— 

AWAIT LEGISLATIVE ACTION 

Some Sixty Odd Companies Have Sus- 

pended Business Owing to Rate 
Reduction Order 

Dallas, Tex., July 20.—(Special)— 
Governor Campbell of Texas in a spe- 
cial message to the legislature advo- 
cates a law excluding from Texas all 
fire companies withdrawing or threaten- 
ing withdrawal on account of legislation 
present or prospective because such 
does not meet their approval. He urges 
an anti-combination law and one to 
prevent discrimination. He advocates 
the repeal of the existing fire rating 
board law. 

Dallas, Texas, July 20—(Special)— 
The suspension by some sixty-two or 
sixty-three companies has not up to 
this time, caused a marked stringency 
in the insurance market, largely due to 
the fact that July is a very short month 
insurance-wise, as the expirations are 
light. It is just between the grain and 
the cotton season and the mercantile 
lines expire largely during August, Sep- 
tember, October and November. ‘There 
is a good deal of “milling around” be- 
ing done by the fraternity and the pub- 
lic, with a view to ascertaining their 
“setting off place” but no positive ac- 
tion is attempted to be taken, because 
of the understanding that the special 
session of the legislature, which con- 
vened this week, will either make mat- 
ters better or worse. In any event 
some change will be made, after- which 
a readjustment of the situation will be 
in order. 

Feel Action was Hasty 

As a general rule, the business ele- 
ment of the state is inclined to feel 
that the action of the board in its hasty 
and radical reduction order is not justi- 
fied, by the conditions and it is not be- 
lieved the board has the sympathy of 
the better class of business men in the 
state. Of course, if this suspension 
order shall run over into August and 
September, when heavy lines com- 
mence to expire there will then be a 
“shaking out” of the insured, which 
will bring them all to the surface and 
make it necessary for them ‘to declare 
themselves. 

As Soon From Headquarters 

New York, July 20—(Special)—Com- 
pany managers in New York are deter- 
mined for the most part to stand firmly 
in the present crisis in Texas. The 
exactions of the Texas fire rating board 
after the hearty cooperation which it 
received from the companies as regards 
inspections and rating matters, make 
many companies feel that for the pres- 
ent at least, it would be hardly desirable 
for them to continue writing business 
on the classes of risks hit by the recent 
reduction. The action of these com- 
panies suspending business, which is 
likely to be added to daily until all the 
companies have ceased doing business 
there may possibly bring the Texas 
legislature, to terms. Whether this re- 
sult will be accomplished or not, it 
remains for the companies to protect 
their business in other states by refus- 
ing to make the insured of other states 
pay for the losses in Texas. 

Experience of Life Companies 

The experience of life companies 
about three years ago, when the Rob- 
ertson law was put through the legis- 
lature and which resulted in banishing 
practically all the big life companies 
from that state, serves as an example 
to the fire companies to know what re- 
lief they can expect in the present crisis. 

Texas business has not been so profi- 
table in the ss of offices that 
the companies can afford to write it at 
the new rates demanded by the rating 
board. The experience of the com- 
panies in several other states in the 
last year or two has shown them that 

(CONTINUED ON PAGE 29) 

NEW YORK’S HEAVY PIER FIRE 

Metropolitan Line on North River, 
with Its Old Fashioned Structure 

Meets with Loss 

New York, July 18—(Special)—The 
destructive fire at the Metropolitan line 
piers on the North river yesterday was 
in a section which underwriters have 
dreaded for years, as it was figured that 
just such a fire in the old fashioned 
structures along the North river would 
be likely to start a big conflagration 
which might endanger the entire water 
front section. The old wooden pier 
section has been the bane of under- 
writers for over a generation and the 
fact that the department was so suc- 
cessful in restricting the fire and pre- 
venting its spread to adjacent water 
front property is looked upon as a 
complete vindication of the personnel 
of the fire department which has been 
the subject of recent criticism. 

The loss is now estimated at about 
three-quarters of a million and prob- 
ably $200,000 of this will be shared by 
the marine insurance companies. 
The fire started in some bales of cot- 

ton ready for loading on the pier, 
which was probably ignited by a match 
thrown by careless workmen. 

Injustice Done Secretary 
Secretary Frank R. Leib, of the 

Pennsylvania Local Agents’ Associa- 
tion, denies the report published in the 
Insurance World to the effect that Sec- 
retary Putnam, of the National asso- 
ciation, ignored the proceedings of the 
Pennsylvania body because the latter 
criticized the acceptance of company 
advertising in the American Agency 
Bulletin. Secretary Leib states that 
Mr. Putnam wrote to him to send in 
an account of the meeting, but he had 
not time to get it off in time for the 
June Bulletin. The article, however, 
will appear in the July number. 

Big Lot of New Ones 
New York, July 20.—(Special)—The 

Journal of Commerce today publishes 
a table showing new insurance flota- 
tions calling for over $209,000,000 cap- 
ital and surplus by 229 different con- 
cerns being organized by promoters. 

The committee of inspection for the 
marine underwriters has submitted its re- 
port on the fire hazard and congestion 
of values at cotton terminals in the south. 
It criticises warehousing methods and will 
lay the results found before the cotton 
men. 

Features of the Week 

The Western Reserve Insurance Company 
Of Cleweliand, Ohio 

Mars E. Wacar, President. Rosgrt E. Goocs, Secretary 

STATEMENT OF JANUARY 1, 1910 
EA Oe, Ee toe. Se era Geierits ath aos ne ee $483,156.40 
oe cs ee een eed ed nvasdieabanbe dud 131,811.56 
EERE PR Meee meee eer ey | 25,034.07 
I i ell 3,750.00 
GEN RRR RNIN AS TiS ERNE INE 250,000.00 
Net Surplus........-- pinhndns seianntaenedwneinensncans beeen 

KEEP GOOD COMPAN} 
WE WILL FURNISH THE GOOD COMPANY 
IF YOU WILL FURNISH THE GOOD AGENT 

The Shawnee Fire Insurance Co. 
TOPEKA, KANSAS 

A record of success for over a quarter of a century 
Losses paid, over $4,500,000.00 
Assets, over . . 1,500,000.00 

FIRE, LIGHTNING AND TORNADO INSURANCE 
TECUMSEH 

CHIEF OF THE SHAWNEES 

Fidelity - Phenix 
FIRE INSURANCE COMPANY 

OF NEW YORK 

Capital - - - = = $2,600,000 

Liabilities (except capital) 9,058,858 

Assets - - - = = «= 13,757,970 

Policyholders’ surplus - 4,699,112 

THE FIDELITY-PHENIX bis 

Fidelity (Fire) 
Underwriters 

SEPARATE INSURANCE BY TWO 
COMPANIES IN ONE POLICY 

FIDELITY UNDERWITERS 
policies are issued by the Continental 

Fire Insurance Company and the 
Fidelity-Phenix Fire Insurance 
Company of New York. 

Each assumes half 

financial strength and a strongly establish- 

ed agency plant with straightforward and 

jsafe underwriting methods. 
the Liability. 

POLICYHOLDERS ae 
CAN DEPEND UPON ITS PROTECTION 

pees Total Assets - - - $36,090,757 

Total Liabilities - - 20,846,766 
Policyholders’ Surplus 18,743,990 

FIDELITY UNDERWRITERS 

CAN DEPEND UPON ITS LOYALTY 

FIDELITY-PHENIX FIRE INSURANCE 
COMPANY, oF new York 

Princi Office Western Dept. 

Pinca once Western Dept. | | 46 Codar Street 280 La Salle Street 
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Williamsburgh City Fire Insurance Company 
150 Broadway, New York 

pj ttiieeeteeteneentesancatsouke O5.707000. 18 

Policyholders’ Surplus...............1 040,522.08 

F. M. GUND, Manager Western Department 
FREEPORT, ILL. 

BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 

F, H. DOUGLASS, Gen. Agt. 

PHILADELPHIA 
PHILADELPHIA UNDERWRITERS’ POLICIES 
Are oi Unquestionable Reliability, being underwritten and guaranteed by the Insur- 
ance Company of North America and the Fire Association of Philadelphia, two 
of the Oldest and Most Prominent Institutions of the kind in the Country. Agents 
can have nothing better in the line of Fire and Lightning, or Tornado Insurance, to 
offer to their patrons. 

7 OFFICE OF WESTERN DEPARTMENT, ERIE, PA. 

J. F. DOWNING, General Agent, W. B. FLICKINGER and W. S. FOSTER, Ass’t Gen’l Agts. 

UNDERWRITERS! 
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BROKERS ARE UP IN ARMS 

FIGHT NEW YORK AGREEMENT 

Many Problems to be Met Put Outcome 

of Proposed Plan Much in 

Doubt 

New York, July 20—(Special)—Presi- 
dent Henry Evans of the Continental 
and Fidelity-Phenix, announces that 
these companies will not enter the Fire 
Underwriters’ Association. This seri- 
ously complicates the situation, as it 
is known here that some companies will 
not agree to be members of an organi- 
zation with the Evans’ companies on 
the outside. President Evans says: 
“The fact that no’ provision is made 

for the payment of a contingent or 
profit-sharing commission would alone 
prevent us from having membership in 
this organization, because a large per 
centage of our agents reporting to the 
New York office are compensated on 
this plan and because we believe that 
such compensation is desirable from 
the standpoint of the public, the agents 
and the companies.” 

(Prom a Staff Correspondent.) 

New York, July 18—The brokerage 
problem in New York City as affect- 
ing the proposed Fire Underwriters 
Association is not being eliminated as 
time goes on. The brokers all along 
have claimed that their offices could not 
be conducted at a reasonable profit on 
the basis allowed them in the agree- 
ment of the fire underwriters. Whereas, 
the brokerage business has been suc- 
cessful at prevailing rates of 10 percent 
in the congested district—drygoods sec- 
tion—25 percent on dwellings and 15 
percent on all other risks including 
contents, they make no bones in say- 
ing that they are unwilling to attempt 
to give the companies their business 
at 10 percent on everything but dwell- 
ings and barns and 15 percent on these 
classes. ’ 

Several brokers, who maintain big 
offices and have a corps of insurance 
engineers to inspect the risks of their 
clients state that anywhere over 60 
percent or 75 percent of their commis- 
sions goes to the maintenance of their 
offices and that the margin of profit 
allowed them after deducting their ex- 
penses, would not compensate them 
adequately for the capital involved in 

. case the new commission rate went 
into effect. The brokers are organiz- 
ing strongly and have a very active 
committee of which R. C. Rathbone of 
the R. C. Rathbone agency is the 
chairman. 

Much Opposition to Proposed Plan 

Meetings are being held every few 
days and the committee is in touch 
with disaffected companies as well as 
with brokers who control large lines 
of the business. There has been some 
talk of brokers either organizing their 
own companies or agreeing to patron- 
ize a certain number which will treat 
them in a more favorable manner as 
regards commissions than those in 
the agreement. This, however, would 
hardly solve the problem as the busi- 
ness is so large that at the present 
time there are hardly enough compa- 
nies doing business in this territory 

to handle the business which must be 
placed. On the other hand, the ranks 
of the companies are by no means 
without members who have signed the 
agreement as originally drawn and are 
now feeling the pressure of their va- 
rious agents and are more or less luke- 
warm therefore as to the outcome. 
Several well-known underwriters of 
the big companies which control a 
large amount of the business and have 
a very wide influence among the trade, 
while acknowledging that they are 
doing their best to make the agree- 
ment a success, said that they cannot 
see possibly how the companies can 
put it through, at least on present ar- 
rangements. It is not that the com- 
panies would not welcome a change 
which would result in the cutting down 
of expenses in the conduct of the busi- 
ness,. but they do not think that the 
means at present suggested will be able 
to bring about this result. 

Future of Exchange at Stake 

The companies realize that they 
have probably the best managed rating 
organization in the United States in the 
New York Fire Insurance Exchange and 
the brokers are sure that this organization 
is a benefit to the companies and to them- 
selves as well, looking at the matter 
broadly. Said a well-known broker 
the other day, “I do not think for a 
minute that the fire insurance com- 
panies, whose executives have spent 
some of the best years of their lives 
in perfecting the exchange agreement, 
will be willing to see this complex or- 
ganization with its many excellent de- 
partments cast aside, simply to reduce 
expenses in outside territory.” 

On the other hand, a well-known 
veteran underwriter, whose company 
has always been known for its conserv- 
ative stand, said very frankly that 
he believed that many of the companies 
would be willing to let the exchange 
agreement take care of itself,—in other 
words, lapse, thereby throwing rating 
business in New York state into chaos, 
rather than lose this chance of bring- 
ing in outside companies to Eastern 
Union principles and in this way hold- 
ing the business as a whole outside 
of New York. 

In Pear of Legislation 

It is a well-known fact that the pro- 
posed agreement was dictated by a 
committee representing the smaller 
companies and this makes it all the 
more questionable whether the big 
companies here in New York would 
stand passively by and permit the 
smaller companies, which have been 
on the outside for so long, to dictate 
the terms which they must make with 
their agents. Undoubtedly, the in- 
crease of rating propositions before 
the various legislatures and the cer- 
tainty that a large number of similar 
measures will be introduced through- 
out the United States when some forty- 
five states hold their sessions next 
January has had something to do with 
the present plan of the companies to 
get together. 
The companies will not acknowledge 

this to be the case, but after hearing 
what the commissioners had to say 
at the recent meeting in New York, it 
was very evident that the National 
Convention of Insurance Commission- 
ers has something up its sleeve which 
will likely materialize in the shape of 
a tentative bill to be considered at the 

Wanted To communicate with 
a good American fire 
company regarding 

General Agency in Canada. Am thoroughly com- 
petent. Fourteen years in Chicago local and general 
agencies, past three years in Canada. Familiar with 
all conditions and requirements, and have large 
agency connections from coast to coast. 
full particulars and prospects. 
The Western Underwriter. 

Will give 
Address 74-W, care 

forthcoming Mobile meeting this fall. 
Every one realizes that the executive 

committee of fifteen, which has in 
charge the adjustment of commission 
arrangements in the big cities has its 
hands full and as its work is likely to 
extend over a considerable period of 
time, probably not less than six months 
at any rate, it is pointed out that a 
great many developments now entirely 
unforeseen are likely to arise to make 
the situation more complex. This, 
added to the fact that some of the 
brightest minds in the business, who 
were important in Eastern Union 
affairs, express themselves as very 

doubtful as to the outcome and skep- 
tical as to the good faith of some of 
the smaller companies shows that the 
companies are not at one on the mat- 
ter. 

Doubt Whether Plan Prevails 

Some which have a good deal of 
New York business to protect would 
hesitate a long while before jeopardiz- 
ing such a large amount of premiums, 
while others which write sparingly in 
New York and draw the bulk of their 
business from outside the state, are not 
so interested as to what will become 
of New York business. As time goes 
on, it looks as if the companies were 
not at all sure of being able to put 
the agreement through and the brokers 
express themselves as being dead cer- 
tain that it won’t go through on the 
present basis at least and are unwilling 
to accept any plan which would make 
any reduction in commissions nearly 
as radical as that proposed. 

Separation Would Cause Trouble 

The separation feature of the new 
fire underwriters agreement is also a 
factor to be reckoned with in summing 
up the situation. At the present time 
the principal New York City agents 
are divided as to the companies in and 

confusion would result in the separ- 
ation rule when it is considered that 
often an agency’s top liner is a non- 
signer to the agreement. Many agen- 
cies have four or five of their prin- 
cipal companies outside as yet while 
others have just enough companies out- 
side to cripple the writings of their 
agency in case of the new agreement 
becoming effective. 

A factor which may also influence the 
outcome is that of the legislative com- 
mittee which in investigating evidences 

of legislative corruption on the part 
of the companies, is expected to hear 
from the brokers on many points of 
grievance that they have, especially in 
the light of recent developments. There 
are also many insurance men who 

prophecy that the exchange agreement 
will surely be a thing of the past when 
the legislative committee finishes its 
deliberations. 

| ] 
| Changes in the Field | 

\ 

J. E. Bright 
J. E. Bright of Des Moines, who a 

few months ago was appointed special 
agent of the German of Pittsburg, has 

outside of the agreement, and much | 

| being 

monwealth of New York for lowa and 
Missouri. Vice-President J. F. Joseph 
of the company recently was in Des 
Moines and made _ the. appointment. 
The field heretofore has been handled 
by Special Agent John Dreihs of Chi- 
cago. 

News About Companies 

Home of New York 

The semi-annual statement of the 
Home of New York shows aggregate 
assets’ of $27,599,749, an increase of 
$292,177. The net surplus is $12,266,588. 
The conflagration fund is now $1,400,- 
000, $200,000 having been added since 
the first of the year. 

General of France 

Superintendent Hotchkiss of New 
York has authorized the General Fire 
of Paris, France, to do a fire insurance 
business. The company has deposited 
the $500,000 required to permit it to do 
business in this country. Fred S. James 

o. of New York, are managers. 

Peoples National 
The Peoples National Fire shows a 

gain in net premiums the first six 
months of the year, of $667,369 over the 
same period of 1909. Its loss ratio up 
to July 1 was 40 percent. 

Citizens of West Virginia 

The Citizens of Charles Town, W. 
Va., is now engaged in increasing its 

capital from $200,000 to $400,000. The 
company has met with great success in 
its operations. 

Ohio F:rmers 
The Ohio Farmers of Le Roy, Ohio, 

has been licensed in Illinois. It writes 
a big farm business in Ohio and In- 
diana. 

North German Fire 
The North German Fire of Hamburg, 

which retired from this country some 
years ago, is to return with Fred S. 
James & Co. as United States man- 
agers. It will be handled from the New 
York office of James & Co. 

St. Paul Fire & Marine 
The semi-annual statement of the St. 

Paul F. & M. shows assets $6,881,654, 
gain $595,196; net surplus $1,839,316, 
gain $197,692. 

Pacific Coast Fire 

The Pacific Coast Fire of Vancouver, 
B. C., has recently increased its capital 
from $250,000 to $500000, the amount 

oversubscribed. The Pacific 
Coast is now writing surplus risks in 
the United States and after the in- 
creased capital is paid in proposes to 
enter the company for direct business 
under the management of the People’s 
National Fire of Philadelphia. 

V—No information. 
Q—Quarterly. 

“ : Vice-President R. M. Bissell, of the 
resigned to be special agent of the Com-! fartford Fire, sails for Europe July 23. 

(Quotations Furnished by E. 8. Bailey, Broker, 66 Broadway, New York) 

Approx Bid Asked 
Annual When Price Price 

Company. Capital. Div Payable. P. C. P. C. 
CREF GE Bee Becccvcccosovesevers $ 500,000 10 ¢ i ili 205 
COMMROUWTOGEEE cccccccesccccese 500,000 10 JT&I 326 sun 
COMORES pevivsvccccssccsecs 2,000,000 70 - 925 950 
DD GEE wsccenboscesdvewes 200,000 8 ” 125 = ate 
yp CS | SP PPrrrrrrerrrry 2,500,000 Vv V 280 290 
Gorm. AMBIGNSS «cccccccrcsccccs 400,000 15 J&I 275 300 
i CS siescsnsseveadouns 1,500,000 30 - 560 570 
GermeMMis (GHG) .cccccccscecec’s 1,000,000 18 . 285 295 
Glens Falls ($10)..........ese6- 200,000 30 “ 1525 Dee 
Globe & RutgersS........+..+565 400,000 40 Q 470 ae 
SEOGE CHEE) carcccicosdscoeces 1,000,000 10 J&I 190 205 

BERD cccccccccnscccccccevccere 3,000,000 30 a 680 695 
BN COD. ccccoesccvesccces 200,000 10 "2 165 175 
POERGER CESO)  ccccccccscscccsce 1,000,000 20 mes 300 305 
Nor. River ($25).......++seeee% 350,000 10 A&O 155 165 
te Ce «sn 00469065009068 200,000 6 J&I 135 145 
Peter Cooper ($20)........cses. 150,000 6 - 90 105 
Bt VOURME oo cccccccccccccccccs 400,000 10 > 155 160 
We, DN CER ccccsccceceess 250,000 Vv V 60 70 
Westchester ($10) ............. 400,000 36 F&A 455 a 
Williamsburg City ($50)........ 250,000 20 IJ&I 380 400 



4 THE WESTERN UNDERWRITER. July 21, 1910. 

MANY ARE ON THE GRILL 

WILL LOOK INTO PROMOTIONS 

Superintendent Hotchkiss of New York 

Under New Law Is Investigating 

Concerns Being Organized 

Superintendent Hotchkiss of New 
York is going to look into the stgck 
selling proposition in his state. He will 
investigate both concerns with New 
York charters and those of other 
states that have offices in New York. 
Examiners are already at work. He is 
authorized to do this under the new 
law which gives the department the 
right to inspect the records and books 
of proposed companies. This is the 
first statute of the kind in the country 
and is a very desirable one. The hon- 
est promotions have been hurt by wild- 
cat outfits that are deceiving the public. 

Among the New York corporations 
that will come under the department’s 
scrutiny are: 

Buffalo Casualty, of which C. H. Clem- 
ens is said to be the fiscal agent. This 
company is organized to take over the 
accident business of the Protective Life 
of Buffalo. 

Columbia Guarantee Co., 320 Broadway, 
New York. The fiscal agent is H. 
Bruce, as attorney. 

Independent Surety, R. G. Babbage, 111 
Broadway, New York. This promotion is 
said to be backed by construction interests 
in New York City. 

Government Surety & Casualty 

Government Surety & Casualty, 149 
Broadway, New York. This company _ is 
said to be promoted by M. William Hil- 
bert, formerly of the Empire State Surety 
and the Metropolitan Surety. Another 
interested in the promotion is Thomas F. 
Purcell, who was also formerly connected 
with the Metropolitan Surety. 

Republic Assurance Co., 35 Nassau 
street, New York. This is a proposed 
fire company with an authorized capital 
of $2,000,000 and a proposed surplus of 
$3,000,000. Among the incorporators are 
John J. Pulleyn, controller of the Emi- 
grant Industrial Savings Bank; Harrison 
N. Vedder, formerly of the Delaware of 
Dover and a number of those formerly in- 
terested with the firm of Dickson & Tweed- 
dale. The organizers of the new cor- 
poration deny that the last named firm 
has anything to do with the promotion. 

Protective Holding Corporation, 435 
Fifth avenue, New York. This is a con- 
cern which is promoting the Protective 
Fire of Syracuse, N. Y. The Protective 
Fire was originally promoted by the Gov- 
ernment Securities Corporation, the stock 
of which was later exchanged by investors 
for that of the Protective Holding. 
Among those interested are Robert R. 
Tuttle, who runs a large fire agency in 
Syracuse, and Ira A. Manning, a Phila- 
delphia promoter. 

Life & Casualty Company of New York. 
Nothing is known of the progress of this 
promotion. 

Lar ee A Finance Company, 27 William 
street, ew York, Walkup, Baldwin & 
Co., agents. 

Other state concerns that are in the 
incubator that huve offices in New York 
and which will be put under the search- 
light are: 

Automobile Insurance Company of 
America, 60 Wall street, New York. C. W. 
Clark & Co., fiscal agents. The chief 
offices are in Indianapolis. 

United Insurance Company of Arizona, 
100 William street, New York. E. 
Shaw, president; Stewart Goodrell, sec- 
retary. This is a holding company with 
$10,000,000 proposed capital and $40,000,000 
proposed surplus. Its charter enables it 
to do all kind of insurance. It is now 
trying to float the United Fire of New 
York. 

Reliable Life of Indiana 

Reliable Life of Indiana. Hoadley & 
Miller, agents, 170 Broadway, New York. 
Both members of the firm were formerly 
connected with the Mutual Reserve Life. 
The promoters say that they purchased 
the stock of the Reliable some time ago 
when they found the company’s $200,000 
capital heavily impaired. They have 
been selling their holdings at a premium 
in order to place it on its feet, and state 
that they are getting nothing out of the 
company except their expenses. They are 
Pennsylvania general agents. 

National Assurance of Delaware. This 
is a fire insurance concern originally pro- 
moted by Henry P. Townsley, former 
—_— of the Bankers’ Life Company of 
ew York and promoter and first presi- 

dent of the Life Association of America 
and the Union Life of New York, now 
being liquidated by the insurance depart- 
ment. It is understood that this com- 
pany has recently removed to offices in 
Dover, Del. 

Hanover Finance Company of Maine. 
This company is organizing the Income 
Insurance Company, a scheme to guaran- 

STANDS FIRST AMONG AMERICAN COMPANIES FOR LENGTH OF SERVICE AND LOSSES PAID 

Insurance Company of North America 
of the CITY OF PHILADELPHIA, PA. 

FOUNDED IN 1792 OLDEST OF AMERICAN COMPANIES 

waiteS Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 

Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 

WHEN THE NORTH AMERICA WAS FOUNDED IN 1793 

WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 

OPERATES A FARM DEPARTMENT 

GEORGE WASHINGTON WAS PRESIDENT 

W. N. JOHNSON, General Agent $B. L. WEST, Asst. Gen. Agt 

tee incomes—for policyholders. The au- 
thorized capital of the Hanover is §$2,- 
000,000. The insurance company is an- 
nounced to begin business when it has 
$100,000 of its $200,000 capital paid in and 
that the resources of the Hanover will 
be back of the enterprise. Active in the 
promotion has been H. W. Gardner, who 
was secretary and treasurer. Mr. Gardner 
formerly sold the stock of the Friede 
Globe Tower Company, a Coney Island 
amusement scheme, wuich has not yet ma- 
terialized. 

American National Selling Organiza- 
tion and Consolidated Life Securities 
Company. This enterprise was originally 
promoted from Chicago by the hodus 
Bros., who sold a considerable quantity 
of stock and finally had their complicated 
affairs brought to the attention of the 
United States court, who appointed re- 
ceivers for various corporations owned 
by the securities company. It is said 
on behalf of the Rhodus Bros. that they 
began operations in New York at the be- 
hest of some of the stockholders in an 
nee to get the concern on its feet 
again. 

Firemens in New Home Office 
The Firemens of Newark is now in- 

stalled in the new building at the cor- 
ner of Market and Broad streets, in 
that city, which is on one of the busiest 
corners in the state of New Jersey. 
It is a most substantial structure with 
plenty of light and air and the arrange- 
ment of the company’s offices, which 
occupy two floors, is calculated to be 
very serviceable. The officers’ quar- 
ters, while not being extravagantly 
ornate, are comfortable and bright and 
the construction of the building 
throughout is as nearly fireproof as 
present day methods will permit in a 
building given over to office occu- 
pancy. 

The Firemens has recently entered 
the states of North and South Da- 
— and also the province of Mani- 
toba., 

To Change Brokers’ Commissions 
_ The executive committee of the Pa- 

cific board has submitted the following 
proposed amendment to geperal rules: 

Rule No. 5. Amend 4th and 5th para- 
graphs reading: “For business located out- 
side of San Francisco but within an in- 
corporated city or town, the limit of com- 
pensation to a broker shall be five per 
cent less than the compensation to an 
agent resident in the town in which the 
risk is located. 

‘The difference between the compensa- 
tion above provided for and that apply- 
ing to the incorporated town in which the 
risk is located, may be allowed to the 
agent therein of the member writing the 
—— * » - © 
To read as follows: 

“For business located outside of San 
Francisco, a duly certified San Francisco 
broker may be paid 15 per cent, and mem- 
bers may, at their option, allow an agent 
resident in the town in which the risk is 
located, an additional 5 per cent thereon.” 

President Vail Indicted 
The grand jury at Poughkeepsie, N. 

Y., which has been investigating the 
affairs of the Dutchess Fire returned an 
indictment accusing the president of the 
company, Lewis H. Vail, of forgery in 
the third degree. The indictment 
charges the removal of a page from the 
minutes of the directors of the company 
for the alleged intention of deceiving 
the state department of insurance. 

President Chas. R. Peck of the County 
Fire of Philadelphia sailed Saturday for 
a brief trip through Great Britain. 

CALIFORNIA INSURANCE COMPANY 
OF SAN FRANCISCO 

W. E. DEAN, President CHARTERED 1981 GEO. W. BROOKS, Secretary 
Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 
Surplus to Policyholders $593,925.22 

Losses Paid in San Francisco Fire $2,550,000 without discount 

HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 

171 La Sallie Street, Chicago 

Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 

SAN FRANCISCO: DALLAS: 
| Conroy & Grim, J. S. Aldehoff & Co., 

Managers. General Agents. 

\ INSURANCE COMPANY, 
\, «OF AIX-LA-CHAPELLE GERMANY. 

\, UNITED STATES BRANCH 
\ y .NEW YORK. 

CHICAGO: SS AELgey post ATLANTA: 
Harvey W. Murray, u Dan B. Harris 
General Agent. Manager. 

THE SOVEREIGN FIRE 
Assurance Company of Canada 

Home Office: TORONTO 
H. S. WILSON, Managing Director 

UNITED STATES BRANCH 

EASTERN DEPARTMENT 

PROVIDENCE, R. I. 

Starkweather & Shepley, Inc., Mgrs. 

WESTERN DEPARTMENT 

153 La Salle Street 

CHICAGO 

Reliable Surplus Line Insurance 
Representing as we do the following well known Companies, 

Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 
known and most reliable in the West. 

North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 

Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 

United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 

GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 

R.W. HOSMER & CO., "Suter" Chicago 
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AS VIEWED FROM CHICAGO 
TO PREPARE FOR THE MEETING 

President C. T. Detrick, of the Fire 
Underwriters’ Association of the 
Northwest, has called a meeting of di- 
rectors in Chicago next Monday. It is 
understood the program is practically 
completed for the annual meetin~ next 
October. 

* * * 

QUESTION HOLT’S STATEMENTS 

President George H. Holt of the Pol- 
icyholders Union of Chicago has stirred 
up a hornet’s nest among the fire insur- 
ance men by his public reflections on 
the fire business. The most vigorous 
complaint of Mr. Holt’s criticism is 
lodgefl against his reference to the 
Underwriters Laboratories, an institu- 
tion of which the fire underwriters are 
proud. They feel that it has accom- 
plished a valuable work and rendered a 
most effective service. It has set stand- 
ards for equipment and material along 
fire prevention lines. The public as 
well as the companies have been the 
beneficiaries of this movement. Fire 
insurance men feel that Mr. Holt has 
destroyed the efficacy of any cause he 
might have had by calling the labora- 
tories in question. They say that his 
motive seems to destroy, and in his 
estimation there is no good whatever 
in the fire insurance machinery. 
Some of the underwriters would like 

to see Mr. Holt organize a fire com- 
pany if he thinks there is so much 
profit in the business. If, as he figures 
out, the companies are lolling in earn- 
ings, the fire insurance men feel he 
should grasp the golden opportunity 
and launch into the field himself. 

A man who is well acquainted with 
the affairs of the Underwriters Labor- 
atories says: 

“The last audit of the laboratories 
shows the actual property worth of the 
building, material and devices to be 
over $80,000. This is simply the amount 
that could be realized if the institution 
were wrecked. President Eddy of the 
laboratories stated before the Illinois 
Fire Insurance Commission that the 
companies had spent $250,000 to oper- 
ate the laboratories and bring the 
plant to its present state of efficiency. 
This is a very conservative figure. 1 
should like to see Mr. Holt take $250,- 
000, start the work, operate it for 12 
years and bring the laboratories to its 
present state of efficiency. He nor no 
other man nor set of men could do 
it. The laboratories is far from geing 
self-supporting. It never will be. Fees 
are charged manufacturers for testing 
their material because the engineers of 
the laboratories are employed in the 
work. The manufacturers benefit by 
this service. Go to any manufacturer 
who has had dealings with the labora- 
tories and if he is a fair-minded and 
intelligent man he will have nothing 
but praise for the work that is being 
done. 

“Mr. Holt’s criticism of this work is 
uncalled for and his deductions are 
just about as true as the other fulmi- 
nations that have been coming from 
him. He is trying to be a reformer 
and attract attention to his concern. 
He has accomplished nothing by his 
extreme measures and exaggerated and 
untrue statements.” 

* * * 
ASK RECEIVER FOR LOEB & SONS 

The Frankfort Marine, Accident & 
Plate Glass, applied for a receiver this 
week for the agency of A. Loeb & Sons 
of Chicago and asked for an injunction 
prohibiting any action on part of credi- 
tors to voluntarily liquidate its affairs. 
The bill states the plan would freeze 
out certain creditors. The agency is 
incorporated, Leo A. Loeb, the presi- 
dent, being the controlling factor. 
Arthur A. Loeb is secretary. The 
agency represented the Frankfort and 
it claims there is due $2,690.70 for 
balances. The Frankfort states that 
a check for $1,744 was given it by the 
Loeb agency but was returned by the 
bank for want of funds. The petition 
declares that the incorporated agency 

= 

THE WORLD'S GREATEST FIRE COMPANY 

ROYAL _ 
The National Credit Men’s Association said of the 

ROYAL’S settlement of San Francisco Claims: 

“ Settled in full promptly on adjustment without cash discount. Its loss was heavy, and the company Is highly commended. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 

= 
LAWBROS.,Mers. 
Western Department 
ROYAL INS. BLDG. 

169 Jackson Blvd. 
Chicago 

— 
of A. Loeb & Sons has ceased doing 
business, owing insurance companies, 
banks and trust companies. 
agency is succeeded by a new one, 
Loeb’s Insurance Agency recently in- 
corporated. The Frankfort claims that 
the new agency is collecting the debts 
of the old. 

The Frankfort declares that the 
Loebs are trying to relieve themselves 
of old obligations and also are endeav- 
oring to protect their bondsmen. It 
is stated that Loeb & Sons have formed 
a plan with some agencies to which 

tion in charge of I. A. Grossman_of 
Haskell, Miller & Company. The 
scheme, according to the petition, is for 
Mr. Grossman to make collections and 
distribute the proceeds among the com- 
panies which wrote the policies on 
which collections are to be made. The 
Frankfort claims that these collections 
belong to the agency and not to the 
companies. Furthermore, the petition 
states that some companies are trying 
to collect direct from the policyholders. 
The attorneys for the Loeb office say 

that all its obligations will be paid in 
a year through the plan of liquidation. 
The assets, the lawyers claim amount 
to $240,000 but they cannot be realized 
on at once. The larger creditors, ac- 
cording to the attorneys, are willing 
to wait for their money. 

The Loeb agency was hit hard at the 
time of the San Francisco fire as it 
owned the North German Fire of New 
York. It has been endeavoring to re- 
coup since that time. After the fire, 
the Loebs organized the Cosmopolitan 
Fire of New York, which later rein- 
sured. At one time the office was the 
United States manager of the North 
German and Transatlantic. 

a: £ 
FIRE COMMISSION TO MEET 

The Illinois Fire Insurance Commis- 
sion will meet in Chicago next week 
but will not have any further public 
hearings. It will go over the evidence 
so far secured and outline plans for the 
preparation of its report to the legis- 
lature. 

* * * 
EXPENSE REDUCTION CONSIDERED 

The agents in Chicago on a commis- 
sion basis met Tuesday to consider the 
proposed movement of the companies 
to reduce commissions in large cities 
After a full discussion of the situation 
it was deemed wise to wait until the 
companies have their conference July 
26. If anything is to be done it is be- 
lieved the agents will be given the op- 
portunity to present their case in full. 

* * * 
SOME LOCAL EVENTS 

John E. Hendry is on a trip in Europe. 
He may bring a company back with him. 

Vice-President J. G. Cofran of the 
Hartford Fire was in Chicago this week 
en route home from a trip on the Pa- 
cific Coast. 

A. F. Shaw & Co. have incorporated 
their agency in Chicago for $20,000 
capital. 

The Rollins Publishing Company of 
Chicago has just issued the 1910 editions 
of “The Argus Comparative Chart for the 
Western, Pacific Coast and Southern 
States,” also a similar one for the east- 
ern and southeastern states and Canada. 
These charts show premiums and losses 
of each fire insurance company in each 
state for 1909, also aggregate premiums 
and losses for each group of states. The 
price of each chart is $1. 

The old | 

they are indebted for voluntary liquida- | 

| 

WILLIS S. HERRICK BENJAMIN AUERBACH 

Herrick & Auerbach 
(Successors to R. J. O. HUNTER & CO.) 

Managers of the Western Department 

The Mechanics Insurance Co., of Philadelphia 
INCORPORATED 1854 

Pittsburgh Insurance Co., of Pittsburgh 
INCORPORATED 1851 

Lumbermens Insurance Co., of Philadelphia 
7 INCORPORATED 1873 ou 

German Fire Insurance Co., of Wheeling 

COOD ACCENTS WANTED 
INCORPORATED 1867 

CHAS. E. MANN, EXECY'TIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 

AGE rivs PROGRESSIVENESS 
In these days of changing and doubtful companies, it pays 

a local agency to build its business permanently. 

The Girard Fire & Marine Insurance Company 
OF PHILADELPHIA 

Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
poll holders’ surplus. 

et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 

_ Itis extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 

W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 

Capital Paid in, $200,000 Surplus Paid in, $200,000 
JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 

FRANK M. RICE, Secretary 

CENTRAL NATIONAL 
FIRE INSURANCE COMPANY 

184 La Salle Street, Chicago 

First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas. 

FARM DEPARTMENT 

Excellent Reinsurance facilities at disposal of deserving Agents. 

FIREMEN'S esztA"Se NEWARK, N. 
Capital, $1 ,000,000.00 Net Surplus, $2,739,781.73 

Surplus to Policyholders, : : $3,739,781.73 

Western Department, : : 205 La Salle Street, Chicago 

NEAL BASSETT, Manager 

Ar Colorado In . ’ kansas, p aaa, diana, Iowa, Kansas, Kentucky, Michi 
on Nebraska, Ohio, O T Wan Weng rose of sie Cana” 

CHARLES COLYER Vice-Pres. A. H. HASSINGER, Sec'y 

INSURANCE 
COMPANY OF 

Minnesota, 
tah, 
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OHIO AND WEST VIRGINIA 
EVASIONS OF BUILDING CODE 

Cleveland Building Inspector Finds 
Ordinances Weak Where Contrac- 

tors Change Plans After 
Approval 

Cleveland, July 18—(Special Corre- 
spondence)—Building Inspector Mar- 
ani is having trouble with contractors 
who secure permits under proper plans 
and then deviate from them to such an 
extent that the buildings, when com- 
pleted, do not come up to the standard 
provided by the building code. City 
Solicitor Baker has rendered an opin- 
ion to Mr. Marani that all he can do 
under the present ordinances is to have 
offenders arrested and prosecuted under 
the provisions of the code, but that he 
can not force the demolition of a com- 
pleted building that does not come up 
to the requirements of the code unless 
he can show that it is actually danger- 
ous. He advises Mr. Marani to request 
the city council to enact legislation 
which will prevent the occupancy of 
buildings that are not built according to 
the requirements of the code. He be- 
lieves that owners will hesitate to take 
chances if there is danger of the build- 
ing standing idle when completed, while 
they might be willing to pay a heavy 
fine for violating the law. Mr. Marani 
will probably act upon this suggestion. 

Interest in Lermit’s Visit—Agents 
are gossiping over the presence of 
Western Manager L ermit of the North- 
ern Assurance in the city last Friday 
and are wondering if his visit had to do 
with the controversy that has been on 
with the exchange for some time over 
the representation of the company in 
both board and non-board offices. It is 
said that some decisive step will be 
taken in this matter before long in case 
Mr. Lermit has not reached a _ conclu- 
sion himself as to how it should be ad- 
justed. There is some impatience over 
the delay in adjusting the matter, but it 
is one that required careful consider- 
ation and_ the exchange has acted 
wisely in giving every opportunity for 

it to adjust itseif. 

Consider Expense Question. — The 
problem of reducing company expenses 
has not yet been put up to Cleveland 
agents and they are inclined to believe 
that the plan will be tried out in one 
or two of the larger cities before any- 
thing is done in the smaller ones. The 
question has often been discussed 
among the agents, however, and there 
are some who really favor trimming 
down the commissions to such an ex- 
tent as to settle the solicitor question 
for all time. But some of the larger 
agencies would probably oppose any 

change in the system now in vogue on 

the ground that the expenses are such 
that commissions are now none too 
large. In case a change is made, how- 
ever, some will advocate a flat commis- 
sion rather than the graded method 
now in use, notwithstanding the fact 
that such a change would probably 
affect the small companies which now 
gain a foothold by paying larger com- 
missions than some of the old com- 
panies. 

Consolidated Enters Ohio 

The Consolidated F. & M. of Minne- 
apolis has entered Ohio, largely for re 
insurance purposes. State Agent Bort, 
of the Hanover, is licensed to accept 
service. 

Water Supply at Cincinnati 

Some fears of a water famine in Cin- 
cinnati have been expressed. The dan- 
ger is only on the hills, but it is said 
that in case of a prolonged dry season 
the Torrence road pumping station, 
which supplies the hilltops, would not 
be able to meet the demand. The ut- 
most capacity of this station is 36,000,- 
000 gallons per day, and the consump- 
tion now, even with the plentiful rains, 

Sixtieth Anniwversary Year 

THE NATIONAL INSURANCE COMPANY 
OF CINCINNATI 

has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 

AGENTS WANTED IN OHIO 

G. W. POHLMAN, Jr., President E. A. WINTER, Secretary 

is 32,000,000 gallons. Steps are being 
taken to-cut down the consumption, 
and an attempt will be made to have 
meters installed. The rules in regard 
to sprinkling and consumption will be 
strictly enforced and a squau of in- 
spectors have been put to work. 

Fire insurance men have not become 
worried over the situation as yet, as it 
is felt that superintendent will be able 
to centrol the wastefulness in con- 
sumption. 

Conditions at Mt. Vernon 

There is talk of some of the agencies 
at Mt. Vernon, O., merging. . There 
are nineteen fire offices in the town 
Considerable rate cutting and rebating 
is said to be carried on. The Knox 
County Mutual is the biggest iasurance 
proposition in this section. 

“Made in Columbus” 
The Ohio Underwriters Mutual Fire 

Insurance Company, which is making 
steady, if moderate, progress toward 
larger success, took a progressive step, 

recently, in the way of making Ohioans 
acquainted with it and what it has to 
offer. Under the auspices of the 
Columbus Chamber of Commerce the 
merchants and manufacturers of the 
city held a “Made-in-Columbus” ex- 
position for two weeks at the state fair 
grounds, in which none but Columbus 
firms and interests were represented. 
The exposition was a tremendous suc- 
cess, financially and otherwise. The 
Ohio Underwriters Mutual maintained 
an attractive booth, with officials of the 
company in charge, in which a regular 
insurance business was conducted in 
full view of the public. It was the only 
fire insurance booth on the grounds, 

and as such was headquarters for local 
and visiting fire underwriters, besides 
attracting much public attention. 

Ohio Agency Appointments 
City of N. Y.—C. M. Faulkner, Lan- 

caster. 

Columbia, N. J.—C. L. Sanborn, London- 
ville; Chas. M. Griffith & Son, Washing- 
ton C. H.; E. R. Buss, Cincinnati; E. R. T. 
Welsh, Nevada. 

Com’l Union, Eng.—Jas. W. Brown, 
Ashland; A. R. Martin’s sea, Geneva. 

Connecticut—D. D. and J. L. Jones and 
F. S. Goodman, Cleveland. 

Farmers & Merch.—A. A. Barber, ss. 
rettsville; F. E. M. Baldwin, Tiffin; B. 
Corbin, Delaware. 

Firemens Fund—L. L. Dick, Jefferson; 
Cc. E, Duff, Martinsferry; Nicholas Papp, 
Cleveland. 

Fidelity Und.—Jas. 
Wert. 
Germania—F. G. Mitchell, 

c. C. Kerr, Gallipolis 
London—Jas. W. Brown, Ashland. 
Mechanics & Traders—Gauley & Flow- 

ers, Athens; Jos. P Rigney, Chilicothe. 

A. Stiggers, Van 

Cleveland; 

N. W. National—V. O. Peters, Shelby; 
H. 8S. Core, Columbus Grove; Jas. W. 
Crain, Lafayette; S. J. Pence, Kenton; 
R. W. McCamey, McComb. 
Norwich Union—Jacob Boehm and Jas. 

L. Matchell, Cleveland. 
Palatine—Whitaker & Co., Toledo. 
Pittsburgh—Perry J. Bigham, Fostoria. 
Royal—E. C. Grant, Grove City. 
Shawnee—Fred Radcliffe, D. S. Scho- 

field, C. G. Smith and Reinhold Steinke, 
Cleveland. 

Westchester—C. C. Dickens, Bellaire; 
D. O. Van Kirk, Mineral City. 

West Virginia Agency Appointments 
N. W. Natl.—DeWitt Gallaher, Charles- 

ton; Oo. L. eetare, Morgantown; W. 
Paden, I. Cc Busch and J. A. Luttrell, 
Parkersburg; “6. L. ty, Clarksburg: 
W. J. Wiegel, Fairmont; L. A. Rolf and 

The North River Ins. Co. 
of New York 

CAPITAL $350,000 NET SURPLUS $512,320 
AGENTS WANTED IN OHIO 

F. F. MURRAY, Special Agent 

Commercial Tribune Bldg. _Cincinnati, Ohio 

KEYSTONE UNDERWRITERS 
OF PITTSBURGH, PA. 

Underwritten by the following Companies: 

GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 

MONONGAHELA INSURANCE CO. 
UNION INSURANCE COMPANY 

All of Pittsburgh, Pa. 

Capital...... sack WenieutatGtecaes cened $ 900,000.00 
EE nt occa aera kadaesnea aed 2,602,337.82 
Surplus to Policyholders............. 1,461,135.45 

JASPER E, WILHELM 
Special Agent 

Alliance, Ohio 

HENRY WACHTER, Manager 
218 Fourth Avenue, Pittsburgh 

Reliable Agents Wanted in Illinois and Ohio 

CONFLAGRATION PROOF 

Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES 

ONE HUNDRED AND FIFTEEN MILLION DOLLARS 

LOSSES PAID IN SAN FRANCiSCO OVER 

FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 

UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 

New York Office, 45 William St. 

J. M. DE CAMP, General Agent. 

Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 

Northwestern Department 

205 La Salle Street, CHICAGO 

WILLIAM §&. WARES, piensene. 
GEO. H. MOORE, A 

HUGH R LOUDON, Denace a enagee 

OHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 

FIRE, LIGHTNING AND 7ORNADO INDEMNITY 
TATEMENT JANUARY 1, 1910 

Rese: .e for Reinsurance - $1,544,603.84 
Reserve for Losses - - = 42,600.00 
Reserve for Contingencies - 125,000.00 
Reserve for all other Liabilities - 25,490.89 

, _ Net Cash Surplus - __ 866,283.87 

/ Total Assets, - ~- "$2,403,828.60 60 

AS. C. JOHNSON, President 
WE. HAINES, Secretary 

Organized in 1848: 
Losses Paid More Than $15,000,000.00 
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H. W. Grundling, Wheeling; C. O. Miller, 
Fairmont; W. J. Snee, Morgantown. 

Orient—T. A. Edwards, Weston. 
Phoenix—M. H. Davis, Salem. 
Queen—B. L. Gordon, Bridgeport; T. A. 

Edwards, Weston. 
Royal—W. L. Bixon, Alderson, 

- Park and Jonah 
Hawk, Ravenswood; G. T. Williamson, 
Wallace. 

Spring Garden—T. A. Edwards, Weston. 
Sun—A. G. Brown, Morgantown. 

OHIO NOTES 
J. W. Brown has taken over the Alvah 

S. Miller Agency at Ashland, Ohio. 

A. E. Eoff has purchased the H. C. 
Miley agency at Findlay, Ohio. 

Local agents at Lorain, Ohio, are con- 
sidering the organization of a local club. 

Rate conditions are reported good at 
Ashland and Alliance, Ohio. Both towns 
are enjoying a building boom. 

The Teutonia of New Orleans appoints 
Roy N. Hawkey its agent at St. Marys, 
Ohio, and F. C. Holden at Van Wert. 

Carl Kleve, well-known local agent at 
Cincinnati, has left for Europe with his 
wife and will not be back until October. 

Ankele & Hendricks have succeeded B. 
M. Hendricks at Newark, Ohio. mr. 
Ankele has been lately elected mayor of 
Newark. 

New residences of an aggregate value 
of $200,000 and business blocks worth 
about $75,000 are being erected at Lorain, 
Ohio. 

Jasper E. Wilhelm, Ohio special agent 
of the Keystone Underwriters, is back in 
his field after spending three months in 
Illinois for the company. 

Lewis Hartz has secured the sole agency 
of the Standard Fire of Hartford, for 
Cleveland and Cuyahoga county. The com- 
pany has strong backing in every way. 

Frank M. Jones, of Cincinnati, state 
agent of the Sun, of England, in Ohio, 
has returned to work, after having been 
laid up for three weeks with ptomaine 
poisoning. He has entirely recovered. 

WEST VIRGINIA NOTES 
The McCarty Insurance Agency at 

Clarksburg, W. Va., has bought out the 
agency of Jay Reefer, known as the Peo- 
ples Insurance Agency. The McCarty 
Agency will be incorporated. 

The Ohio Inspection Bureau has just 
completed,the detailed report on the prop- 
erties of the Parkersburg, Marietta & In- 
terurban railway It is thorough and 
takes up each risk individually in detail 
and concludes with colored diagrams of 
the various buildings and a map of the 
trackage. 

‘New York Blue Goose Meeting 

At the third annual dinner of the 
New York Blue Goose at Frontenac, 
the menu card was cut in shape of a 
goose. Most Loyal Gander J. M. Car- 
others was toastmaster. There were 
various talks, Hart Darlington of the 
Spring Garden, a grand nest officer, 
representing the grand nest. 

President Duncan of the Franklin Fire 
has = on a much needed vacation for a 
month. 

SPECIAL FACILITIES 
For Insuring Surplus Lines with 
Leading American. British and 

Continental Companies and 
at London Lloyds. 

. 
ESTABLISHED 25 YEARS, 

CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 
159 LA SALLE STREET 

CHICAGO 

MICHIGAN AND INDIANA 
GOVERNOR WANTS MORE TAX 

Indiana Executive Orders Reciprocal 

Law Enforced Against New York 

and New Jersey Companies 

Governor Marshall of Indiana, or 
someone else for him, has found a way 
to get $12,000 more taxes out of New 
York fire insurance campanies annual- 
ly than formerly. He has directed Aud- 
itor Billheimer to collect the taxes from 
New York and New Jersey companies 
under the New York and New Jersey 
laws instead of under the Indiana law 
of 3 percent of the premiums less the 
losses. The collecting will now be 
done under the reciprocal clause of the 
Indiana law. Indiana has these two 
ways of collecting from foreign insur- 
ance companies. The 3 percent rule 
has been profitable to the state in the 
case of the life insurance companies, 
but it is estimated the fire insurance 
companies of the two states named 
above get the best of Indiana by about 
$12,000 a year. The reciprocal plan 
will put this $12,000 in the state treas- 
ury instead of in the companies’ treas- 
uries. During the inquiries and investi- 
gation that led up to the order from 
the governor, Auditor Billheimer ex- 
pressed the opinion that there is danger 
of saving at the spigot and wasting at 
the bunghole, for if the fire companies 
are treated by the reciprocal law, the 
life companies might demand the same 
treatment. The life companies of the 
two states last year paid $98,066.77. 
Under the reciprocal plan the taxes 
from the life companies, the auditor 
points out, would be cut in half. At- 
torney-General Bingham, however, in 
an opinion to the governor, holds that 
the life insurance payments cannot be 
endangered by the plan proposed for 
the fire companies. 

If the insurance companies contest 
the effort to collect the governor says 
the expenses of the state cannot well 
exceed $5, as there is only a point of 
law to be decided and no witnesses to 
call. 

It was pointed out to the governor 
that the cities of New York and Buf- 
falo have charters enabling them to 
make their own insurance regulations 
but he ascertained that they impose the 
same taxes that the state laws do and 
so the situation is not altered. Auditor 
Billheimer, however, sees complications 
in that New York does not impose any 
general taxation of foreign fire insur- 
ance companies but provides that such 
companies shall pay 2 percent gross 
to the fire departments of incorporated 
cities and towns on all premiums col- 
lected in such cities and towns and no 
tax on premiums from business outside 
the cities and towns. He therefore 
does not see how the reciprocal law 
can be applied justly. 

When it is considered that Indiana 
has only one small fire insurance com- 
pany, talking of reciprocal relations 
with states like New York and New 
Jersey looks a little ludicrous, insur- 
ance men say. 

The matter was stirred up by a man 
named Clare, who caused a great deal 

SPECIAL Wewill Write the Lines or Surplus Business 
you cannot handle locally 

HAZARD D.C. SCHUPP & CO. 
SERVICE 139 La Salle Street, CHICAGO 

LIBERAL COMMISSIONS RELIABLE COMPANIES 

Seaboard F. & M.Iinsurance Company 
HO & OFFICE GALVESTON, TEXAS 

B, ADOUE, Pres. 
TOTAL ASSETS, - 

J. H. LANGBERN, Seoc’y, C. C, BOWEN, Asst. Seo’y. 
$436,386.65 

SURPLUS TO POLICYHOLDERS, $280,701.37 
ADDRESS HOME OFFICE FOR AGENCY 

Pacific Coast Department: Merchants » San Francisco, H. W. COLSON, Mgr. 

THE CINCINNATI 
UNDERWRITERS 

CoMPOSED OF 

The Eureka F. & M. Insurance Co. 
The Security Insurance Company 

OF CINCINNATI, OHIO 

Statement Jan. 1, 1909 

COOPER 
Fire Insurance Co. 

of Dayton, O. 

II 5 kan dnnenssnsacnonsacrsvens $250,000.84 
Reserve for Reinsurance ,,,,.........+.. 238,166.78 

DAVID B. CORWIN CHAS. W. SCHENK Seber a oncccsoceccorscoseseooecs 25,491.28 
President Vice-President St BUrPlUs...cccccccccccccccccccccccces se 227,805.11 

SAM. L. LA ROSE Total ABMS, .ccccccccesccecsecees $741,46248 

Secretary P. A. ROTHIER, Prest. ADAM BENUS — 

PITTSBURGH INSURANCE COMPANY °"33x7"" 
1808-11 Commonwealth Building, Pittsburgh, Pa. 

ne $100,000.00 EE ae Te $145,180. 
Assets, January 1, 1910 ........+5-. 383,329.24 Surplus to Policyholders............. 245,180. 

Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 

R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 

FIRE INSURANCE 
Lohmeyer & Goshorn BROKERAGE COMMISSION 

us by Outside Agents 

General Agents for West Virginia EARLS & JOHANSING 
Charleston-on-Kanawha, W. Va. First National Bank Building, Cincinnati 

AGENTS WANTED IN UNOCCUPIED TERRITORY 

GERMAN FIRE 

Southern Ohio Empire State Surety ‘Co. for Bonding 

Insurance Company 

and Burglary. Agents wanted. 

of Wheeling, West Va. 

TEUTONIA 
Fire Insurance Company 

Cas Capital $200,000.00 Net Surplus $242,433.72 

of Dayton, Ohio 

INCORPORATED 1865. 
WM. F. STIFEL, President 

F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 

DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 

Special Agent for Ohio and Indiana 

Cash Assets - - + «+ $722,728.60 
Net Surplus over ew all liabilities 525,654.22 

Edw. Pape, Pres. J. Linxweiler, Jr., Sec. 
L. F. Creamer, Special Agent. 

The Pittsburgh Casualty Company 
Agnounces its admission to Ohio, and desires to secure ._ Agents in every City and Town in the 

State at once. 

Accident, Health and Plate Glass Insurance Exclusively 

Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 
UNION BANK BUILDING, PITTSBURGH. 

Pittsburg Underwriters 
IRVAN NECKERMAN, Manager. Commonwealth Bidg., PITTSBURG, PA. 

UNDERWRITTTEN BY COMBINED STATEMENT 
ABgpante Hes! Ins. — rik Pied, Pa, P Capital, « - - = $1,300,000.00 

umboldt 
Ben Freaklia Ine. Co.. of Al ~ mah Pa. Net Surplus, z a ~ 1.734.264.00 

Teutonia Fire Ins. Co., of Allegheny, Pa. Assets, - ° a © 6,159,198.00 
National Ins. Co., of heny, Pa, Surplus to Policyholders, i - 3,024,264.00 

CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 

GERMANIA 
FIRE INSURANCE COMPANY 

NEW YORK. 

INCORPORATED 1848 

WESTERN 
INSURANCE COMPANY 

of Pittsburgh 
ORGANIZED 1859. 

Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,562,329.14 

FIRE AND TORNADO Net Surplus - - $2,008,419.02 
* ‘ Surplus for Policy 

CAPIT. - - - 300,000.00 oa 
SURPLUS TO POLICY HOLDERS 406,162.75 Holders, - - _ $8,008,4 19,02 
ASSETS = - e 881,944.34 HEAD OFFICE: 

LOSSES PAID TODATE - - 4,453,215.00' Cor. William and Cedar Streets, 

HUDSON UNDERWRITERS 
COMPOSED OF 

Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
C@MBINED ASSETS OVER $900,000 

S84 William Street NEW YORK 

@. IRVING OSBORNE, President OTTO E. GREELY, Georetary 

CALUMET INSURANCE COMPANY 
iZi La Salic Street, CHICAGO 

JAMES A. PATTEN, Vice-President 
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of trouble for the Aetna a few years 
ago after he was discharged by that 
company. 

WATER SUPPLY STILL SHORT 

Notwithstanding Vast Improvements 

Detroit Has Grown Too Fast for 

Its Fire Protection 

Detroit, Mich, July 19.—(Special 
Correspondence)—Detroit has _ enter- 
tainéd about 100,000 visitors, attending 
the Elks convention, the past week. 
They have gone and we are thankful. 
Our water supply has been tested to 
the limit, though I hear the beer hung 
out all right. We are thankful for 
one thing, that is, that we had no use 
for fire engines. It was demonstrated 
when the decorations on the Hotel 
Pontchartrain caught fire what a fire 
in the down town district would mean. 
It was almost impossible for the depart- 
ment to reach the hotel, and, when it 
did, there was great difficulty in get- 
ting ready for work. Fortunately, the 
fire did not amount to anything. 

Water Supply "Still Inadequate— 
Some years ago the water commission- 
ers were being hauled over the coals 
for their extravagance. People did nor 
seem to realize that sleepy old Detroit 
had gotten its eyes open, but today 
these men are being complimented. 
Notwithstanding the fact that this de- 
partment has advanced more than any 
other city department, they are not yet 
up to the needs of the city. During 
the past year improvements in the 
shape of laying pipes and arranging for 
better water service anticipates an ex- 
penditure of over a million dollars. 
Our water supply is not up to the re- 
quirements. Of course, millions of gal- 
lons of water are wasted and in order 
to check this waste, an order has been 
issued prohibiting the use of water for 
sprinkling lawns between the hours 
of 8 a. m. and 6 p. m. The bursting 
of one of the new forty-two inch pipes 
left the upper end of the city without 
water for ten hours. Things arg nor- 
mal now. We were fortunate in hav- 
ing no extra calls to extinguish fire. 

Hustle and Look Pleasant—We had 
a call to adjust a loss in one of the 
cities outside of Detroit last week. We 
found the agent all right and the loss 
as well, which, of course, we fixed up 
in short time. Having a little spare 
time we looked around the town and 
found insurance agents thicker than 
bees and all making the same com- 
plaint—all the big lines going to the 
brokers and the small lines being 
divided among the agents, each getting 
such divide as he could in any old way. 
We found a firm who displayed a large 
sign reading “Hustle and look pleas- 
ant.” We thought we would interview 
the firm, but found Mr. Hustle out 
and Mr. Look Pleasant mighty glum. 
This combination looks good, but it 
won't always work out. Mr. Hustle 

is a good man and when he has a part- 
ner who can look pleasant and will 
while following the business of fire 
insurance these days, he’s a dandy. I 
found in this case Mr. Hustle was 
doing duty, but Look Pleasant wasn’t 
doing it this day. He told me his 
tale of woe. I sympathized with him 
and didn’t blame him for not looking 
good. I advised him to cut out the 
look pleasant partner and call the firm 
Hustle & Hustle. 

Hennes as an Acrobat—Among the 
decorations during the Elks meeting 
was an acrobat hanging in mid air with 
a parachute attachment. He caused 
any amount of excitement by his many 
gyrations and the question was asked 
by many who the figure represented. 
I understand the committee had this 
particular feature displayed to inter- 
est the fire insurance agents, and the 
gentleman who was doing the per- 
forming act was the stuffed form of 
a well-known agent. It was agreed 
among the knowing ones that it rep- 
resented either Eldridge or Hennes. 
A close examination of the form 
demonstrated positively that it repre- 
sented none other than Leo K. Hennes. 

DETROITER. 

Indiana Risks Lost to Agents 
John Wocher and Bro. of Indianap- 

olis advise THE WESTERN UNDERWRITER 
that the statement in the issue of July 
7 to the effect that they have been 
handling Lloyds policies on automo- 
biles at Rushville, Ind., is incorrect. 
That firm represents the Aetna for. 
automobile business since that com- 
pany started to write them a year ago, 
and previous to that time represented 
the Boston. The same firm advises that 
the statement attributing the loss of 
the Toledo Elevator Company at 
Montezuma, Ind., to A. F. Shaw & Co. 
of Chicago, is also incorrect. The en- 
tire lines of the Toledo Elevator Com- 
pany, National Elevator Company 
and the American Hominy om- 
pany, they state, were lost to the Lon- 
don Lloyds through Marsh & McLen- 
nan of Chicago. 

First Meeting in a Year 
The Indiana Fire Prevention Asso- 

ciation will meet in the State Board 
rooms, Monday, July 25. This is the 
first meeting for nearly a year and 
several matters of importance are to 
come before the members. 

At Port Huron Aug. 28-24 
The Michigan Association of Fire 

Insurance Agents will hold its annual 
meeting at Port Huron on Tuesday 
and Wednesday, Aug. 23-24. The com- 
mittee having the program in charge 
is getting up something that will be 
interesting and, I trust, profitable. The 
members of the association are awak- 
ening to the fact that ony me 
got to be done which argues for 
good meeting. The National mason 
at Chicago will be a big one and the 
state associations feel that each one 

FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 

Michigan Commercial 
Insurance Company 

Lansing, Mich. 

Total Assets ~ - . ° 
Surplus to Policy Holders - - 

$1,308,756.81 
460,081.90 

F. A. Hooker, President 

B. L. Hewett, Ass’t Secretary 

Robert Henkel, Vice President 
A. D. Baker, Secretary 

Ralph Rawlings, Ass*t Secretary 

Nassau Fire Insurance Company of Brooklyn, N.Y. 
Capital, $200,000 Incorporated 1852 Surplus, $219,298 

This old substantial Company has decided to do a General Business, and will be 
teensy s planted in Wisconsin and Michigan. 

Empire City Insurance Company of New York 
cnet, $200,000 _ Incorporated 1850 Surplus, $203,523 

Comeare is being admitted to Wisconsin and Michigan. Both the NASSAU ané 
the EMPIRE ITY belong to the famous fleet of companies eomtrolied by Crum & 
Forster of New York. ry have no liability in Wisconsin or Michigan, and as they 
wee al class of business they will be very valuable to agents. 

applications for agencies to 

BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICA. 
Established 1906 TOTAL RESOURCES OVER $4,000,000 

THE REISCH INDEMNITY COMPANY 
(A PARTNERSHIP 

DRAM SHOP INDEMNITY 

820 Corn od Building 
206 La Lalle Street 

[yj ONONGAHELA Insurance Go. 
OF PITTSBURGH, PA. Incorporated 1854 

has entered Indiana and desires agents in all towns and cities. Address 

Geo. M. Cobb & Co. INDIANAPOLIS, INDIANA 
General Agents 

THE OHIO INSURANCE COMPANY 
OF NEW ALBANY, INDIANA 

Chartered 1849 

Capital Stock, $200,000.00 Surplus to Policyholders, $91,128,67 

AGENTS’ EXCESS LINES CONSIDERED 

INDIANA FIRE INSURANCE AGENCY, Ceneral Agents, NEW ALBANY, INDIANA 

UP-TO-DATE NOVELTIES Sx-reaion es GeSarzeations ant Business Gettrs fo you 
Lead Pencils, Card Aluminum or Leather Goods, Wood-turned Specialties, Metal Desk 
Clocks, Celluloid Cards, og ors, Diaries, Memo Books, Ideatificstion-Card Cases, Emblematic ete. 

Write for the latest novelty, or tell us what you want, and we will make it. 

Chicago, Illinois [aCe MOTELS J. GOOBELL, 31., 106. Mecace ss: ame a 

Michigan Fire and Marine 
Insurance 

OF DETROIT, MICH. 
ORGANIZED 1880 

STATEMENT, JANUARY Ist, 1910 

Capital - . 
Losses Paid . 

ASSETS 
Cash on hand and in the bank $ 67,723.11 
State, County and Municipal 
P< chebchiccea outa 555,612.00 

Mo on Real Estate 486,196.08 
adh nbheaua knee 7,953.35 ite 

Interest due and Accrued.. 11,442.98 
Dus from Agents and others 103,692.79 

$1,302,620.31 

M.W.OORIEN £E.j. BOOTH 4H.£E. EVERETT’ E. P. WEBB 
Vice-President Ass’t Secretary President 

Company 

$1,302,620.31 

ee ee ee 

$1,302,620.31 

TH CONCORDIA FIRE ORIENT 
INSURANCE COMPANY 

OF MILWAUKEE, WIS, 
COMPANY Cash Capital - - $300,000.00 

Reinsurance Reserve - 886,900.62 
Reserve forall other Liabilities 168,601.46 
Net Surplus - . 191,318.75 
Total Assets - -  1,646,820.83 

STATE AGENTS: CHARLES E. DOX 
JAM MORAN, Women’s Tem Chicago, for eae Me. 38 o: 8 ple, MANAGER 

P. E. NORRIS, Columbus, Ohio, for Ohio, 
MAD. NELSON, Heist Bigg. Kansas City, Mo., tor 
Okishoma, Missouri and 

A. B. CLARK, Des Moines, Ia., for Iowa and Nebraska. 

&. G. FORD, Seattle, Wast., for Washingtos and Ore 171 La Salle Street, Chicago, IIL. 
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has something to do. The secretary of 
the Michigan association will get his 
grind going soon. If the agerits don’t 
get busy it won’t be his fault. 

Michigan Bureau Activities 
The Michigan Inspection Bureau has 

issued special hazard reports upon the 
following risks: Armstrong Woolen 
Co., Detroit; Walter Cabinet Co., Way- 
land; Rindge, Kalmbach, Logie & Co., 
Grand Rapids; Standard Malleable Iron 
Co., Muskegon Heights; Fisher, Morri- 
son Lumber & Fuel Co., Iron River; 
Crohon & Roden Leather Co., Grand 
Rapids; A. M. Haight Cooperage & 
Box Co., East Jordan; Price Bros Co., 
East Jordan; Talbot Lumber Co., Tat- 
bot; Herzog Art Furniture Co., Sagi- 
naw; Elliott-Taylor-Woolfenden Co., 
Detroit. 
New books of estimates have also 

been issued for Fife Lake and Kent 
City. 
The bureau has printed fire maps for 

the following towns: Barryton, Free- 
port, Kinde, Linwood, Owendale, Red- 
ord. 
Paul N. Randall, who has charge of 

the map corrections for the Sanbor: 
Map Company at Derroit, has resigned 
his position to go with the Michizan 
Inspection Bureau as general surveyor, 
and will have charge of the map-mak- 
ing, to take effect Aug. 1. 

Indiana Premiums and Losses 
The premiums and losses in Indiana 

for the first six months of 1910 are 
shown as follows, by the companies 
that have filed their reports: 

Premiums. Losses. 
DUMRRO COM. .ccccscce $ 6,127 $ 795 
SO aaa 499 6,966 
DEED ntc00caenses 8,070 5,19 
2 Se eee 12,130 6,917 
Fitchburg, Mut........ —  ehens 
TS 5,793 1,975 
| ee Prepepenreyar 18,392 3,048 
Millers National...... 18,33 3,324 
v. W. National....... 40,624 19,263 

Mech. & Traders...... 4,457 2,550 
WORSOREE, Chi. ccccccccs 58,818 30,455 

Michigan Agency Appointments 
American Nat'i—German Ins. Agency, 

A. C. Harris mgr., Detroit. 
Atlas—F. O. Wickham, Frankfort. 
Central Nat’l—A. T. Miller, Flint; G. 

F. Germain, Lansing. 
Lon. & Lan.—Masters & Collins, Gwinn. 

‘ spetrepeltion—German Ins. Agency, De- 
r oit. 
Royal Exch.—J. P. Wierman, Breckin- 

ridge. 
Shawnee—Palmer & Andrus, Clare; 

Grinnel-Row-Althouse Company, Grand 
Rapids. 
Svea—Marquette Nat'l Bank Ins. 

Agency, Marquette. 
Westchester—C. A. Cronk, Jonesville. 

MICHIGAN NOTES 
The fire insurance agency conducted for 

the past nineteen years at Traverse City 
by E. W. Hastings has been sold to John 
R. Santo, the transfer taking effect 
Aug. 1. 

Objection has been made to the follow- 
ing clause embodied in policies issued at 
Muskegon, Mich., on the plant of the 
Alaska Refrigerator Company, at Muske- 
gon Heights: “If the aggregate claim for 
any loss shall not exceed 5 percent of the 
insurance on said item, no special inven- 
tory or appraisement of the undamaged 
property shall be required.” 

INDIANA NOTES 
Fred R. Liddell has sold his agenc t 

La Porte, Ind., to Mark W. Barber. oie 
The Continental has transferred from 

Ww. Markle, nonunion, to the Deney 
Agency, union, at Cambridge City, Ind. 

It was stated that the Robt. C. Brier 
agency at Attica, Ind., had been sold to 
W. F. Mullinmix. This is a mistake as 
no such deal has been made. 

The Ben Franklin, Jefferson, Metropoli- 
tan, North River and Western of Pitts- 
burg have transferred from J. D. Hyde to 
Stepheneen & Stephenson at Bedford, 

The Duke Brothers & Co. Agency, at 
Kokomo, Ind., is placing an additional line 
of $150,000 on stock in the south plant 
of the Kokomo Steel & Wire Company, 
contained in building C and D. 

y 
A, B and C, Michigan City, Ind.; 

the W. B. Conkey Company, printing es- 
tablishment, Hammond, Ind. 

IN ILLINOIS AND WISCONSIN 
LOCALS BEAT THE SPECIALS 

Milwaukee Baseball Champions of Past 

Years Fall Before their Foes at 

Annual Picnic 

The weather man proved himself a 
good friend of the Milwaukee fire in- 
surance men last Saturday when he fur- 
nished an ideal day for the annual out- 
ing of the agents and their guests, the 
special agents. 
The trip to Waukesha Beach on the 

shore of Pewaukee lake, was made in a 
special train of electric cars and the 
time was passed in visiting and card 
playing. Dinner was ready at the 
beach and no time was lost in putting 
away the chicken and other good 
things the committee had arranged for. 

After the official photographer had 
his inning the ball game was called. 
The annual game between the “Locals” 
and “Specials” has become the great 
feature of these gatherings and the 
rivalry and rooting keep the players on 
edge and anything in the nature of a 
burlesque is not thought of in connec- 
tion with the great American sport. 

Last year the Specials won the third 
game, which made them possessors of 
the silver cup emblematic of the cham- 
pionship. This year a beautiful silver 
trophy of considerable value was pre- 
sented by Geo. H. Russell, a local 
agent, which is to become the property 
of the team which wins it three times. 

The game was a corker and worthy 
of professional players—perhaps some 
of them were professionals, the A, A. 
U. may be asked to investigate. The 
lineup was as follows: 
Specials—Clark Munn, Western Adjust- 

ment Company, 3d; Dick Ellis, Aachen & 
Munich, s. s.; Heinie Zechlin, Niagara, c.; 
Cc. “little Willie” Hug, Svea, p.; Willie 
Calhoun, Fire Association, ist.; Milton 
Freedy, Phoenix of Hartford, 2d.; Young 
Charlie Easton, Northern Assurance, 1. f.; 
Clarence E. Johnson, Caledonian, r. f.; 
Gander Atwater, Commercial Union, c. f. 

Locals—Looie Fons, s. s.; Allan Rob- 
erts, 1st; Heinie Miller, c.; Otto Kremers, 
c. f.; Teddy Ernst, 1. f.; Chet Roberts, 3d; 
Johnnie Saevig, r. f.; Freddie Mil-lord, 2d; 
Frank Delahunt, p. 

The Specials scored one in the first 
on some wild throwing by the Locals, 
but matters were evened up when Fons 
reached first on an error and a sacri- 
fice by A. Roberts, and a hit by Miller 
scored Fons. 

In the second Freedy drew a base on 
balls and stole second. Elated by his 
success, he pointed his ice boat for 
third; the ice boat turned out to be a 
wagon and he was out by a mile. 

Chet. Roberts opened with a two 
bagger but Mr. Hug so dazzled the 
next three men with his brilliant cos- 
tume they couldn’t see the ball. 
A near riot occurred in the third 

after Ellis had straightened one of 
Delahunt’s curves and it took five 
minutes to bring back the ball. Ellis 
went around the bases in such a care- 
less manner that he lost his wind on 
the way and was met at the home plate 
by the umpire who told him he had 
made a foul. Then the fun began and 
all the conditions of the standard policy 
were brought to bear on the decision 
but Fire Marshal End, as_ umpire, 
threatened to arrest all the specials for 
using incendiary language and Ellis 
went back to the plate and struck out. 

STRICTLY FIREPROOF 

wore. BREVOORT HOTEL 
Chicago, Illinois 

MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 

On Madison Street, near La Salle 

One minute from the Insurance District 

The Patronage of Insurance Men 
Is Solicited. 

UNDERWRITER. 9 

Is TO SATISFY BOTH OUR AGENTS 
OUR AIM AND OUR POLICYHOLDERS 

by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 

CINCINNATI MUTUAL FIRE INSURANCE CO. 
LOUIS H. SCHWEER, Secretary 

Columbiana County Mutual Fire Insurance Co. 
LISBON, OHIO 

Incorporated 1837 Charter Perpetual 
WM. M. HOSTETTER, Sec’y and Treas. Business Confined to Ohio. 

’ Mp Nudist ers LUTTE 
! ness this Com- 

pany has 
contest. 

4 
" 

Ohio Underwriters Mutual Fire Insurance Company 
COLUMBUS, OHIO 

Dayton, O- 

oo - Agents 
Albert O. Glock I.R. Waters James W. Meek C. C. Benbow 

J.H. Brock B.C, Coleman wanted 

ORGANIZED 1876 

The Ohio Mutual 
Fire Insurance Company 

SALEM, OHIO 

Conservative and Careful Management. | Assets ° - $926,663.89 
A Recent Examination by the INSUR-|Cash Surplus’ - . 120,284.25 

ANCE DEPARTMENT Shows Our Con- | J. R. VERNON, Pres. J. AMBLER, Sec’y 
dition. 

Dayton Mutual Fire 
Insurance Co., ohio” 

B. C. COLEMAN, Secy. 

During its entire history the Company has continu 
ously fulfilled ev estimate of saving 

to the Policyholders AGENTS WANTED 

Address Home Office. 

The Central Manufacturers’ 
VAN WERT, OHIO. 

Cash Assets - - - $500,117.00 

H. V. OLNEY, President. 

Ohio Business Only Through Local Agencies 

Mutual Insurance Company 
Organized 1876. 

Cash Surplus - - - $318,278.00 

C. A. L. PURMORT, Secretary. 

KNOX COUNTY MUTUAL INS. CO. 
MT. VERNON, OHIO 

W. A. Bounds, President H. H. Greer, Secretary 

CASH SURPLUS, $150,000 

BUSINESS CONFINED TO OHIO 

Richland Mutual Insurance Co. 
Mansfield, Ohio 

INCORPORATED 1850 

TOTAL ASSETS, 92,202,344 

BUSINESS CONFINED TO OHIO tj. R. SMITH, Pres. R. SMITH, Secy. 

WARREN M. KIMBALL & CO. 
100 William Street, New York City 

Surplus Lines 
Strong European and American Stock Companies and London Lloyds 

Liberal Commissions Prompt Service 

ESTABLISHED 1864 

E. S. BAILEY 
ealer ia 

INSURANCE STOCKS 

INVESTMENT SECURITIES 
66 Broadway NEW YORK CITY 

Life Insurance Stocks quoted upon request 
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The big noise came in the fourth. 
With men on first and second, Calhoun 
knocked a fly that he thought was going 
clean across the lake but he reckoned 
without considering Kremers, the 
doughty captain, who secured a motor 
boat, caught the fly, and returned the 
ball to second, starting the only triple 
play ever seen in these parts. 

The locals made another run in the 
sixth on a triple by Miller, and a single 
by Ernst. 

The specials made 3 hits and one 
run and the locals 5 hits and 2 runs in 
seven innings. 

Loyal Durand and W. G. End were 
umpires. 
The hit and miss contest proved to 

be a duel between blindfolded pairs 
armed with folded newspapers. Al 
Laudolt and John Dumphy won. Joe 
Bejma smoked faster than a fire in a 
rag warehouse and won the smoking 
contest. The locals proved too heavy 
for the specials and won the tug-of-wat 
Atwater and Miller were over the line 
first in the three-legged race. Dumphy 
and Delahunt won first and second in 
the potato race a" Williams and Miller 
in the sack race. Ed. Phillips was the 
only entrant in the pie eating contest. 

After a jolly supper the homeward 
journey began by the tired but happy 
crowd of 140. The committee: Henry 
Eckstein, Theo. Zillmer and R. L. 
Dingwall, deserve great praise for ar- 
ranging one of the most enjoyable out- 
ings the board has ever had. Useful 
and valuable prizes were given to the 
winners of the various sports. 

Freight Trains Block Streets 
Milwaukee fire insurance men are in- 

terested in the charges which have been 
made that fire fighting apparatus is con- 
tinually being held by freight train 
congestion on the main south side thor- 
oughfares. 

The matter reached such a stage that 
it was brought before the Wisconsin 
Railway Commission. At a recent hear- 
ing held at Milwaukee, Assistant Chief 
Lawrence A. Hanlon testified that last 
year there had been thirty-eight serious 
delays to firemen in responding to alarms, 
because of train blockades. The fire 
apparatuw, the chief said, was held up 
one to twelve minutes on gach separate 
occasion. The freight trains, he said, 
were standing across roadways or else 
passing along at a very slow rate. He 
pronounced these delays seridus, inas- 
much as several of the alarms were 
from congested factory districts re- 
quiring all available fire apparatus to 
check the flames. 

Wisconsin Agency Appointments 
Aachen & Munich—Merryman & Rot 

beck, Marinette. 
American—F. W. Marcussen, Platte- 

ville; H. P. Loehr, Fond du Lac; L ; 
Ross, Elcelsior. 
Boston—Fred Huber, Stoughton: A. 

Schmid and P. C. Wolf, Lomira, City of 
N. Y.; L. E. Stevens, Madison. 
Cooper—Henry N. ‘Strong, Burlington. 
Fidelity Phenix—Alvin D. Drotning. 

Deerfield. 
Firemans Fund—Harriet N. Randall, 

Hudson; H. P. Loehr, Fond du Lac. 
Franklin—J. G. Schweitzer. La Crosse. 
Germania, Emi.—Arthur Walthers, Ap- 

pleton. 
Ger. Amer.—W. FE. French, Racine. 
Ger. Alliance—W. E French, Racine. 

ILLINOIS NOTES 
Lees & Metheney succeed E. L. Lees at 

Pana, Il 

The American Central has transferred 
at Joliet, Ill, to Anton Schager. 

W. H. Groner gets the Philadelphia Un- 
derwriters at Litchfield, 111. 

At Quincy, Ill., State Agent Mac Enaney 
of the Philadelphia Underwriters has 
transferred the agency to J. H. Bastert 
& Co., which gives the firm thirty union 
companies. 

Complaint is made that agents at Joliet, 
Ill, have written the stock of the Buchan- 
on-Lawrence Company, northeast corner 
of North Joliet and Benton streets, and 
agreed with assured to cancel the annual 
policies pro rata, at the end of ninety days 
or some other term. The companies are 
issuing the necessary instructions for 
short rate cancellations, 

Walter Conklin, who resigned the state 
agency of the Queen to take charge of the 
insurance department in the office of 
Hackett & Hoff of Milwaukee, will as- 
sume his new duties Aug. 1 

IOWA AND THE NORTHWEST 
TO MEET AT OKOBOJI AUG. 19 

Iowa Blue Goose and Fire Prevention 

Association Will Hold Sessions 

on Same Day 

The Iowa Pond of the Blue Goose 
will hold its midsummer meeting at 
Lake Okoboji, Ia., Aug. 19. The lowa 
State Fire Prevention Association will 
meet at Okoboji at the same time. 
While the midsummer session is usual- 
ly devoted chiefly to having a good 
time, there will be some business to 
take up. President J. W. Warnshuis 
says: 

“There will be a report of the various 
inspection committees named to in- 
spect some thirty lowa towns during 
the summer and prior to the October 
meeting. While these committees have 
made numerous inspections, the heated 
term has resulted in a weakening and 
the Okoboji meeting will serve to prod 
the committees to important work in 
this line during the early fall. 

NEBRASKANS TO MEET MONDAY 

Local Agents Will Have Lively Day 
at Omaha—To Attend 

Aviation Show 

The annual meeting of the Nebraska 
Association of Local Fire Insurance 
Agents will be held in Omaha, July 25. 
There are many matters of importance 
which will be discussed at this meet- 
ing. 

The entertaining of the visiting dele- 
gates will be in charge of the Omaha 
Fire Insurance Agents’ Exchange. The 
delegates will meet at the office of Mar- 
tin Bros., Barker block, Fifteenth and 
Farnam streets, at 9 a. m. Special cars 
will be provided to take them to the 
Omaha Field Club, where the meeting 
will be held in the forenoon, after 
which they will be the guests of the 
Omaha Exchange for luncheon at the 
Field Club. From there special cars 
will take the party to the aviation meet 
at Creighton Field, and in the evening 
there will be an entertainment. All of 
the Omaha insurance men have “been 
requested to assist in the entertainment 
of the out-of-town guests. 
Owing to the fact that the president 

and secretary of the association are 
out of the state, and that the time neces- 
sary to prepare an extended program 
would make the convention very late 
in the season, it was decided by the 
local committee on arrangements to 
confine the meeting to but one day, 
and to make that a lively one. 

Retires From Minnesota 

The Farmers & Merchants has retired 
from Minnesota reinsuring in the Fire- 
mens. 

Haas Takes a Partner 
The state agency of the Teutonia of 

New Orleans for Minnesota will here- 
after be in charge of Haas & Ritt of 
St. Paul, the latter, formerly with the 
Strickland-Doolittle Company, having 
been taken into partnership. The local 
agency of J. Quincy Haas & Co. will 
continue under its old name. 

Pleased With the Appointment 

Des Moines members of the Iowa 
Fire Protection Association feel well 
pleased with the appointment of Harry 
McNutt as fire marshal in Des Moines. 
Not only did the insurance men make 
a hard fight for a fire marshal, but they 
likewise wanted a trained fire fighter in 
that position. They got both. 

Want Lower School Rates 

Members of the Des Moines school 
board who are opposed to the plan of 
having the school board carry its own 
insurance on the fifty-six school build- 
ings of the city are having the school 
houses inspected, with a view of secur- 

Geo. E. Shipman H. L. Wayne 

SHIPMAN & WAYNE 
159 La Salle St., Chicago 

INSURANCE IN ALL ITS BRANCHES 

Hartford Fire Ins. Co. 
Milwaukee Fire Ins. Co. 
Calumet Insurance Co. State Ins. Co. of Nebr. 
Philadelphia Casualty Co. Old Line Bankers Life 

SURPLUS LINE DEPARTMENT 

Surplus Lines and Floaters covered anywhere in the United States or 
Mexico. Direct Binding Contract at Lloyds, London, 

up: to $50,000. Automobile Insurance. 

Individual Fire Underwriters of St. Louis 
W. H. MARKHAM & CO., Attorneys and Managers 

Hawkeye Ins. Go. 
Virginia State Ins. Co. 

STATEMENT, DECEMBER 31, 1909 

ASSETS LIABILITIES 

Cash - - = = $257,095.06 Reinsurance Reserve - $31,154.22 
Other Assets - - 79,049.92 Unadjusted losses - - 3,491.21 

Other liabilities - ~ ~ None 

Total - - - $336,144.98 $34,645.45 

Surplus to Policyholders $301,499.55 

Marine and Transportation Insurance 
FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 

of San Francisco, C of Jersey City, N. J. @ 

MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. ied 
of Mannheim, Germany of Liverpool, England 

Insurance on Hulls and Cargoes on the Great Lakes. 

Ocean cargoes— Export and Import. 

Automobiles under transportation forms. 

Tourist flcaters, Traveling Salesmen's floaters. 

Transportation floaters on Merchandise. 

Currency and Securities by registered mail and express 

Motor boat insurance. 

ORR & WALL, General Agents, 2 & 4 Sherman St., Chicago, itt 
Agents wanted in desirable localities 

SURPLUS LINES 
EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 

AND DIFFICULT LINES AND UNUSUAL FORMS. 

LLOYDS LON DON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 

FLO ATERS. The property of manufacturers and merchants located in any 
number of cities insured under one policy at low rates. 

I have a contract with a syndicate of underwriters 

Your patronage invited. Prompt and careful attention assured. 
Liberal Commission to Agents. 

F. R. THOMPSON 
Insurance in all its branches. 

159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address ‘‘Thomarian.4 

| Bb et=—~ 
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Surplus 
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ing lower rates on the insurance now 
covered. It is pointed ott that the 
buildings have been made safer and it 
is thought that a material reduction in 
rates will follow, with the ultimate re- 
sult of discouraging those members fa- 
voring self insurance. 

Writes Automobile Floaters 

The Farmers of Cedar Rapids has 
opened an automobile department, in- 
suring against fire under floater form. 
The individual owners only will be 
sold policies, which are based upon 
2% percent. 

Warns Against Texas Concern 

J. L. Bleakly, auditor of Iowa, is 
having a brush with the “Automobile 
Underwriters,” a Texas concern which 
is writing insurance on Iowa automo- 
biles without having been admitted to 
the state. The lowa department has 
issued the following warning: 
The Automobile Underwriters, a Texas 

concern, unauthorized to write insurance 
in this state is sending letters into lowa 
to the owners of automobiles offering to 
insure their machines direct with the 
home office against loss by fire. Among 
the other statements in their circular is 
the following: “Since this organization 
is operated under private contract it is 
not necessary to be licensed in any state.” 
The sample policy sent is a stock form 
written in Iowa by a number of legiti- 
mate and well organized insurance com- 
panies whose attorneys have never dis- 
covered heretofore any way in which 
this private contract could be lawfully 
written in Iowa without a license and 
regulation by the insurance department 
of Iowa. 

IOWA NOTES 
A. T. Roddy & Co., of Des Moines, Iowa, 

have been made sole agents for the 
Royal. 

Des Moines local fire agents enjoyed a 
picnic and base ball game at Altoona 
last Saturday afternoon. The score at 
the ball game was 15 apiece when dark- 
ness ended the contest. A large crowd of 
agents attended the outing. 

Keokuk, Ia., has been having a brush 
with an incendiary who has, up to date, 
evaded arrest. There were nine fires in 
one day and they started almost simul- 
taneously. The fire loss was not large 
but the origin of the fire was sufficiently 
mysterious to cause not a little alarm. 

MINNESOTA NOTES 
James Thorburn suceeds John A. Island 

at Duluth, the latter retiring on account 
of his health. 

The agency for the Hamburg-Bremen 
at Detroit, Minn. has been transferred 
from C. G. Sturtevant to E. J. Bestick. 

The Fire Association and the Orient 

have transferred from Wm. A. Marin to 
Peterson & Strander at Crookston, Minn. 

The Standard of Hartford has placed 
an agency in Minneapolis with W. C. 
——_. president of the Northwestern 

The State Institute of Savings of Min- 
neapolis has added an insurance depart- 
ment and been given the agency for the 
English-American Underwriters.. 

At Wadena, Minn., F. F. Latta has re- 
signed as assistant cashier of the Mer- 
chants National bank and Warren E. 
Parker has taken over the fire insurance 
companies for which Mr. Latta was act- 
ing as agent. 

At St. Paul, Minn., objection has been 
made to a clause in policies issued on the 
wholesale drug stock of John Wyeth & 
Bro., which conflicts with the intent of 
the Minnesota standard policy and its 
riders. The clause reads: “All privi- 
leges, endorsements and transfers, which 
are usual or may be granted on policies 
covering custodians of above merchandise, 
are also granted under this policy, the 
same as if they were written thereon, 
and any floating or excess policies held 
by the assured are not to be considered 
as contributing insurance in case of loss 
under this policy.” 

NEBRASKA NOTES 
The Nebraska State Volunteer Firemen’s 

tournament will be held at York, Neb., 
July 26-28. 

Cambridge, Neb., has imposed an occu- 
pation tax on insurance companies doing 
business in that city. 

Grand Junction, Neb., has been rated 
under the Dean schedule. Business men 
are protesting against the new rates. 

South Omaha, Neb. is being rerated, the 
first time within five years. Owing to 
many changes having occurred there, the 
job is a big one. This does not include 
the packing district, which is handled as 
a separate proposition. The tariffs will 
not be published for several weeks. 

General satisfaction is being felt among 
the Omaha business men over the fact 
that he rates on insurance renewals 
there have been reduced 10 percent in 
brick buildings; and 5 percent on stocks 
in brick buildings. These reductions have 
been quietly put into effect, to avoid an 
impression becoming public that reduc- 
tions along all lines are due. 

NORTHWESTERN NOTES 
Rockham, S. D., has been rerated. 

Owing to favorable loss record, 33 1-3 
percent reduction from published estimates 
is recommended. 

The agencies of J. B. Clark and Karl 
Pitcher have been consolidated under the 
name of Clark & Pitcher, making the 
largest agency in Sioux Falls, S. D. 

Dr. M. J. Rodermund of Bloomer, Wis., 
at his preliminary trial recently held at 
Chippewa Falls was acquitted on the 
charge of arson by Judge F. W. Jenkins, 
who decided that the state had failed to 
produce convincing evidence that the phy- 
sician had set fire to his office. 

Do you want 
to represent a Life Insurance Company 

Canada. Earn Over 
ments. 

SON 

that is writing the 4 ¥ 

Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 

+42 Pay Liberal Commissions to Good Men. 

Business of Any Company in 
Net Interest on Their Invest- 

WE WANT GOOD MEN—IF INTERESTED WRITE 

M. N. HATCHER, state Agent, Fargo, N. Dak. 
GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 

SVEA 
FIRE ANB LIFE INSURANCE C8., Ltd. 

Gethenburg, Swedea. 
Est. 1866. 

Agencies wanted throughout illineis, 
Wisconsin, Minnesota, Indiana, 

Michigan, Nebraska, 
Missouri, Kentucky. 

M. L. DUNCAN 
Manager 

Commercial 

Union 
Assurance Company, Ltd. 

of London 

UNITED STATES BRANCH: 

orner Pine and William Streets, NEW YORE 

WESTERN DEPARTMENT: 

ANNOUNCEMENT! 

After July 1, we will open up a surplus line department, 
and will be prepared to issue policies in first-class companies. 

BROWN, ANDERSON @ YOUNG, Inc. 
159 La Salle Street, Chicago 

SHCU RIT WY 
Fire Insurance Gompany of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. Cc. HINSCH, Beco’ y 

This Company has had 27 years of successful business experience, and is now d 
business in lowa, Illinois, Wisconsin and Texas. It is a good company for the | 
mm. because in addition to writing a general business, it accepts practically all classes 

farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 

AMERICAN UNION FIRE 
Insurance Company 

OF PHILADELPHIA 
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JAMES F. STONE 
President 

331-337 Walnut Street, Philadelphia, Pa. 

Correspondence invited frem Agents (Union) where net already committed 
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Surplus Insurance 

AUTOMOBILES 
Insured under floater form covering everywhere 

Chicage Office, 159 La Salle St. 
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MONTGOMERY & FUNKHOUSER,.Gen. Agts. si=.“stioncsot eos ede, Wee 
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MISSOURI AND SOUTHWEST 
HOLDS BANK IS NOT LIABLE 

Receiver of People’s Fire of Little 

Rock Cannot Recover $50,000 

Supreme Court Declares 

The supreme court of Arkansas has 
held that Frank H. Dodge, receiver of 
the People’s Fire of Little Rock, can- 
not recover $50,000 from the State Na- 
tional Bank of Little Rock and L. W. 
Cherry, its president. The court fur- 
ther holds that there was no con- 
spiracy between the officers of the bank 
and those of the insurance company 
to defraud the public. 

When the People’s Fire was organ- 
ized its directors executed a note for 
$50,000 to the company, signed by them 
individually, which they sought to have 
the auditor of state admit as the com- 
pany’s paid-up capital. On his refusal, 
the company executed a demand note 
to the bank for the same amount, put- 
ting up the directors’ notes as col- 
lateral, got the money and deposited it 

aid-up capital, and repaid it to the 
Seek the next day after the auditor ap- 
proved it. The secretary of the com- 
pany continued to hold the directors’ 
note. 

The court held that there was no 
conspiracy between the officers and di- 
rectors of the two concerns, as the 
officers of the bank were not present 
when the project was being discussed 
by the directors of the comnany, and 
the company actually had on deposit 
at the bank $50,000 as required; that if 
the company used the same $50,000 to 
repay the loan the next day, and the 
bank knew the company was using its 
entire capital stock for that purpose, it 
was no concern of the bank’s; that the 
bank had the right to make the loan 
and to accept payment thereof, and 
could not be held liable. If the insur- 
ance company, after obtaining its li- 
cense, reduced its capital stock below 
the amount required, the auditor had 
the power to have its license can- 
celled, and it was his duty, the court 
holds, to ascertain the facts and pro- 
tect the public against a condition of 
that kind. 

The court also held that there was no 
evidence to sustain the contention that 
the amount held by the bank was a 
trust fund for the insurance company, 
and that the attempt to hold defend- 
ants for alleged conversion of a trust 
fund therefore failed; that while the 
note of the directors was not paid-up 
capital in the strict sense of the word, 
yet there was not a day of the time 
it was held by the secretary that 
$50,000 could not have been realized 
therefrom. 

Kansas June Losses Heavy 

Kansas special agents say losses 
have been unusually frequent and 
heavy in the state during the month 
of June, due both to fire and wind 
storms. -Kansas from the nature of its 
early settlement built without much 
consideration of fire waste, and a fire 
in many localities is a total loss. Most 
of the cities now, however, are super- 
vised by competent heads of fire depart- 
ments who are looking after the con- 
struction of buildings and also the main- 
tenance of fire-fighting facilities, so 
gradual abatement of these bad condi- 
tions is hoped for. 

May Start Bid System 
Just now there i is a good deal of per- 

turbation in insurance circles in Arkan- 
sas because of the likelihood that the 
action of the University of Arkansas, 
at Fayetteville, will be followed by other 
similar institutions. The university ad- 
vertised for bids on its insurance, end 
developed keen competition. The busi- 
ness was finally written on a three-year 
term basis at the rate of 25 cents a 
hundred, in spite of the fact that some 

serious hazards in the way of a foundry, 
machine shop, etc., are presented. 
Owners of large buildings in the state 

are now announcing that hereafter they 
will follow the example of the univer- 
sity and advertise for bids. 

Returns to Colorado 
The Detroit Fire & Marine has en- 

tered Colorado, with James B. Brown, 
Jr., of Denver, as general agent. The 
Packard Agency, of which Mr. Brown 
is president, will represent the company 
locally in Denver. The company oper- 
ated in Colorado from 1889 to 1894, 
when it withdrew. 

Colorado Pond’s Picnic 
The annual picnic of the Colorado 

pond of the Blue Goose was held at 
Morrison last Saturday. The feature 
of the day was the ball game between 
the Edmond’s Bears (the office em- 
ployes of J. F. Edmonds, resident sec- 
retary of the Commercial Union), and 
the Colorado special agents. The 
Schuyler trophy, a handsome insurance 
championship cup, was won by the 
specials. The Bears played a splendid 
game, considering that several of them 
were mere boys, and when they grow 
up the Specials will have to hurry to 
retain the trophy. ,After dinner the 
crowd danced until the special train 
arrived to carry them home. Everybody 
voted the picnic a success and the Blue 
Goose a royal entertainer. 

Wrong Company Mentioned 

In reporting the action of the chan- 
cellor in a suit against the Home In- 
surance Company in Little Rock last 
week, the Home Fire of McAlester, 
Okla., was mentioned by mistake. A 
suit is pending against the Home Fire 
of McAlester in the chancery court at 
Fort Smith, but has been continued to 
the September term of court. 

KANSAS NOTES 
Hamilton Bros., at Iola, Kan., have sold 

their agency to E. S. Slough. 

H. H. Bersie has been appointed agent 
for the Northern Assurance at El Dorado, 
Kan. 

The Seagrave Insurance Agency of Ft. 
Scott, Kan., has taken the agency of The 
Boston. 

J. C. Hoyt & Co. have taken over the 
agency formerly conducted by W. H. 
Clark at El Dorado, Kan. 

Martin Miller & Co., of Ft. Scott, Kan., 
now have the Connecticut Fire, which 
was formerly in the Seagrave agency. 

Cc. A. Hale has been admitted to part- 
nership with F. L. Stephenson at Yates 
Center, Kan., and the agency will be 
known hereafter as Stephen & Hale. 

The agencies of Cox & Lester and 
Hines & Ingram at Wichita, Kan., have 
been combined as the Lester, Ingram & 
Fox agency. 

ARKANSAS NOTES 
The Atlas of London will be repre- 

sented locally in Little Rock, Ark., by the 
Southern Trust Company. 

The Milwaukee Mechanics have trans- 
ferred their Little Rock agency from the 
oe City bank to the Arkansas Savings 
ank. 
The agency of the Peoples National at 

Bartlesville, Okla. has been transferred 
from P. L. Bucy Land & Investment Com- 
pany to Jay H. Mullin. 

H. R. Moore and §8S. T. Anderson have 
formed a partnership and will open an 
insurance office in Nashville, R. 
Moore has been in the insurance business 
for some time, having formerly repre- 
sented the Planters of Little ock at 
Nashville. They will take over the com- 
panies of the R. M. Lee agency. 

Thomas H. Simms, vice-president of 
the Arkansas. Carpet & Furniture Com- 
pany, has resigned and after Aug. 1 will 
have charge of the insurance ee 
of the Arkansas Savings Bank. 
bank was recently organized under the 
laws of the state of Arkansas and will 
Te its office at 602 Main street, Little 

oc 
G. B. Sawyers, a local agent at Para- 

gould, Ark., has disposed of his local 
agency and in the future will devote his 
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entire time to field work. He has ac- 
cepted a position of special agent for the 
firm of A. B. Banks Co., general agents 
at Fordyce, Ark. Mr. Sawyers was for- 
merly secretary of the Capital Fire of 
Arkansas, which retired in 1908, 

The Arkansas Insurance & Real Estate 
Company has filed its articles of incor- 
poration the company being capitalized 
at $25,000. The officers are W. L. Con- 
nevey, president; T. L. Cox, first vicc- 
president; C. A. Price, second vice-presi- 
dent; M. B. Brewer, secretary, and John 
Hammock, treasurer. The company pro- 
poses to write fire, life, accident, health 
and live stock risks and do a general real 
estate business. Its office will be at 
Little Rock. 

H. P. Edmwuson, vice-president of the 
Citizens Investment & Security Company 
of Little Rock, Ark., has resigned and 
will leave shortly for Los Angeles, Cal., 
where he will take charge of a large es- 
tate left by his uncle. Besides being 
vice-president he also had charge of the 
insurance department. . M. Douglas, 
assistant manager, will have charge of 
the insurance department for the present. 
The Citizens Investment & Security Com- 
pany has one of the largest agencies at 
Little Rock. 

GENERAL WESTERN NOTES 
The Calumet has pulled out of Berth- 

oud, Colo. 

N. S. Head, state agent for the West- 
chester in Minnesota and North Dakota, 
has recently appointed the following local 
agents: Weiss, Mosher & Grover at Zum- 
brota, Minn.; F. Maloney at Waseca, 
Minn.; Lewis J. White at Ely, Minn.; 
John C. Gibson at Wimbledon, N. D.; L. 
Nichols at Courtney, N. D.; Walter E. 
Fornes at Montivideo, Minn.; Claud B. 
Brower at Kimball, Minn.; Robert Mc- 
Quade at Gilbert, Minn.; Stephen Mrozla 
at Browerville, Minn.; Thomas G. Flynn 
at Buhl, Minn. 

SOUTHWESTERN NOTES 
The Orient has closed its agency at 

Ft. Collins, Colo., which has been with 
Eader & Davis. 

Increased credits for reinsurance have 
been granted in Oklahoma for brick mer- 
cantile buildings and contents and fire 
proof buildings and contents. 

All the important St. Louis fire insur- 
ance agencies have signed an agreement 
to open at 8 a. m. and close at 5 p. m. 
during July and August. Previously the 
hours have been 8:30 a. m. to 6 p. m. 

NATIONAL INSPECTION 
COMPANY 
ORGANIZED 1903 

Expert Inspections and Un- 
derwriting Reports 

on Fire Risks 

JOS. C. HUBBELL, Mer. 
184 La Salle Street, Chicago 

KENTUCKY AND THE SOUTH 
SEND-OFF FOR HENRY CLAY 

New Kentucky Fire Company Gives a 

Housewarming to Mark Its 

Beginning Business 

The “housewarming” of the Henry 
Clay of Lexington, ‘held July 14, to 
mark its beginning of business, devel- 
oped a change in the management of 
the company, Judge Matt Walton retir- 
ing from the presidency and being suc- 
ceeded by Frank P. James, auditor of 
Kentucky. The change created no sur- 
prise, inasmuch as it had been gener- 
ally understood that Judge Walton 
would hold on during the process of 
organization only, and that Mr. James 
would, at that time, take active charge. 

Mr. James retires from the state 
auditorship in December, 1911, and has 
announced that following that time he 
will give all of his attention to the 
affairs of the Henry Clay. He is re- 
garded as an unusually able business 
man, and has been interested in insur- 
ance projects before. On account of 
his popularity as a state official, it is 
believed that his acquisition will 
strengthen the company in the state. 
A banquet was held on the evening of 

July 14 which was largely attended by 
insurance men from all over the state. 
Among the ‘addresses delivered were 
the following: “Our Policy,” Claude 
F. Snyder, managing underwriter; 
“How to Build an Insurance Company,” 
Young E. Allison, Insurance Field; 
“The Dual Duties of an Insurance Com- 
missioner,” Bell, commissioner 
of insurance for Kentucky; “Local 
Fire Insurance Agents,” John E. Gar- 
ner, Winchester; “The Relation of 

Insurance Companies to Banking Insti- 
tutions,” Capt. John H. Leathers, 
Louisville, president of the Inter- 
Southern Life and of the Louisville 
National Banking Company. 
The Henry Clay has practically com- 

pleted its organization for Kentucky, to 
which it will restrict itself for the rest 
of the year. A. H. McAtee & Co., of 
Louisville, are its agents in that city. 
Announcement has been made of the 

election of Claude F. Snyder, manag- 
ing underwriter of the Henry Clay, to 
membership in the Western Union. 

The company has appointed the fol- 
lowing agents in Kentucky: Middles- 
boro, Kinnaird & Sleet; Paducah, A. 
L. Weihl & Co.; Harrodsburg, Rue & 
Curry; Winchester, Garner & Fitch; 
Ashland, E. E. Setton; Mt. Sterling 
Albert Hoffman; Stanford, R. M. New- 
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land; Beattyville, McGuire & Bonta, 
and Berea, John F. Dean. 

The company hopes to complete the 
capitalization of the concern, amount- 
ing to $500,000, before Jan. 1, when it 
will enter additional territory, its opera- 
tions being confined now to Kentucky. 

Get Two Towns in Line 
Officials of the Kentucky State Board 

have recently visited Middlesboro and 
Barboursville, in the eastern part of the 
state, and have secured favorable action 
by the local agents of those towns in 
the direction of organizing local boards. 
The conditions in the district covered 
by the agencies there have been rather 
unsatisfactory, and losses have been 
heavy. Owing to the development of 
the section in connection with its lum- 
ber and coal, the region is increasing 
in importance from an insurance stand- 
point. 

New Louisville Distillery 
Louisville insurance men are much 

interested in the new distillery recently 
built by Bernheim Bros. at a cost of 
several hundred thousand dollars, on 
account of the precautions which have 
been taken against fire. The building 
is constructed of brick and reinforced 
concrete, and is pronounced by the 
architects to be practically fireproof. It 
is also equipped with the automatic 
sprinkler system, and this, on account 
of the building being the first of the 
kind in the state to secure such equip- 
ment, is regarded as setting a valuable 
precedent. 

Refused to Pay Higher Figures 
The Glens Falls has transferred at 

Louisville Ky., from Booker & Kinnaird 
to Charles A. Lang. This is an unusual 
case. The Glens Falls had been in 
Booker & Kinnaird’s agency for years, 
received from it $12,000 a year in pre- 
miums and made money on the busi- | 
ness. The agents made a demand for 
higher commissions—25 percent flat, as 
their other companies were paying. 
Manager J. L. Whitlock of Chicago, 
said he never had paid that and would 
not begin now and ordered the com- 
pany transferred. 

Debarred from Tennessee 

A decree has been entered in the 
chancery court at Nashville, Tenn., en- 
joining the Sprinklered 
writers and the Indemnity Exchange, 
both of Chicago, from soliciting or 
writing business in Tennessee and en- 
joining at the same time all citizens of 
Tennessee from giving insurance con- 
tracts or paying premiums on policies 
to these companies. It is stated in the 
decree that the Sprinklered Risk Un- 
derwriters and the Indemnity Exchange 
are not incorporated under the laws of 
the state; that they have not complied 
with the requirements imposed upon 
mutual benefit companies doing busi- 
ness in Tennessee, and that they have 
confessed their inability to make a de- 
posit under the paid-up capital clause 
of the insurance act and that on the 
whole their doing business in Tennes- 
see is in violation of the insurance act 
of the state. 

Risk Under- | 

KENTUCKY NOTES 
| Frederick J. Benckhart has been ap- 
| pointed a solicitor for the J. L. Lisle In- 
| Surance Agency at Lexington, Ky. 

| The Indiana Lumbermen’s Mutual and 
|}the Pennsylvania Lumbermen’'s Mutual 
| have been licensed in Kentucky. 

| Reutlinger & Miller of Louisville, Ky., 
|} have been licensed as agents of the Na- 
| tional Union. 

The Pennsylvania Fire has transferred 
| its agency at Ashland, Ky., from B. O. 
| Becker to John E. Purtell. 

Sears Moss has been 
| spesner at Paducah to succeed " > 
Smith. Mr. Sears has been connected 

| with the Kentucky Inspection Bureau for 
| several years. 

appointed in- 
R. 

GENERAL SOUTHERN NOTES 
The Peerless Fire of Waco, Tex., now 

organizing, proposes capital of $500,000 
|} and surplus of $100,000. 

The Sanborn Map Company has printed 
a new whisky map, showing all Kentucky 
and Tennessee distilleries and ware- 
houses, 

It is generally understood that the fire 
insurance companies intend to keep their 
hands entirely off and refrain from mak- 
ing any suggestions to governor of Louis- 
iana regarding the third member of the 
new rating commission. This position is 
the result of past experience in similar 
situations, 

In the case of Lowenstein vs. Queen 
Insurance Company et al,, the courts 
have held that if a company knowingly 
induces an assured to believe that formal 
proof has been waived, it is liable. An 
insurer may investigate as to the extent 
of the loss although the policy may re- 
quire the assured to furnish proofs of 
loss. The insurance company may waive 
its right to proof of loss, and if it know- 
ingly induces assured to believe that 
formal proof will be waived, it is liable 
on the policy, if assured, acting on such 
belief, fails to furnish proofs of loss. 
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WAS A COMPANY BUILDER 

As THE older officials of the life com- 

panies pass away, a generation of strong 

company builders will go with them. Dr. 

Lesuie D. Warp of the PrupENTIAL, whose 

lamentable death in England last week has 

caused widespread sorrow among his 

friends, belonged to that powerful coterie 

of men who have been successful in devel- 

oping the great companies of today. He 

was allied with President Drypen in the 

organization of the PrupeNnTIAL. He was 

the chief lieutenant of the head of the 

company in its years of struggle and he 

has been associated with him all along the 

line in its days of prosperity and progress 

in a similar relationship. 

With President Drypen he recognized 

the need of a system of sound and prac- 
tical life insurance for the working 

classes. To this end these men turned 

their energies. They were pioneers in 

this country. It was necessary to evolve 

a plan that would command confidence 
and yet be within the means of the in- 

dustrial classes. The PRUDENTIAL is a 

monument to the building ability and 

conserving judgment of these men. 

Dr. Warp for years devoted his time 

to the organization and extension of the 

agency machine. He possessed marked 

ability in this direction as the results in 

that department of the company’s admin- 

istration testify. 

Dr. WarpD was not content to be merely 

a man of business. He was a man of 

affairs. He was interested in civic move- 

ments. His city, his state and the nation 

occupied part of his attention. The work 

of the New Jersey AntTI-TUBERCULOSIS 

ASSOCIATION was near to his heart and its 

progress is due in a large measure to his 
guiding hand. 

As an art connoisseur Dr. Warp stood 

high. The collection of masterpieces in 

his home show the skilled judgment of an 

experienced collector. He was a man of 

wealth and social position, and was gen- 

erous in his bequests to benevolences. 

Missouri bankers who would scorn to 

be taken in by a farmer seem to have let 

a GARDNER put it over them very handily. 

A CRYING ABUSE 
CoNnSIDERATION of the proposed Chi- 

cago building code, prepared by experts, 

has gone over to fall. Its friends caused 

its postponement because the prospects 
pointed to its mutilation at this time by 

aldermen who objected to the provisions 

which would make it impossible for them 

to get jobs for their incompetent friends 

in the building inspection department. 

It would seem that Chicago, with its 

Iroquois THEATER disaster and Fisn fur- 

niture store fire, both entailing heavy loss 

of life and both due to nonenforcement 

of building inspection laws, would have 

had object lessons enough to make such 

conditions in its city council impossible, 

but such does not appear to be the case. 

There are other cities in the same posi- 

tion. Lax building codes, lax inspection 

laws and incompetent municipal inspectors 

of wiring and buildings demand a con- 

stant heavy toll in life and property, but 

the public lets it pass with scarcely a 

word of protest. If the people would 

only howl about these abuses as they do 

about high insurance rates, something 

would be done that not only would save 

life and property but would reduce the 

cost of fire insurance. 

Locat fire agents are delighted with 

the increasing sentiment in favor of the 

typewriter form of policy. It has just 

been approved by the New York insur- 

ance department. It is convenient inas- 

much as a majority of local offices now 

use typewriting machines. There should 

now be a similar movement in favor of 

duplicate daily reports, the main data 

being taken in carbon while the policy is 

being written. This will not only be a 

time saver but will tend to reduce the 

number of mistakes. 

A SCANDALOUS VERDICT 

AT a recent meeting of the Ohio 
pond of the Biue Goose, two members 

were placed on trial for getting married 

without the advice and consent of the 

pond. They were found guilty and fined. 

The correspondent of this paper in re- 

porting the case said: 

Some of the members thought that the 

jury’s verdict of two for each of them as 

well as a cigar for each, while the other 

members of the pond received only one 

and no cigar, was a trifle unfair, but 
they let it pass. 

This is a shameful condition of affairs. 

Here is an organization of supposedly 

high grade insurance men built up on the 

idea of a square deal and yet five mem- 

bers selected for the solemn duty of jury- 

men will stoop to use their official posi- 

tion for their own personal benefit. They 

exacted “one each”—whatever that means 

—and one cigar each in addition to what 

others got. That was bad enough, but 

the indifference which permitted so in- 

famous a verdict to stand with only a 

faint protest is still more to be regretted. 

Indifference marks the beginning of 

decay. Tyranny has risen and nations 

have fallen because the people were in- 

different. Can it be that our eyes already 

have beheld the glory of the BLue Goose 

and that the grand bird has begun her 

metamorphosis into a black hen hunting 

for whatever she can pick up? 

“THERE are many men of many minds, 

but many of them are unable to mind 

their own business.” 

COULD DO MORE GOOD 

IN a recent statement issued by Super- 

intendent BLake of Missouri he said, “A 

majority of the insurance companies 

which begin business in the different 

states, either fail or reinsure their risks.” 

That is a terse, truthful statement of 

fact. If the states were as solicitous 

about protecting their citizens from losing 

money by investing in concerns fore- 

ordained to fail as they are in supervising 

insurance corporations of established 

reputation and acknowledged solvency, 

their service to their citizens would be 

vastly enhanced in value, 

Personal Side of the 

Insurance Business 

Special and local agents in West Vir- 
ginia will regret to learn that owing 
to a serious nervous breakdown of his 
wife, William Lohmeyer, president of 
the Lohmeyer-Goshorn-Patterson Com- 
pany, the large local agency at 
Charleston, W. Va., will have to leave 
for an indefinite stay at Battle Creek 
sanitarium, Michigan, pending her re- 
cuperation. 

Louis S. Amonson, president of the 
Peoples National, was in Chicago on 
Tuesday on his way east from the Pa- 
cific coast. He had been absent from 
Philadelphia for about a month. He 
hastened east from Chicago on receipt 
of word that Secretarv C. G. Yates was 
seriously ill from the effects of heat. 

Wilfred Hugh Harrison, Jr. is the 
name of a young man left at the home 
of W. H. Harrison, of Davenport, by 
the stork. Mr. Harrison is one of the 
prominent and popular agents in Iowa 
and prior to his removal to Davenport 
was state agent for Iowa for the Na- 
tional of Hartford. 

Henry P. Magill, vice-president of 
the Central National of Chicago, ac- 
companied by Mrs. Magill, left this 
week for a two months’ trip in Europe. 
Mr. Magill will combine business with 
pleasure on the trip. 

T. H. Williams of Los Angeles, spe- 
cial agent of the Phoenix of Hartford 
and German American, has been ap- 
pointed general adjuster of these com- 
panies for the Pacific Coast and is mov- 
ing to San Francisco. Mr. Williams is 
one of the leading grand nest officers of 
the Blue Goose, he being His Highness, 
Supervisor of the Flock. He attends 
the grand nest meetings in Chicago — 
will likely be made most loyal gran 
gander at the coming October conven- 
tion. 

Dr. Leslie D. Ward, vice-president 
and one of the original directors 0 
the Prudential, died last week in Lon- 
don from acute Bright’s disease, com- 
plicated with pneumonia. Dr. Ward was 
one of the big factors in the Prudential 
and had done much in the constructive 
work of that great company. He was 
born in 1845. After his service in the 
Rebellion, he attended the medical de- 
partment of Columbia and practiced in 
his profession until 1884, when he was 
chosen vice-president of the Prudential. 
He then devoted all his time to the 
company. He was its first medical 
director. 

A lively contest is on for the insur- 
ance commissionership of Oklahoma, 
which will probably be settled at the 
Democratic primaries. Milas Lasater, 
the present commissioner, is a candi- 
date for re-election on a platform de- 
manding uniform rates, anti-discrimina- 
tion and strict regulation. The five 
competing candidates charge Lasater 
with fostering the big companies and 
declare themselves in favor of state 
regulation of rates. 

H. H. Greer, secretary of the Knox 
Mutual of Mt. Vernon, Ohio, one of the 
old mutuals of Ohio, organized in 
1838, which has been a credit to under- 
writing in the state for many years, is 
a typical Ohioan and a leading citizen 
in his community. He is 72 years old, 
looks 50 and besides managing the 
Knox Mutual has a big law practice. 
He has been in politics in Mt. Vernon 
all his life—was chairman of a conven- 
tion the other day to nominate a cir- 
cuit judge—and he can dedicate a 
church, start a subscription to raise 
money, or preach at a funeral with 
equal adaptability. He has a pictur- 
esque flow of language not inferior to 
that of the late Colonel W. M. Monroe, 
is liberal and broad in his views, and 
thoroughly well-liked in Mount Vernon. 

How to Sell Life Policy 

and Art of Closing 
At the recent agency convention of 

the Northwestern National Life, A. W. 
Crary of Minot, N. D., read a paper for 
the benefit of the new agent on selling 
life insurance and closing a prospect. 
He said: 

In going into a new territory, I try to 
interest at least one prominent man in 
our proposition, either to the extent of 
getting him for a policy, or of having him 
use his influence to help us get others in 
his territory, or both. 

The reasons for this are, first, he gives 
you a list of prospects in his territory 
who can get insurance and are able to 
pay for it. He also gives you and your 
company a prestige and standing in his 
community that otherwise might take you 
some time to get. The fact that he is 
endorsing your proposition, gives confi- 
dence to the people in his community in 
what you have to offer, and I want to say 
to you, gentlemen, at this time, that I 
believe that confidence is the basis of the 
insurance business. If you can show me 
a man who has confidence enough in me 
to believe what I am telling him, I have 
gone a long way towards getting him to 
take an insurance policy. 

After you have located your prospect, 
learn all you can about him; how much 
money he is worth, how much he owes, 
how much insurance he carries, and who 
with; how much of a family he has, what 
his attitude toward insurance is, and any 
little peculiarities that he may have. All 
this will assist you in convincing him 
that he needs the policy you have to offer. 

- 7 7 

When you interview him, get him alone, 
if possible, where he won’t be interrupted. 
Show him why he needs insurance, the 
value it is to his credit, the satisfaction 
to him to know that in event of anything 
happening, his obligations and dependents 
will be taken care of. Emphasize the fact 
that his policy is in force for the full 
amount as soon as he is accepted by the 
company; show him the loan features, the 
nonforfeiture features, and the extended 
insurance option. 

I believe that the extended insurance 
option is one of the most attractive 
features in an old line policy to the aver- 
age man, for the reason that when you 
can show a man that after making a lim- 
ited number of payments, say ten, for 
instance, that if anything should happen 
to his financial condition whereby he 
would not be able to continue his pay- 
ments, that under the terms of our policy 
his family do not lose protection, and that 
the policy would be kept in force and the 
family protected until he has a chance to 
get on his feet financially. I believe that 
this is a very strong feature and one that 
it will pay you to emphasize in soliciting 
business. 

I also show a prospect a list of the 
local people that he is acquainted with, 
who are carrying insurance, and their 
reasons for doing so. You will under- 
stand that all of this is not done in every 
case, but in cases where prospect does 
not make up his mind to take the in- 
surance before we get this far. 

2 a » 

In soliciting a prospct I always take 
it for granted that he wants insurance, 
and make my talk along that line, have 
the application handy, and am ready to 
fill it out whenever his attitude shows 
that he is ready to sign. Always make 
the settlement when application is com- 
plete. Fill out receipt for premium for 
prospect, but if he demurs on giving you 
the cash or note before the policy is re- 
ceived, explain to him that an applicant 
must be in good health when he settles 
for his insurance, and by his making set- 
tlement at the time the application is 
written, he is in good health, and if any- 
thing should happen while policy is in 
transit his insurance would be in force; 
whereby putting off making settlement 
until policy is returned, he runs the 
«chance of something developing in the 
meantime which would prevent him from 
getting insurance, and that under the 
terms of the receipt you have given him 
he stands no chance of losing what he has 
paid if he should not get the insurance. 

2 * * 

I think it a good idea to explain the 
renewal payments to. the prospect, after 
you have gotten his application. Try to 
show him that you appreciate his busi- 
ness and that you and the company are 
as anxious for him to keep his policy in 
force as he himself is, and that when 
any payment is due, if he needs any cour- 
tesy in the way of an extension of his 
payment, to let you know and you will 
try to get it for him. 

In this way you are showing him that 
you are interested in his welfare, and 
that you want to make him your friend, 
and a favorable advertisement in his com- 
munity. 

His company has about $150,000 cash 
surplus. 

Willard L. Chambers has been ap- 
pointed assistant secretary of the United 
States branch of the Sun of London. 

+ 
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News of Life Insurance 
DISCUSSED MANY POINTS 

AGENTS END THE CONVENTION 

Northwestern National Men Had a 

Profitable Meeting at the Home 

Office Last Week 

The Northwestern National Life 
agency convention closed last Thurs- 
day in Minneapolis. Following the out- 
ing at Lake Minnetonka, Wednesday, 
the agents spent “An Evening with the 
Actuary.” William J. Graham, vice- 
president and actuary of the company, 
presided and the general topic of dis- 
cussion was “Value Received: or What 
a Man Gets from the Northwestern 
National in Exchange for His Money.” 

Mr. Graham led the discussion which 
was informal but thoroughly practical 
in character. All those who had ideas 
on the subjects of the evening and 
were willing to express them being 
given an opportunity to do so. In speak- 
ing of the superiority of the North- 
western National policies, Mr. Graham 

plan of the company to provide as liv- 
eral a policy as is consistent with the 
best interests of the policyholder. The 
method productive of the best results 
has been found to be that of making the 
surrender value begin upon payment of 
the third premium. 

Many Options Granted 

It was further pointed out that the 
company’s latest policy contract con- 
tains every variety of option and is de- 
signed to place in the power of the 
insurer the selection from a variety of 
methods of taking surrender value, ap- 
plying dividends or directing the policy 
to be settled as a death claim. The 
movement towards reducing the first 
year’s valuation to more exactly con- 
form with the facts in taking account of 
the larger expenditure of first year was 
discussed at length. Mr. Graham gave 
a practical illustration of his contention 
that topics of this and kindred actuar 
ial nature can be made plain to the 
ordinary agent without going afield into 
abstruse explanation. 

Thursday Morning’s Session 

At Thursday morning’s session a 
series of instructive papers were read 
by the men from the field. W. B. Col- 
lins ot Arkansas discussed “Brains, 
Energy and Character, the only Cap- 
ital Necessary to Become a Successful 
Producer.” A. W. Crary of North 
Dakota gave valuable pointers on “Huw 
to Sell the Contract; or, the Art of 
Closing.” “Big Applications,” was the 
subject discussed by several agents 
who have had experience in writing 
large contracts. “An Endless Chain; 
or, How to Use Policyholders in Get- 
ting New Business,’ was the title of 
an interesting paper by John M. An- 
drews of Arkansas. Charles L. Mc- 
Gregor of Minnesota told how to keep 
business in the books. C. M. Odell, of 
White & Odeli, state agents for the 
company in Minnesota, told the other 
agents what they should remember and 
what they should forget when solicit- 
ing. 

George M. Marnie of Minnesota dis- 
cussed “Our Attitude Towards Com- 
petitors” in a broad minded and toler- 
ant fashion. A H. Chambers of Texas 
talked interestingly on “The Organiz- 
ation of New Companies and its Effect 
on Agency Work.” 

Two Symposiums Held 

In the afternoon there wete two 
symposiums. Under the general title 
of “How I Secure Business,” S. C. 
Tweed of Minnesota, discussed the 
methods employed in country districts; 
H. J. C. Hirschman of North Dakota, 
those in towns, and C. N. Whidden of 
Minnesota, those in cities. Messrs. Bid- 
lake, Honey, Stowell, McKeon, Stick- 
ney and others gave short talks on 

“Experiences in the Field.” Charles 
Milton of Kansas, told “How to Secure 
and Train New Agents and How to 
Hold Them.” S. A. Netland discussed 
“Life Insurance and the Banker,” and 
L. J. Anderson, “Advertising That 
Pays.” Frederick White of Minnesota 
closed with a description of Minneso- 
ta’s plan of organization. 

As a grand windup for the convention 
those in attendance enjoyed a banquet 
Thursday evening. Wit and humor 
flowed freely, the viands were excellent 
and the annual gathering of the agents 
of the Northwestern came to a most 
fitting close. 

Banquet was Given 

The banquet which closed the agency 
convention, Minneapolis, on the even- 
ing of July 14, was made notable by 
several features of marked interest. 
John T. Baxter, counsel for the com- 
pany, presided. 

Commissioner Hartigan, of Minne- 
sota, delivered the chief address of the 
evening and though it was brief and 
witty it contained many valuable ker- 
nels of thought. He spoke upon “In- 

1 | surance Opportunities in the Northwest 
and others pointed out that it is the | and the Progress of the Northwestern 

National.” Among other things he re- 
ferred to the splendid opportunity of- 
fered for insurance development in the 
northwest, pointing out that though it 
is an exceedingly healthful and pros- 
perous territory, less than 12 percent of 
the insurable risks carry insurance, and 
with $7,500,000 paid annually by the 
citizens of Minnesota for life insurance, 
but 5 percent is paid to home com- 
panies. Continuing, he praised the di- 
rectors and officers of the company for 
the splendid way in which they had 
taken hold of what five years ago was 
a wrecked institution and built it up 
until it is now regarded as one of the 
most trustworthv, substantial and pros- 
perous life companies in the country. 

Directors Give Talks 

E. W. Decker, vice-president of the 
Northwestern National Bank of Minne- 
apolis; F. A. Chamberlain, president 
of the Security Bank. and C. T. Jaf- 
fray, vice-president of the First Na- 
tional Bank, all of whom are directors 
of the company, also made addresses. 
Thev stated that they took great pride 
in the progress of the company and 
testified to the hard work done by the 
management, besides expressing their 
pleasure at meeting the agents who 
were the business _ getters. Each 
pledged his hearty support and assured 
the agents that he was ready to devote 
time and trouble to promoting the af- 
fairs of the company and willing to 
lend every legitimate assistance to the 
agents in getting business. President 
Thompson testified to the amount of 
labor the directors had expended in up- 
building the company and the frequent 
meetings they had held in an effort to 
promote its welfare. 

Agents Pledge Business 

In the course of the evening Fred- 
erick White, of Minnesota, in behalf of 
all the agents of the company pre- 
sented President Thompson with a 
handsome shotgun and 1,000 rounds of 
ammunition, making a presentation ad- 
dress of considerable brilliance. At 
the afternoon session, the agents had 
presented Dr. Henry Wireman Cook, 
medical director for the company, with 
a hanusome silver set for his baby. 

The principal feature of the evening 
was the enthusiastic response of the 
general agents to the request that each 
make a two-minute talk telling what 
business he expected to do during the 
closing six months of 1910. They were 
instructed to make their estimates con- 
servative, but the total. nevertheless, 
reached $6,600,000. White & Odell, 
state agents in Minnesota, headed the 
list, promising to write $2,000,000. 

The German National Life of Chicago 
has asked admission to Iowa. 

PASSMORE GIVES VIEWS 

CONDITIONS IN THE FIELD 

Vice-President of the Penn Mutual 

Comments, on Current Topics of 

the Business 

Vice-President L. K. Passmore of the 
Penn Mutual Life who is visiting its 
western agencies is very much inter- 
ested in the health conservation move- 
ment. He believes that life companies 
and agents should use their influenge 
with ngressmen in getting the bill 
passed placing health conservation in 
control of the national government. He 
thinks that this work should be in 
charge of one of the present cabinet 
officers or it should be made a separate 
bureau. Mr. Passmore is inclined to 
believe that the life companies could 
do more work in this direction in caring 
for incipient diseases among their pol- 
icyholders or taking some part in the 
antituberculosis campaign. If the 
length of life could be extended on 
the average two years, Mr. Passmore 
calls attention to the great financial 
saving for companies. In his opinion 
tuberculosis sanitariums should become 
a part of a company’s mechanism in 
some form or other. 

Improvement in Personnel 

Speaking of the improvement in 
agency personnel following the enact- 
ment of the Armstrong laws, Mr. Pass- 
more said that the elimination of high 
pressure methods, rebating and the like 
had brought more dignity to the call- 
ing and he believes the regular life 
agent who is actively and earnestly de- 
voting his time to his business is mak- 
ing more money than he did previously. 
There is more persistency and hence 
the agent gets the benefit in his renew- 
als. Mr. Passmore stated there are 
more attractions to life insurance 
agency work than before and a higher 
grade of men are entering the field. He 
has found that more college graduates 
are becoming life insurance salesmen 
than before. He believes the business 
has larger opportunities for usefulness 
and financial benefit than ever before in 
its history. 

Has Not Checked Liberality 

Mr. Passmore, in commenting on the 
New York laws regulating policy forms 
declared that in his opinion such stat- 
utes would not have a tendency to keep 
companies from inaugurating more lib- 
eral provisions as they have the right 
to get policies approved by the depart- 
ment which have other features than 
those provided for in the law. An hon- 
estly managed company will grant to 
policyholders all the benefits it possibly 
can. Competition, if nothing else, 
forces companies to grant equitable 
and liberal benefits. His company, he 
said, made its new and more liberal 
features, retroactive. 

Mr. Passmore, in commenting on the 
present tendency for business houses 
and corporations to take insurance for 
their benefit said it is resulting in a 
country-wide movement. Many busi- 
ness enterprises 
along these lines and there is more so- 

called business insurance being writ- 
ten now than formerly. It is a phase of 
life insurance, in his opinion, that ap- 
peals to an intelligent business man and 
doubtless opens up in his mind a new 
avenue for it. 

More Fermanent Porms Taken 

Mr. Passmore stated that after the 
New York revelations there was a gen- 
eral tendency on part of agents to advo- 
cate the cheaper forms of insurance. 
The public mind was prepared for it 
and rather demanded such plans. It 
resulted in a large amount of term busi- 
ness being written. With the return 
of public confidence, and with agents 
getting back to form, the better and 
higher priced plans are being pushed. 
In one year the Penn Mutual’s business 
was 52 percent term. Now it is some- 
where in the twenties and is still bein 
reduced. The average premium whic 
was much lower during the term pro- 
duction period has now swung back to 
normal. People are being convinced of 
the temporary character of term insur- 
ance and want something more durable 
and permanent. 

Mr. Passmore gives it as his opinion 
that life business is on the increase both 
in the cities and the country localities. 
In the southern cities he says there is 
not much increase, if any. In the 
rural communities of the south, the 
increase is more notable. The home 
companies having been organized in so 
great numbers are having an effect in 
many localities. Many of the highbind- 
ers and rebaters have gone into the 
stock selling field which he regards as 
a beneficial thing for conservative life 
insurance. 

No Sign of National Supervision 

Mr. Passmore thinks much of the 
talk about national supervision is 
wasted. He would like to see the 
companies in charge of a federal bu- 
reau, but he feels certain the various 
states will not relinquish their rights 
in this respect. The insurance com- 
panies provide the states with a large 
amount of revenue and they are not 
likely to give this up. The states want 
the privilege of saying how much they 
are to collect and how it shall be done. 

President Girardin to Speak 
Jules Girardin, president of the Chi- 

cago Life Underwriters Association and 
the first president of the Phoenix Mu- 
tual Agents’ Association, will address 
the Equitable Life of lowa Agency As- 
sociation at the banquet of the organt- 
zation in Chicago, Aug. 18. He will 
talk on features of agency association 

are being educated | 

work. 

Canada Life in Ohio 
The Canada Life has consolidated the 

territories formerly managed from both 
Toledo and Cincinnati, and has put it 
all under the Cincinnati office. All ex- 
cept the northeast corner is now in 
charge of Manager Mark Davis. 
Thomas Davidson, who was secretary 
at Toledo, has come to the Cincinnati 
office. Mr. Davidson has served thirty- 
eight years continuously with the com- 
pany. 

Alfred T. Clover, well known to Chi- 
cago life men, has gone to San Francisco 

| to make a coast connection. 

WANTED—County Agents 

THE HOME LIFE of New York desires 

a district agent at every county seat in 

Ohio. 

of special agent. 

W.A.R. Bruehl & Co., 

Best commission paid. Assistance 

General Masers Cincinnati 
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INTEREST IN THE PLAN 

SPECULATION ON EQUITABLE 

Expected That W. C. Culkins of Cin- 

cinnati Will Work Out Successful 

Monthly Payment Plan 

The appointment of W. C. Culkins, 
formerly vice-president of the Colum- 
bia Life of Cincinnati, as manager of 
the special branch in the department of 
western agencies of the Equitable 
Life, is looked upon as an interesting 
departure by that company. Mr. Cul- 
kins was formerly county auditor at 
Cincinnati is secretary of the Business 
Men’s Club and prominent in city af- 
fairs. As vice-president of the Colum- 
bia he has for some time past given spe- 
cial attention to the development of 
that company’s monthly payment busi- 
ness in the life, health and accident 
lines. Just what line of work he is to 
take up for the Equitable is not defi- 
nitely stated but it is understood that his 
office is to be in the nature of an ex- 
periment station for the Equitable. 

President Morton’s Ideas 

President Morton is known to have 
the idea that the Equitable should be 
made more popular with the masses of 
the people, especially with the great 
class of monthly and weekly wage 
earners. Well to the forefront is the 
idea that the monthly payment business 
in some form or other offers a great op- 
portunity for a big company like the 
Equitable. The success of the fraternal 
orders, which collect their premiums 
monthly, the great development of the 
monthly payment health and accident 
business and the growing impression 
that the regular weekly payment indus- 
trial business is too expensive, leads to 
the thought that the times are about 
right for launching some popular forms 
of monthly payment policies. 

Will Try an Experiment 

It is understood that Mr. Culkins will 
experiment first with monthly payment 
life insurance in combination with the 
building and loan associations. The 
man who is borrowing money from a 
building and loan association and is 
carrying a mortgage is pretty apt to be 
a good prospect for life insurance. At 
the last national convention of building 
and loan associations a resolution was 
adopted favoring a combination in some 
way with life insurance. Whether the 
Equitable proposes to work the build- 
ing and loan plan through its branch 
offices and organization already egtab- 
lished or would be inclined to put in a 
special department is not known. It is 
suggested by one who has studied the 
subject that the secretaries of the var- 
ious associations might act as agents 
for the insurance company and that the 
premiums might be paid monthly at the 
associations’ offices at the same time 
the regular assessments are paid and 
that the secretaries might be given a 2 
or 3 percent collection fee. Or the lists 
of members might be furnished the 
managers of the Equitable who could 
send their regular men to write the busi- 
ness or employ men especially adapted 
to the work. 

Loading on Policies 

It is believed the premiums would 
only have to be loaded about.10 percent 
under this plan which would make the 
insurance much cheaper than the in- 
dustrial system. Should the building 
and loan plan prove to be feasible it 
would become a great feeder for the 
regular Equitable organization and 
would especially make it a desirable 
company for the agents in the smaller 
cities and towns, where, as a rule, the 
Equitable is not so well established as in 
the large centers. Other companies 
have systems of home office helps. The 
Phoenix Mutual, for instance, assists its 
agents by furnishing them with names 
and birthdays of people just before their 
rate changes and writes the prospects 
letters direct from the home office 
which are followed up by the agents. 

Mr. Culkins, while with the Colum- 

bia, investigated to a considerable de- 
gree conditions existing in large plants 
where many people were employed and 
was at work on a plan to insure these 
and make the collections monthly 
through the paymasters. Should the 
Equitable go into the monthly payment 
business in some form it is not believed 
that special policies would be issued or 
that the non-participating forms would 
be pushed. Ohio will probably be the 
testing ground for the new ideas and 
should they be successfully demon- 
strated there they would probably be 
adopted throughout the society’s entire 
field. Mr. Culkins has a wide field in 
which to experiment and the action of 
a large company like the Equitable in 
taking up features of insurance work 
which have heretofore been adopted 
only by some of the smaller companies, 
will doubtless prove an _ interesting 
one, 

LICENSE IS EXPECTED SOON 

Commonwealth Life of Omaha Getting 
in Shape—Permanent Officers 

Have Been Elected 

Reorganization of the affairs of the 
Commonwealth Life of Omaha is pro- 
ceeding expeditiously, apparently all 
disturbing elements having been re- 
moved, and it was announced by the 
president, Sherman Saunders, early this 
week, that a license will be received 
and that the company will be writing 
business within ten days. Horace S. 
Wiggins, the examiner of the insurance 
department, had then arranged to be 
present the last half of the week to 
make the final examination preparatory 
to the issuance of a license. . 
The actuarial work of the company is 

in charge of J. M. Emery of Des 
Moines, as consulting actuary. He has 
prepared all of the necessary forms, 
which are now being printed. 

Dr. A. P. Hanchett of Council Bluffs, 
Iowa, has been elected medical director. 
He is a physician and surgeon of promi- 
nence in that part of the country, and 
is a heavy stockholder in the company. 

Charles H. Clancy, who resigned 
from the position of superintendent of 
agencies which he held during the pro- 
motion period of the company, enjoys 
the confidence of the present directory, 
and is remaining with the company for 
the present, without a title. 
The leading officers of the company, 

as now permanently elected, are Sher- 
man Saunders, »resident; Frans Nel- 
son, secretary, and D. Marriott, 
treasurer. 

Metropolitan Meeting at Cleveland 
Fifty field men of the Metropolitan 

Life attended the triennial conven- 
tion at the Hollenden hotel, Cleve- 
land. last week. They were wel- 
comed to the city by Mayor Baehr, who 
spoke of the efforts of the administra- 
tion to secure the consent of the people 
for a bond issue for a tuberculosis hos- 
pital. He asked the men to aid in get- 
ting a favorable vote on July 22. Vice- 
President Haley Fisk also urged the 
men to use their efforts in this direc- 
tion and spoke of the hospital which 
the company maintains for its em- 
ployes. 

Returns on an Old Policy 

On July 23, 1849, Dr. John C. Reeve, 
now living in Dayton, Ohio, took out 
a policy of $500 in the Mutual Life, on 
the ordinary life plan, at an annual 
premium ‘of $9.65. He was then 23 
years of age. His dividends have gone 
largely to the purchase of additional 
insurance. The 1910 dividend amounts 
in cash to $10.37, or 72 cents more than 
the premium. At the same time, the 
dividend additions to his policy up to 
date amount to $938, so that if he 
wishes, he can use this year’s dividend 
to pay his premium, receiving 72 cents 
in money, and still have the benefit of 
$1,438 insurance on a policy which 
originally amounted to only $500. Dr. 
Reeve is now 84 years old, and has 
carried his policy 61 years. 

1910 SEMI-ANNUAL RESULTS 
EN aS oc sews oe Ap tuciiin ne bweeews seenGamaetl $366,257.00 
Increase 38%. 
peg ba. ds bare x gases aad Moe VMN pe ae a 90,901.00 
Increase 45%. 

Total Disbursements 
Increase 13%. 
ET OE LETT Oe IE CE OPTS Fey 5,045,000.00 
Increase over 20%. 

OHIO ONLY 

The Midland Mutual Life Insurance Company 
Home Office—COLUMBUS, OHIO 

Dr. W. O. Thompson, President B. F. Reinmund, Secretary 

MEN FOR OHIO AND WEST VIRGINIA 
| WANTED 

By a strong and active Ohio Company, writing non-participat- 
ing business, reliable energetic men who can do a little managing 
and a great deal of personal work as District Managers for 
unoccupied territory in Ohio and West Virginia. Also two 
up-to-date Home Office Agency Supervisors on commission, or 
salary and expenses, contracts direct with the Company. 

Address, giving information in detail as to previous con- 
nections and experience, 

33-H, care THE WESTERN UNDERWRITER, Chicago, Il. 

LIFE INSURANCE STOCK 

If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 

The Western Underwriter. 

LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 

Are the Salient Features of all Policies Issued by 

THE CONSERVATIVE LIFE INSURANCE CO. 
WHEELING, W. VA. 

For this reason it is writing a large business in Ohio. 
Men who can make good can make good 

contracts with the Company. 

NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 

A STRONG ADVISORY BOARD 
BEST OF BANK REFERENCE 

500 STOCKHOLDERS 
SALESMEN WORKING ON LEADS 

These are some of the reasons why our salesmen are meeting with 

success in placing the stock. We want a few more men in Ohio, 

Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 

THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 

\ 
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MISREPRESENTATION CHARGES 

State Auditor of Indiana Hears Com- 
plaint of Modern Life Against 

a Prudential Agent 

The first trial by the state insurance 
commissioner under the new law of 
Indiana, prohibiting misrepresentation 
and the like, was held at Lafayette, 
Ind., last week, at which the Modern 
Life of South Bend presented three 
affidavits to show that one of the 
agents of the Prudential, W. A. Mc- 
Dowell, of Lafayette, made derogatory 
statements against the Modern in the 
effort to switch policies to his com- 
pany. State Auditor Billheimer pre- 
sided. The Prudential was represented 
by counsel, both from Lafayette and 
Indianapolis. General Manager J. E. 
Brady and General Agent Bolan, of 
the Modern, looked after its interests. 
The testimony of the witnesses tended 
to show that Agent McDowell stated 
the Modern was “no good,” “no ac- 
count,” and so on. The agent denied 
the statements of the witnesses, de- 
claring that he did say the ‘Modern 
was new and untried. 
The attorneys for the Prudential of- 

fered in evidence an official statement 
of the Modern Life Company filed with 
the auditor of state Feb. 23, 1910. The 
attorneys sought to show by this re- 
port that the capital stock of the Mod- 
ern Life was impaired. Mr. Billheimer 
e vidently was displeased with the offer- 
ing of the report as testimony. He said 
he had made a comparison of the 
standing of the two companies and 
would read it if the attorneys desired. 
Addressing himself to every person in 
the room, including the fifty spectators, 
he declared that the Modern Life was 
in every way just as solvent and able 
to pay its obligations as was the Pru- 
dential. Both are good companies, he 
said. He regretted being compelled to 
make a statement of that kind, he said, 
but the inference drawn from the at- 
torneys’ introduction of the report as 
evidence made it necessary for him to 
speak. The Prudential attorneys then 
withdrew the report as evidence, and it 
did not get into the case. 
_Auditor Billheimer reserved his deci- 

sion. 

Commissions on Term Policies 
The New York Life gives its position 

as to term insurance as follows: 
Term policies will be issued as hereto- 

fore only in rare cases where the reasons 
for taking temporary insurance are clearly 
shown, and where the objects of the in- 
sured cannot properly be served by regu- 
lar policies; as, for example, where poli- 
cies are taken to secure a temporary in- 
debtedness. The limit of amount for term 
policies remains as heretofore at $50,000, 
and the policies will be issued only on 
gilt-edged lives. We do not write re- 
newable term policies.. Rates of commis- 

sion on term policies on and after July 
1, 1910 (where both examination and ap- 
plication are dated on or after said date), 
will be the rates stated in agents’ con- 
tracts. In contracts where no rate of com- 
mission is specified, the commission will 
be a single and only brokerage commis- 
sion of 30 per cent. The company’s posi- 
tion in rekard to term insurance is that it 
neither seeks nor cares for this kind of 
insurance. The company reserves the 
right to discontinue at any time the issu- 
ance of term insurance as a whole, or to 
refuse to issue it in any particular case, 
and we also reserve the right to lower 
the rate of commission upon due notice. 

GIVE “DOPE” ON ABSTRACTERS 

Indiana Association Has the. Records 
of the Men Who Are Working 

Twisting Scheme 

The Indiana Association of Life Un- | 
derwriters held its annual meeting in 
Indianapolis last week at the Colum- | 
bia club, preceding a luncheon at which 
the guest of honor was Henry J. Pow- 
ell, vice-president of the National asso- 
ciation. 

of keeping up a lively interest in the 
state association and the cultivation of | 
close acquaintance with similar asso- 
ciations, the exchanging of views and 
cooperation in all that was good in life 
underwriting. He also urged the In- 
diana men to attend the national meet- 
ing at Detroit in September. G. L. Mc- 
Donald, president of the Louisville 
association, was also present. 
One of the matters brought to\ the 

attention of those present was the 
spreading of the abstracting business. 
Indianapolis is the cradle of this dis- 
turbing factor in the life insurance 
business. The Indiana life under- 
writers know the men engaged in the 
abstracting business and know their 
records and it was pointed out that 
the Indiana association could do much 
good in exposing in other states the 
plans and methods of these barnacles 
on the insurance business. The orig- 
inal and only simon-pure abstracters 
were two men who started up the Pol- 
icyholders Protective League, or some- 
thing of that kind, and who set out to 
abstract life insurance policies two on 
three years ago in Indianapolis. They 
caused considerable trouble until the 
life underwriters association got after 
them. The association examined the 
law and found that no such company 
could be authorized to do business in 
Indiana. Auditor Billheimer therefore 
squelched the company. Soon after- 
wards the two men learned that they 
could act as individuals and do the 
same kind of work and since that two 
others have gone into the business 
and have their agents in other cities. 
The Indiana association has their rec- 
ords and their lack of achievement in 
other lines they have tried and it will 
lay this before the life underwriters in 
every place the adbstracters appear. It 

Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 

Correspondence strictly 
confidential. 

Address 73-V, care 
The Western Underwriter 

Mr. Powell, in a short talk to | 
the Indiana men urged the importance | 

has just sent the Baltimore association 
some interesting information along the 
lines contemplated. 

H. K. Merritt was reelected presi- 
dent and Frank P. Manly was reelected 
treasurer. The other officers are 
George R. Wilson, vice-president; L. 
N. Hexter, secretary; Isaac Pinkus, B. 
C. Day and J. J. Price, members of 
the executive committee. 

New York Life’s New Policy Rates 

The following are sample rates of the 
New York Life’s new policies, which 
include the disability benefits: 

Ord. 20 P. 15 P 
Age Life Lif Life 
re er $19.89 $30.02 $36.17 
|25 PRC ALERT 21.75 32.02 38.52 

Sdiniieiaaerelan 24.18 34.96 41.96 
35 I PT 28.46 38.58 46.12 
| eeapepecesan 33.41 43.08 51.17 
SD bs enue hkesark 40.15 49.00 57.55 
AE 49.48 57.07 65.91 
Oe wegtsannende 62.22 68.19 77.03 

10 P 20 Yr 15 Yr. 
| Age Life End. End. 
eee $48.71 $48.83 $66.31 
Dh dvtonk bantobie 51.82 49.54 67.08 

| Sl eeeae: 56.34 50.68 68.27 
| SAR ee nete 61.71 52.20 69.80 
DR ie cu aineesan 68.11 54.42 71.86 
induc owsdnnade 75.82 57.83 74.92 
| [pRoeetet ees 85.49 63.44 99.82 
De cewuaaen aioe 97.91 72.31 87.48 

To Write Life Insurance 

The Home Accident of Fordyce, Ark., 
by a vote of its directors, has enlarged 
its corporate powers so as to permit 
the company to write life insurance in 
addition to accident and other lines 
now being written by it, and has filed 
a certificate to that effect with the 
secretary of state. A. B. Banks, head 
of the well-known general, agency at 
Fordyce bearing his name, is president. 
Mr. Banks recently became manager 
of the Home Life & Accident of Little 
Rock, formerly the National Consoli- 
dated Casualty, and the change gives 
him control of two companies writing 
life insurance. He is the principal 
stockholder in the first named com- 
pany. 

Federal Shows Increases 
The Federal Life reports first year 

premiums collected in cash during the 
first six months of 1910 to be about 50 
percent more than during the corre- 
sponding period of 1909; renewal prem- 
iums collected during the first six 
months show an increase of about 60 
percent over the first six months of 
1909. Heavy increases are shown in 
applications received, policies issued 
and business paid for. 

President Hamilton felicitates the 
company upon. the fact that some of 
its field force entered its empjey in 
1900, the year of the company’s organ- 

ization, and have remained actively in 
its service ever since; while others 
have been with the company nine years, 
eight years, and so on down the line. 
The Federal’s field force is increasing 
rapidly. 

STATE LIFE’S NEW FEATURES 

Introduces Total Disability Clause and 
Gets Out New Nonparticipaticng 

Rate Book 

The State Life of Indiana made two 
important changes on July 1. 

First, it introduced the disability feat- 
ure into all its participating policies 
without extra premium charge, thus 
taking action which many companies 
are understood to be considering and 
which was the leading topic at the last 
annual meeting of the American Life 

Convention. These policies also carry 
double benefits in case of accidental 
death. In case of recovery from total 
disability the policyholder’s obligation 
to pay premium reattaches from the 

rate of recovery. 
The second important step was to is- 

sue a new rate book for non-partici- 
pating insurance. Previous to July 1 
the company wrote non-par only on the 
ordinary life, 20-pay and term forms. 
It will now write non-participating pol- 
icies on all the forms on which it 
writes participating. The rates are 
very low. -On the 20-year endowment, 
at age 35, the rate per $1,000 is $43.17; 
on the 15-year endowment, $59.17; on 
the 10-year endowment. $92.14; on the 
15-pay life, $35 5.90. The disability clause 
is not included in the non-participating 
policies. 

Order of Unity Meeting 

At the fourth biennial meeting of the 
supreme council of the Order of Unity, 
recently held in Pittsburgh, practically 
the same executive officers were chosen 
to serve for the coming two years. 
George Alexander, banker, of Paris, 
Ky., and Hon. Henry I. Wilson, attor- 
ney, of Big Run, Pa., were added to 
the supreme advisory board. William 
M. Clemans, sheriff, of Wheeling, W. 
Va., and Hon. John P. Moore, of 
Knoxville, Pa. were appointed mem- 
bers of the finance committee by Presi- 
dent Marshall. Senator Arthur G. De- 
walt, of Allentown, Pa., was _ reap- 
pointed chairman of the committee on 
laws. The order has removed its 
offices to 233 Oliver avenue, corner 
Wood street, having secured a most 
desirable suite of rooms for a term of 
years. Owing to a largely increased 
volume of business being done it was 

Gross Assets ........ 

Income First Six Months, 1910 

ee eee eee 

Disbursements First Six Months, 1910.... < 
Excess Receipts over Disbursements... .. 

Continental Life Insurance 
& Investment Company 

Home Office: Salt Lake City, Utah 

JULY Ist, 1910 
Leeccsseeeeeee $753,844.25 

.... $142,167.96 

.... 65,404.29 
$ 76,763.67 

January ist, 1910, Insurance in force........... $5,619,523.00 
July 1st, 1910, Insurance in force. . 

Increase in Six Months......... (thiinakaees ..$ 614,652.00 

eee eee eevee 6,134,225.00 

Idaho, Montana, Wa 

W. S. McCONNELL 
Superintendent of Agents 

Licensed in Eleven States—Kansas, Colorado, Wyoming, Utah, New Mexico, Arizona, 
» Oregon, Nevada. 

EXCEPTIONAL CONTRACTS AND TERRITORY OPEN FOR RELIABLE ACENTS 

W. H. CUNNINGHAM 
General Manager 



18 THE WESTERN UNDERWRITER. July 21, 1910. 

found necessary to secure larger and 
more commodious quarters. Several 
new and attractive membership certifi- 
cates have recently been placed on the 
market by this society. 

CAN NOT RAISE ASSESSMENT 

Court in Brooklyn Holds Members of 
a Fraternal Have Sole Power to 

Change Rates 

In the supreme court, Justice Wil- 
liam J. Kelly of Brooklyn, N. Y., has 
handed down a decision holding that 
the supreme council of the Royal 
Arcanum cannot raise its rates of 
assessment without the permission of 
the members of the organization. The 
suit was brought by Samuel Green. 
Green, who is about 62 years old, 
joined the order in 1883, at which time 
he agreed to pay the regular assess- 
ment of $1.80 in 1898 and the number 
of assessments was changed so as to 
be one a month, and the rate was raised 
to $3.16. The plaintiff agreed to this 
change. But when the council in 1906 
increased the rate to $6.80, Green ob- 
jected, and he has been paying under 
protest ever since. In February, 1910, 
he sent a check for $3.16 to pay an 
assessment then levied and it was re- 
fused. 

He therefore began suit in the su- 
preme court, for an injunction to re- 
strain the order from suspending him 
and asking a judgment establishing the 
$3.16 rate as the fixed amount to be 
paid by him. It was asserted that it 
was the intention of the council to 
again increase the amount of the plain- 
tiff’s assessment, so that it would be 
between $10 and $17 for each assess- 
ment when the plaintiff reached 65 
years of age. 

In deciding in favor of the plaintiff 
Justice Kelly declares that the society 
cannot assume an unlimited reserve 
power to increase the amount of assess- 
ment to an amount which might be 
prohibitive and could only result in de- 
priving the individuals of its member- 
ship. The court also finds that any 
agreement on the part of a member 
at the date of his admission to be gov- 
erned by the laws and regulations of 
the organization then in force is not 
sufficient to warrant the society in in- 
creasing the amount of _ individual 
assessment. Justice Kelly holds that 
clearly no bargain was made or con- 
templated by the council when Green 
joined the order whereby the society 
might increase the premium to any 
amount. 

State Life Gets Good Men 
The State Life of Indiana has ap- 

pointed Woods & Rowland as general 
agents for Hamilton county, at Cin- 
cinnati. John S. Woods was formerly 
of the Chatfield & Woods Company, 
large paper dealers, and W. W. Row- 
land is a young man of ability, who 
has heretofore not been in the insur- 
ance business. The firm is already do- 
ing a good business. 

Carlile’s Farewell Luncheon 
Before Manager W. B. Carlile, of the 

Mutual Life in Chicago, left on his trip 
abroad he gave a farewell luncheon to 
the agents, who bade him bon voyage 
and nledged their best efforts during 
his absence. 

Michigan State Life’s Figures 

The Michigan State Life, as of July 
1, shows $326.102 assets, $102,282 re- 
serve, and $222,537 total surplus. For 
the first six months of the year, its new 
business was $1,514,764, an increase of 
$432,264 over the same period of last 
year. The premium income the first 
six months was $84,336. 

Olmsted Agency Meeting 
The annual meeting of the agency 

staff of Olmsted Bros. & Co., state 
agents of the National Life of Ver- 
mont for Ohio and Indiana, will take 
place at the Colonial Hotel, Cleve- 
land, on July 28. The business meet- 

ing will be held in one of the parlors 
in the afternoon and in the evening the 
men will be entertained at dinner at 
the hotel. 

Several addresses will be made and 
a number of papers read. President 
Joseph DeBoer of the company and 
Edward O’Neil, general agent at 
Pittsburg, will speak after dinner in 
the evening, while C. B. Fitch, general 
agent at Fort Wayne, Ind.; Harry W. 
Hutchins, general agent at Cincinnati, 
and Howard Olmsted, son of George 
H. Olmsted, will read papers cither 
in the afternoon or in the evening. 
On Friday the agents will be taken 

to Cedar Point by boat, where they 
will spend the day bathing and taking 
life easy. 

COMPLAIN OF INTEREST RATE 

Kansas People Think They Are Dis- 
criminated Against by Advance 

From 6 to 7 Percent 

A representative of THE WESTERN 
UNDERWRITER, writing from Kansas, 
says that real estate men in the state 
who handle loans for eastern life in- 
surance companies are considerably 
wrought up over the recent advance of 
1 percent in the rate of interest and 
the cutting down of the loan value from 
40 percent of the value of improved 
property and 50 percent of the value 
of land alone to about 35 percent. The 
interest rate is now 7 percent in Kan- 
sas and 8 percent in Oklahoma. 
The Kansas people express the opin- 

ion that the companies have been led, 
by the fact that Kansas has spent $75,- 
000,000 or $80,000,000 for automobiles 
in the past four or five years, into the 
belief that the people of the state are 
extravagant and have been influenced 
by this belief. They quote crop statis- 
tics to show that this purchase of lux- 
uries is only the gratification of legiti- 
mate wants by people who can afford 
to gratify them and express the belief 
that the life insurance companies will 
soon learn of their mistake and restore 
the old rates. 
The mistake appears to be on the 

part of the people of Kansas. Similar 
advances in the interest rate are being 
made elsewhere. One loan agent who 
handles millions of dollars of life insur- 
ance monev in Chicago states that the 
company is requiring him to get a 
higher rate on new loans; the demand 
for money is greater than the supplv 
and naturally this fact is reflected in 
the interest rate. 

Tully with Michiean State 
The Michigan State Life announces 

the appointment of Frank Tully as 
agency manager. Mr. Tully is an 
agency man of long experience and his 
addition to the company’s staff is a 
very valuable one. 

Mr. Tully was formerly superinten- 
dent of agents of the Bankers Life of 
New York and of the Security Trust & 
Life, prior to its reinsurance by the 
Pittsburg Life & Trust, and more re- 
cently has been superintendent of 
en of the New Amsterdam Casu- 
alty. 

Never Got Started 
The Colorado department has been 

notified that the Trans-Mississippi Life, 
a stock life insurance company organ- 
ized under the Colorado law and given 
permission to open books for the sub- 
scription of its capital stock on August 
21, 1909, is practically out of business. 
None of the stock has been sold. The 
capital stock was to be $300,000. 

St. Louis National’s Plans 

Following the retirement of Harry 
B. Gardner as president of the St. 
Louis National Life, there is consider- 
able discussion among interested par- 
ties as to the company’s future. The 
company is under the control of a syn- 
dicate of stockholders. Some of them 
declare that it is making satisfactory 
progress now, while others say that an 
experienced insurance man _ will be 
placed at its head. Meanwhile the Citi- 

OLDEST IN AMERICA STRONGEST IN THE WORLD 

THE MUTUAL LIFE 
Insurance Company of New York 

Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 

agents adéress----*§ GEORGE T. DEXTER 

34 Nassau Street : : : : : 3: : 3 New York, N. Y. | 

NEW INCOME POLICY 
Issued by—— 

Security Mutual Life 
Insurance Company 

=! __ BINGBANTON, N. Y. 

SHOULD INTEREST YOU 

GOOD AGENCY opening for GOOD MEN. Write for particulars. 

The Company OF the People, BY the People, FOR the People 

THE METROPOLITAN LIFE INSURANCE CO. 
Incorporated by the State of New York—Stock Company 

HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 

PROOF OF PUBLIC CONFIDENCE 

This Comgone has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1909: 

456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 
$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 
~ day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
n Increase of Assets. 

Republic Life Insurance Company 
Kansas City, Missouri . 

A. G. CRANE : . . President 

POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 

High Class Managers Wanted 
in Missouri, Kansas and Oklahoma 

Attractive Compensation 

Address with full taformation 

J. S. Munsell, - - Supt. Agencies 
Sharp Blidg., Kansas City, Mo. 

Several Good Producers 

In Ohio 

Renewals Continuous 
For Service 

Can Secure General 
Agent’s Contract 

Attractive 

Policies 

National Life Insurance Co., U.S.A. 
Robert D. Lay, Sec’y. 159 La Salle Street, Chicago 
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zens’ National Life of Louisville and 
the International Life of St. Louis 
would each like to absorb the St. Louis 
National. 

Six Months’ Business in Indiana 

The following shows the premiums 
and losses in Indiana for the first six 
months of 1910 of the life companies 
that have filed their reports: 

Premiums. Losses. 
Life Ins. Co. of Va...$71,734 20,103 
State Mut., Mass...... ) errr rs 
Union Mutual Se de-clhaed 9,072 3,430 

MIDLAND MUTUAL CONCLAVE 

Agents to Meet on the Farm of Gen- 
eral Agent Lot H. Brown, Near 

Columbus 

The Midland Mutual of Columbus 
will hold a convention of its agents 
July 30 at the farm of Lot H. Brown, 
former superintendent of agents and 
now a general agent in central Ohio, 
in honor of President Thompson and 
the beginning of the fifth year of the 
Midland. The Midland has 300 agents 
in Ohio and an effort will be made to 
write a half million of business in July 
in honor of the president, who all the 
agents feel is a real source of strength 
to the company. President Thompson 
of the Midland is also president of 
Ohio State University. The enthus- 
iastic regard in which he is held is 
evidenced by the following in the 
“Builder” for July, written by Tice & 
Jeffers, general managers for southern 
Ohio: 

From the personal equation standpoint, 
we have the privilege of associating with 
a most wonderful man, the president of 
our company, Dr. W. O. Thompson, a man 
who combines in himself all the elements 
that go to make up the choicest work of 
the Divine hand,—a masterful mind, able 
immediately to grasp in every detail, the 
most complicated matters of business, an- 
alyzing the relation the different parts 
bear to each other and the working effect 
of the whole; the keenest perception of 
equity to all parties concerned, and the 

most wonderful development ot the human 
element and heart power that make him 
one to whom we feel we can go for en- 
couragement and inspiration when our 
enthusiasm may be at ebb tide. We be- 
lieve we are safe in saying that more 
than 50 percent of the Midland represen-- 
tatives have associated themselves with 
the company because of our ideal presi- 
dent, than whom we challenge any com- 
pany, regardless of size or age, to show 
a greater. We know that not a single 
member of the Midland family will gain- 
say one iota of the foregoing. 

Rates on New Policy 

The rates on the new nonparticipat- 
ing 19-payment life policy of the Na- 
tional Life, U. S. A., are: 
Age Annual Age Annual 
BE  saéeteceses $23.62 Gh eesccevecn 35.46 
Me ete oweaens 24.01 Mn wes 60 Hawa 36.38 
De weekwsoces 24.42 Oe 660000ee% 37.34 
Be. cescesseee Be GS cescaveees 38.36 
aD ascascacee Ee GP ese0sevvns 39.44 
— eres C—O 40.58 
SF o600d0n 5 5% 26.22 MT ssebesndes 41.79 
BO cscccecess Meee OS o6s0000820 43.07 
a séeosanees Mee SP cececoceese 44.43 
a seissduwes BEE Oe 45.88 
ieee 28.32 | are 47.41 

BE b6seeee ees Se De wcctboncess 49.04 
we” 400 6006-0 we 29.61 errr 50.78 
ae sae cweqese 30.14 De cscseevoke 52.64 
DP caenecs een 3F30 De saveenveses 54.62 
it whe ethics 31.49  ecenevanes 56.74 
Me ccctveonanés 32.21  deseswe win 59.01 
De aseseveves 32.97 Py shesodwces 61.45 
ae siseera eda 33.76 _, ae 64.07 
OW benaneheaa 34.59 OE siaeVewn ck 66.89 

Citizens National Meeting 
The annual meeting of the stockhold- 

ers of the Citizens’ National Life of 
Louisville was held July 15, when the 
old directorate of thirty-six, with one 
minor exception, was reelected. The 
following day the directors met and re- 
elected the officers who are now serv- 
ing, W. H. Gregory being named for 
president and Charles D. Pearce for 
vice-president. These officers will hold, 
under the terms of organization, until 
Jan. 1, the annual meetings to be held 
hereafter on that date. 

The matter of entering other states 
was taken up at the meetings, but no 
definite plans adopted. The company 

Exceptional Opportunity 
WANTED for Southern Ohio, with headquarters at Cincinnati, an ener- 
getic up-to-date Life Insurance Man, personal producer and organizer. 

The right kind of a contract will be given to the right man. 
Up-to-date policies with low premiums and high guaranteed values, 

backed by a Company with a fifty years’ unexcelled record. 
Address, in confidence, 

THE GERMANIA LIFE INSURANCE COMPANY 
20 Nassau Street, NEW Y 

THE 

Provident Life and Trust Company 
OF PHILADELPHIA 

Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market values 12-31-1909) $70,514,350.45 
The NEW —- of the Provident are unsurpassed for 
aye and li essentials. erality in all 

are still further ieee by large annual divid 

eness and simplicity of -> and for concis 
The Premium rates of the Provident are exceedingly low and 

WITH AGENTS SOLICITED CORRESPONDENCB 
yences & ELLIS, General Agents, i. wones' Ohio — 
S. S. SAFFOLD, General fous, =e 
SROOK & CHAPPELL, General Agents - - 
a NEY 8 & PICKERING, General Agents - 

SSETT & REESE, Genera! Agents - 
- ce > 

- « $12 Union Trust Building, Cincinnati, Ohio 
- 706-710 Garfield Building, Cleveland, Ohio 

= - = =  _ 328 The Nicholas, Toledo, Ohio 

1918-20 Ford Building, Betrott Mich. = - = 

Hartford Life Insurance Company 
Chartered Forty-Three Years 

GEO. E. KEENEY, President THOMAS F. LAWRENCE, Secretary 

1909 Policies Revised— Rates made lower — Participatin 
Dividends, annual or deferred. Values based upon 

or non-partici poe 
ULL RESERV 

Nearest to self-sellers ever put upon the market. 

For best contracts address Second Vice-President. 

HOME OFFICE, HARTFORD, CONN. 

WANTED— 

District AGENTS AND AGENTs IN OHIO 
TO SELL 

Tue Best Lire INsuRANCE Po .icies OFFERED 

J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bidg., Canton, Ohio 

Royal Union Mutual Life Insurance Co. 
Des Moines, lowa 

THE BEST POLICY IN THE SAFEST COMPANY 

Life Insurance Men who are looking 

for the right kind of a connection will : 

learn of something to their advantage 

by communicating with THE OLD 

COLONY LIFE INSURANCE 

COMPANY, 445 Old Colony Building, 

Chicago 

Chicago’s Financial Giant 

Security Life Insurance Company 
OF AMERICA 

W. O. JOHNSON, President, Rookery Bidg., CHICAGO 

CAPITAL AND SURPLUS OVER $1,000,000 

For the Sells’ Ideal Agency with the 

Security Monthly Income Policy, address 

J- B. SELLS, Vice-President 
CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 

If YOU are a ‘salesman and 

can interest bankers in a live 

proposition where the banker 

can make money, 
Address 45 = R 

Care The Western Underwriter. 

A hustler for stock 
—salesman. A money 

maker for the right 
man. Stock has paid two dividends. 
This is a live proposition that will 
bear investigation. Address 14-0, 
care The Western Underwriter 

ST. LOUIS NATIONAL LIFE 
INSURANCE COMPANY 

MISSOURI ,TRUST BUILDING, ST. LOUIS, MISSOURI 

VICTOR WM. REITZ, Prest. TPQSANT LOUIS 
a ete 

OPPORTUNITIES Ww. L. ROWLEY, 
FOR HUSTLERS Secretary 
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is pushing work in connection with the 
erection of its new home office building 
at Anchorage, Ky. 

Now Is Getting Results 

An increase of 80 percent in business 
actually paid for, is something to boast 
of. This is the record of the Security 
Mutual of New York for the first six 
months of this year. The new man- 
agement is pushing this company in a 
conservative but strong way, nd these 
results show the effectiveness of the 
guiding hands. 

State Mutual’s Good Record 
The new business of the State Mutual 

Life of Massachusetts issued up to 
July 1 was $8,698,462. The restored, 
increased and additions amounted $310,- 
000. The inlsurance terminated was 
$4,440,258, leaving $137,136,359 in force, 
a gain of $4,566,296. The paid for busi- 
ness the first six months was $8,368,268, 
an increase of 30 percent over the same 
period last year. 

E. B. Ransenhousen becomes gen- 
eral agent for western Massachusetts 
at Springfield to succeed his father. W. 

The Columbian National Life 
Insurance Company 

Life, Accident and Health Insurance 
The Only Massachusetts 
Non Participating Company 

The New Columbian Policies are 
— in Clearness and Liber- 

ty. 

ood Contracts and Ter- 
ritory for Good Producers 

H. McCabe of Charlotte, N. C., retires 
as North Carolina general agent of the 
State Mutual, being succeeded by S. W. 
Sparger of Durham, N. C. 

R. L, Sturdevant, who has been con- 
nected with the Buffalo general agency 
of the New England Mutual, becomes 
general agent of the State Mutual at 
New Haven, Conn. 

Jackson With American Central 
Jonathan C. Jackson, for many years 

with the Mutual Life in Chicago, has 
been appointed agency supervisor of the 
American Central Life for Illinois. He 
will make his headquarters at the com- 
pany’s Chicago office, 57 Washington 
street. Mr. Jackson has been in the in- 
vestment bond business since he left 
life insurance. 

Midland Mutual’s Showing 
The half-year which ended June 30 

was the most prosperous in the history 
of the Midland Mutual Life and as 
compared with the corresponding 
period a year ago, shows an increase in 
income of more than $28,000, or 45 per- 
cent, while disbursements, on the same 
comparison, show an increase of only 
$7,115, or less than 13 percent. Total 
assets increased $100,356, or more than 
38 percent for the period. Surplus gain 

Public Savings 
emt ate 2essITS STRENGTH, 

TO THE NATION 

CAPITAL $100,000 
Industrial and Ordinary Insurance 
For Men, Women and Children 

PUBLIC SAVINGS INS. 
of America 

co. 

Incorporated as a Stock Company by the State of Illinois 

Company 
HOME OFFICE 

Fifth Floor, Tacoma Building, Chicago 

The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 

WHY don’t you write the Company AT ONCE? 

Union Life Insurance Co. 
OF CHICAGO 

HOME OFFICE 

FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 

Live Men of Ability can secure the best contracts offered by any 

sound, conservative company to men who can deliver the goods. 

For GENERAL AGENCY Address, THE HOME OFFICE 

To Personal Producers: 
We want FIVE personal producers in Ilinois. : 
The best proof of our proposition is what our men are now doing. 
One Agent has written in five months over $225,000.00 of business; another in four 

months over $220,000.00; another in three months over $210,000.00. 

Te ny 2a = cache cae LAS Mr ce renisabincatnar ao ee aan 

_ _ If your record is clean and you can deliver the goods, come to Peoria at once for an 

saterview. Address : PEORIA LIFE INSURANCE CO., Peoria, ILL. 

LIBERAL COMMISSIONS 
To Good Men in Indiana, Ohio, Michigan, Pennsylvania 

H. THOS. HEAD, President 
Home Office: INDIANAPOLIS ARTHUR E. CHILDS, - - President 

THE COMMERCIAL LIFE INSURANCE COMPANY 
INDIANAPOLIS, INDIANA 

Albert J. Heliker, Presidemt 

i 

| 

WY ANTE D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO ewe ee 
i DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. net: lel alla 4,700,000 
i Edward R. Millett, Supt. of Agents, Home Office ————__—— 

| THE SECURITY LIFE association)" VCO CN — (7 5 
OF SALINA, KANSAS GERMAN NATIONAL LIFE INSURANCE COMPANY 
Masonic Temple Building CHICAGO 

ACENTS WANTED FOR KANSAS 

The Security Life Association of Salina, Kansas, with its attractive and up-to-date 
policies, affords every opportunity sought by energetic and competent salesmen. 

LOW RATE OF PREMIUM. LARGE SURRENDER VALUES. 

A splendid and profitable agency contract for the right man or woman. 

It’s a well known fact that Kansas is one of the best states in the union for Life 
urance. The people of Kansas are oy soe and are beginning to realize that it 

means something to them to carry their Life Insurance in a home company. 

Millions of dollarseach year go to the eastern companies. Why not keep it at home? 

For further information apply to Jay W. Smith, Sec’y, Salina, Kansas. 
J. A. Van Vechten, Gen’l Agent, Salina, Kansas. 

Guarantees—No Estimates 

Capital $300,000.00 
LEGAL RESERVE 

$100,000.00 Deposited With the State 

Agents Wanted. Contracts Direct With Company 

ADDRESS 

Vice-President and 
EDWARD G. BRAZIER 9 ¢ss:kivistz 

Home Office, CHICAGO, ILL. 

The First National Life and 

American Central Life Insurance Company} Accident Insurance Company 
INDIANAPOLIS, INDIANA CHARLES L. HYDE, ._. President 

Insurance in Force, - + + €%256,000,000 Entered in South Dakota and Ohio, and will enter intervening 
inc eg ES a territory as soon as suitable connections are assured 
High-class Salesmen wanted in Pennsylvania, Ohio, Indiana, Illinois, Capital, : : $250,000.00 

Texas, Kansas, Tennessee, Missouri, Arkansas, Alabama, $100,000.00 deposited with the Insur- 
Michigan, Oklahema and Kentucky od 

Backed by the substantial interests of South Dakota 

Ohio Department, . . . 425 East Fourth Street, Cincinnati 
A New Pian of Cormpensating Salesmen 

Write Today for Information 
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to policyholders’ account in the six 
months was nearly $30,000. Insurance 
in force is $5,045,000, a gain in six 
months of $853,000, or more than 20 
percent. 

Will Organize Ohio 
The National Life, U. S. A., of Chi- 

cago, which, some weeks ago was li- 
censed in Ohio, is now preparing to 
organize the state. The plans of the 
company contemplate breaking up the 
state into eight or ten general agencies. 
The agency department expects to do 
some big things in Ohio. 

Made Agency Superintendent. 
Milton S. Koblitz, who it was an- 

nounced in a recent issue, was leaving 
the eastern field service of the Pacific 
Mutual Life and Pacific Indemnity to 
go with the Bankers of New York, 
has formally been appointed super- 
intendent of agents of the Bankers. 
He is a University of Michigan man 
and took the life insurance course 
there. 

Thurber With the Prudential 
Frank L. Thurber, of Cleveland, man- 

ager of the Union Mutual for sixteen 
years, has become superintendent of 
agents for the Prudential in Manager 
J. W. Wilson’s territory. Mr. Wilson’s 
office is in Cleveland and has a fine sec- 
tion of Ohio for the ordinary depart- 
ment. Mr. Thurber is a good personal 
producer and an energetic agency 
man. 

Dr. Tenney’s New Deal 
Dr. W. A. R. Tenney has been ap- 

pointed general agent of the Columbia 
Life in Ohio for Hamilton and adjoin- 
ing counties, including some in Ken- 
tucky. Dr. Tenney has been with the 
Mutual Life of New York in Cincin- 
nati and was at one time associate 
manager with Dr. F. G. Cross, presi- 
dent of the Columbia Life, when the 
latter was general agent of the Massa- 
chusetts Mutual at Cincinnati. 

Dr. Tenney is well known in Cin- 
cinnati and is president of the Field 
Theosophical Society. 

Charles P. Wickham, Jr., has been 
appointed superintendent of agencies 
of the Columbia Life, having been the 
company’s supervisor of agents in 
Ohio. Mr. Wickham is an experienced 
life insurance man, having been in the 
business for twenty-nine years, part 
of the time as general agent of the 
Security Mutual and also of the Mas- 
sachusetts Mutual in northern Ohio. 

President Cross is again taking on 
his shoulders the active management 
of the company and will be a personal 
factor in all sides of the business. The 
Columbia Life during the first five 
months of this year has written over 
twice as much business as during all 
last year. 

Gets Its First $100,000 
The Ohio National Life of Cincinnati, 

of which Dr. John L. Davis is president, 
has sold the first $100,000 stock and will 
apply for a license in a few days. The 
company will increase its capital to 
$500,000 within the next two weeks. 

T. M. Ball, inspector of agencies for 
the Germania Life at Cincinnati, has re- 
signed. Mr. Ball has not yet announced 
a new connection. 

WANTED 
Men to sell stock in every state for a 
Ten Million Dollar Company. Some- 
thing absolutely new in insurance. 
Address, 405 Wyandotte Bid., Columbus, 0. 

LIFE NOTES 
President J. R. Clark of the Union Cen- 

tral Life is spending the month of July 
on Long Island, New York. 

Allan Waters, superintendent of agen- 
cies of the Union Central Life, has re- 
turned from a European trip. 

Cc. S. Brayton and J. L. Jorden of Dan- 
ville, Ill., have located at Kankakee, IIL, 
to represent the Mutual Life. 
Walsh & Thompson, of Chicago, mana- 

gers of the International Life, are spe- 
cializing on business insurance, 

The agents of the Anchor Life of 
Indianapolis “camped out” at Broad Rip- 
ple park, near Indianapolis, last week. 

The Home Life has added Omaha and 
Douglas county, Neb., to the territory of 
Mark W. Shaw, state agent for Iowa. 

Louis Clemmensen and T. D. Caverly 
have opened an office in Moline, Ill., to 
represent the Commercial Life of Chicago. 

Harry L. Marum, who has been with 
the Prudential at La Porte, Ind., becomes 
district agent of the Modern Life of South 
Bend, there. 

John J. Jones, of Evansville, Ind., with 
the Union Central, has been appointed 
general agent of the Ohio State Life in 
Southwestern Indiana. 

The Manhattan Life appoints Walter 
A. Cook, Salt Lake City, as Utah state 
agent and Edgar M. Amos as general 
agent at Manhattan, Kan. 

Superintendent of Agents J. H. Perry 
of the Philadelphia Life is in Chicago as- 
sisting Manager Thos. Shields in build- 
ing up an Illinois organization. 

The International Life reports $560,000 
worth of business for the first fourteen 
days of July. The business for the cor- 
responding period last year was $230,000. 

Postmaster Chas. Sihler has been elect- 
ed president of the new Standard Annuity 
of Evansville, Ind. Geo. T. Ashley is 
vice-president and W. B. Miller, treasurer. 

Eugene L, Isaac, who has been with 
the Massachusetts Mutual in St. Louis, 
has been appointed general agent for the 
Equitable of Iowa there. 

The Commonwealth Life of Louisville 
has deposited with the Kentucky com- 
missioner $25,000 of mortgage bonds to 
cover its additional reserve as required 
by law. 

Vice-President Baker of the Pacific 
Mutual Life is in Cincinnati for the pur- 
pose of appointing a general agent for 
Southern Ohio, and is conferring with a 
number of insurance men. 

June proved to be the best month dur- 
ing 1910 for Manager Whitney’s agency 
of the Phoenix Mutual at Cleveland, both 
in amount of insurance written as well 
as the number of lives insured. 

U. S. Roulette of New York City has 
been appointed special agent in the Racine 
(Wis.) district for the Northwestern Mu- 
tual Life. He will make his headquarters 
in Racine and will move his family there. 

The Reliance Life has been readmittea 
to Colorado with Gilbert P. Drew of Den- 
ver as state agent. The Reliance with- 
drew from Colorado March 1, 1908. due to 
a controversy with its general agent. 

Cc. V. Mickey, formerly assistant super- 
intendent of the Public Library of Kan- 
sas City, has been made associate man- 
ager of the Brown & Mann agency of the 
International Life at Kansas City. 

W. M. Egard, who was formerly with 
the New York Life in Kentucky, and later 
Was agency man for the Home Life on 
the Pacific coast, has gone with the 
Philadelphia Life with headquarters at 
Salt Lake City. 
Frank B. Chapman, recently with the 

Missouri State Life, and before that with 

Connecticut General Life 
Insurance Company, of Hartford 
Assets over . . . $8,800,000 

Superior Policies at Lowest Rates. Write forAgency 

Dr. H.C. Castor, - - Manager 
153 La Salle Street, - Chicago 

Indiana Agents—Attention! 
Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 

MAJESTIC LIFE ASSURANCE COMPANY 
Odd Fellows Building, ‘e INDIANAPOLIS, IND. 

ACENTS, ATTENTION! 
Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 

LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 

REPRESENT A WESTERN COMPANY 

The Reserve Loan Life Insurance Co- 
INDIANAPOLIS 

Operates under the Compulsory Deposit Law or inouna 
Reliable Agents Wanted. Address 

The SCRANTON LIFE INSURANCE COMPANY 
wants a STRONG STOCK MA of the office on HOME-OFFICE LEADS 

The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual opportunity for a man with character and ability, who caf demonstrate his record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references : 

JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 

International Life Insurance Company 
St. Louis, U. S. A.] 

Winning in Competition is the Test of Worth. International Policies Never Fail 
Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 

men who can produce the goods. “Dead ones” meet a poor reception, but here's 
something to tie to for men worth while. A contract that’s “different,” and policies 
which come to the scratch with a snap. Write today to 

J. L. BABLER, 
MASSEY WILSON, President. General Manager of Agencies. 

Wanted for West Virginia 
To the right man we wiil give a liberal contract and complete charge of the State. 

you are ambitious and would like to have a connection where your work is most 
congenial, providing you are a producer, you need look no further. 

Your business will stay on the books and will grow, for every policyholder wil 
become a booster. 

Careful consideration will be given all bona-fide replies, which will be treated as 
confidential. 

to work out 

Address Agency Department 

MERIDIAN LIFE INS. CO., - Indianapolis, Ind. 

This space reserved for 
the advertisement of 

The South Bend Life Assurance Co. 
SOUTH BEND, IND. 

GIRARD LIFE INSURANCE Co. 
NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 

RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 

Thia Ceinpany is operated on careful and conservative lines, and is meeting with exceptional su 
Its gYans of securing the active co-operation of its policy-holders in obtain ng its business is v: 

ive and ef great assistance to the agent. 

GOOD CONTRACTS TO GOOD AGENTS 
ADDRESS THE COMPANY’S HOME OFFICE 

DREXEL BUILDING, - - - PHILADELPHIA, PA 

8s. 

attract- 

The Has no State Managers in the States of Illinois, lowa, 
- Mi a Missouri and Nebraska, and is therefore prepared to give 

es oines to reliable men in these States who can produce business. 
We have the experience of a quarter of a century behind 

from men located in every county of the above States who will give either whole or 
part time to soliciting. OPERATING IN 20 STATES 

a particularly valuable contract direct with the Home Office 

- 

Life 
us and an unexcelled record. We invite correspondence 

W. A. Harbach, Sec’y Des Moines, Iowa 
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the New York Life, has been appointed 
manager of the St. Louis agency for the 
International Life. He is credited with 
having in the past produced $500,000 
worth of business a year. 

After two months of investigation the 
grand jury at Rock Island, Ill as in- 
dicted thirteen persons connected with 
the Fraternal Tribunes that tried to merge 
with the American Home Circle of Spring- 
field, Ill, charging fraud, embezzlement 
and conspiracy to defraud. 

The Des Moines life companies report 
a greatly increased business over the 
corresponding time last year. The Equit- 
able of Iowa has written a total of $4,- 
112,000 new business for the first six 
months of the year, an advance of $200,- 
000 over last year. 

The Commonwealth Life of Louisville 
has announced that it passed the $10,000,- 
000 mark in business written July 1. It 
has been in business five years . It has 
deposited $25,000 of additional securities 
with the state treasurer to cover the in- 
crease in business. 

The Indiana National Life has secured 
J. Haight as secretary to succeed 8S. 

C. Renick who retires to engage in auto- 
mobile business. Geo. Brown of the 
Central Union Telephone Company at In- 
dianapolis becomes vice-president. Mr. 
Haight has been connected with Indiana 
companies. 

Douglas H. Rose has been elected vice- 
president of the Maryland Life Insurance 
Company of Baltimore, and will continue 
the duties of actuary in connection with 
his new position. Mr. Rose has been con- 
nected with the Maryland Life for thirty 
years and for the last nine years as its 
actuary. 

Superintendent Lemert of Ohio has an- 
nounced his determination to carry up on 
error a recent decision of the common 
pleas court admitting to the state the 
Grand kraternity of Philadelphia, which 
the department had refused to admit un- 
der the law setting minimum rates under 
which a fraternal beneficiary association 
shall not be admitted. 

Cyrus L. Brown, who was recently ap- 
pointed Arkansas state manager for the 
State Mutual Life of Rome, Ga., has re- 
signed. His successor has © not been 
named, but it is understood that Thos. M. 
Wheeler, general agent for. Ahe com- 
pany at St. Louis, will shortly visit Lit- 
tle Rock for the purpose of securing a 
manager. 

The jury in the case of Willard H. 
Peck, former secretary of the Peoples Mu- 
tual Life Insurance Association and 
League of Syracuse, N. Y., charged with 
perjury, returned a verdict of guilty. 
The charge was based upon the secretary’s 
sworn report to the insurance department 
failing to include founders contracts as 
a liability, while before the examiner in 
the investigation of the sale of the com- 
pany to John Tevis, he swore he regarded 
the contracts as valuable. He received 
$31,500 for these contracts. 

LIFE APPOINTMENTS 
Michigan 

Des Moines—H. D. Malloy, Memphis. 
Equitable, N. Y.—W. W. Ryan, Brigh- 

ton; C. G. Olds, L. N. Conger and T. C. 
Grow, Detroit; L P. Beal, Hudson; L. N. 
Foard, Kalamazoo; Mrs. C. M. Cramer, La 
Salle; R. H. Hackney, Mt. Morris; N. T. 
Thompson, Muskegon; KE. N. Crossman, 
Williamston. 

Federal—R. B. Weeks, Jackson. 
Hartford—F. N. Owen and G. Harold 

Brodie, Detroit. 
John Hancock—cC. N. Martel and H. F. 

Stier, Detroit. 
Mass. Mut.—F. H. Rogers, Constantine. 
Mut. Benefit—Jeremiah Ambrose and 

H. L. Berdan, Detroit. 
B. Morrill, Big Preferred, Mich.—R. 

Rapids; R. K. Jennings, Lawrence; A. D 
Prentice, South Haven. 

Prov. L. & T.—W. E. McNair, Croswell. 
Prof. Savings—Dr. O. H. Patrick, Port 

Huron. 
Bankers, Iowa—E. F. Shankwiler, De- 

troit. 
Conn. Mut.—Wm. Wallace and Frank 

A. Ferguson, Saginaw. 
Federal L.—L. G. Maier, Dowagiac; 

Frank Newlin, Fremont. 
John Hancock—G. W. Bulford and L. W. 

Weber, Detroit. 
Mut. Benefit—Cook & Thompson, Kal- 

kaskia; D. B. Dodge, Ypsilanti. 
Pacific Mut.—F. N. Aldrich, Capac; G. 

F. Holloway, Detroit. 

Penn Mutual—S. B. Chapel, Flint; F. 
W. Davis, Houghton. 

Phoenix Mut.—H. G. Lytle and W. H. 
Gardner, Ewen. 

Preferred, Mich.—J. W. Morton and R. 
D. Morrill, Big Rapids; H. K. Harris and 
Cc. M. Ellis, Grand Rapids 

Pro. Savings—P. E. Neaton, Emmett; 
Cc. F. Ewald, Garden. 

Scandia—J. Anderson, Marquette. 
Security, Chgo.—A. A. Reed, Flint; F. 

C. Stroman, Grand Rapids. 
Ohio 

Berkshire—O. W. Richardson, Akron. 
Columbian Natl.—H. B. Hartman, Na- 

poleon; D. F. Schofield, Cleveland. 
Equitable, Ia.—M. V. Miller, Marion. 
Equitable, N. Y.—Wm. T. Wescott, Car- 

rollton. 
Hartford—Jas. B. Clarke, Westboro. 
Home, N. Y.—J. H. Wootton, Mt. Ver- 

non. 
John Hancock—Mack Magee, Bellaire; 

J. J. Williams, Oak Hill. 
- Baan Benefit—L. C. Wilkerson, Car- 

National, Vt.—V. J. Persons, Youngs- 
town; Allen Alspach, Thornville. 
New York—Jacob Gold, Nachmann 

Rivkin and Morris White, Cleveland; Isaac 
Ochs, Montpelier. 
New Eng. Mutual—A. T. Sill, Youngs- 

town. 
N. W. Mutual—c. O. Warren, Cleveland; 

W. H. Augden, Poland; C. A. Smith, Cir- 
cleville. 

North American—Howard Ferris, Jr., 
Cincinnati. 

Pittsburg L. & T.—W. H. Bernthisel, 
Bowlinggreen. 

Prov. Savings—H. N. Henderson, Wil- 
mington; J. M. Van Zandt, Hillsboro; W. 
> Genslinger, Piqua; E. Needles, Sidney; 

W. Scott, East Liverpool; J. J. Mc- 
, Oe, Bellaire; Williams & Turney, 
Delaware; H. L. Wiley, Lancaster; F. H. 
McKinney, Columbus; F. S. King, Steuben- 
ville; J. F. Meredith and F. C. King, New- 
ark; H. T. Hermann, Chillicothe; J. J. 
Lehman, Fremont; J. R. Carson, Uhrichs- 
ville. 

Reliance—E. H. Clark, Warsaw. 
P Security Mut.—-F. A. Sedgwick, Martins- 
erry. 
raveters—Ceo. Gossip, Columbus; R. J. 

Jeffries, P. H. Schwachenwald; Wm. R. 
Stetzer, Geo. W. Saywell and Clara Tur- 
aes Cleveland; R. H. Frechtling, Hamil- 
i) 
American, Pa.—I. F. Hall, Dayton. 
Hartford—H. H. Burgess, ‘Cleveland. 
Mutual Benefit—C. C. Kelly, Anna. 
Pittsburg L. & T.—R. L. Hand, Port 

Washington. 
Royal Union Mut.—M. S. Smith, New- 

ark; F. L. Boerngen, Massillon. 
Security, Ill.—E. Skinner, Cleveland; 

J. E, Robbins, Dayton. 
Travelers—E. J. King, Paulding; D. C. 

Gooding and C. N. Poling, Van Wert; C. 
's ee Columbus; R. N. Hay, Blooming- 
ale. 

Indiana 
Amer. Cent.—E. C. Cook, R. C. Wiggs, 

Indianapolis; W. C. Cox, Kirklin. 
Anchor—Charles Carver, Crawfordsville. 
Berkshire—W. D. Coulson, Vincennes. 
Federal—E. E. Camplin, Jamestown. 

A GREAT SIX MONTHS! 
We closed the first half of 1910 with 

a rousing increase in new business over 
our record for the first half of highly 
prosperous 1909. 

In policies and dividends we nave 
what the public wants. In literature and 
canvassing aids we have what the agent 
wants. And back of all is a reputation 
— from 59 years of activity as a 

assachusetts Company. 

If you are a genuine producer, a 
delivering producer, and wish to join our 
forces, address, 

GEORGE D. LANG 
Superintendent of Agencies 

Massachusetts Mutual 
Life Insurance Company 

Springfield, Mass. 

INCORPORATED 1651 

The Fidelity Mutual Life 
INSURANCE COMPANY 
——OF PHILADELPHIA—— 

HAS SOME EXCELLENT 
AGENCY POSITIONS 

For Iaformatien Apply te 
ALEXANDER NcERIORT, Vice-President 

-——L. G. Fousz, President— 

A Pean Mutual Premium, less a Penn Mutual 
Dividend, purchasing a Penn Mutual Policy- 
containing Penn Mutual Values, es an insur, 

in the sum of all its 
care 

ance pvepeetion erect tuaranas aan 
Benefits, is 
of interests of all mem! 

The Penn Mutual 
Life Insurance Company 

of Philadelphia 
On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 

The Great Western Life Insurance Co. 
Kansas City, Missouri, U. S. A. 

GEO. STEVENSON, JR., President 

JAMES CHAPPELLE, Secretary 

A. D. BONNIFIELD, Agency Superintendent 

Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 

Liberal Commissions. 

Thoroughly Up-to-Date Pelicies. 

Correspondence Direct With the Company Solicited. 

A GIANT IN THE SOUTH 
ITS NAME IS A SYNONYM OF STRENGTH 

Operating under the Compulsory Reserve Deposit Law 

of the State of Kentucky. 

Men of character and ability wanted to whom we can offer good 

Commissions and Territory. 

CITIZENS NATIONAL LIFE INSURANCE COMPANY 
LOUISVILLE, KY. 

W. H. GREGORY, President. 

Most agents take a vacation duriag a part of 

the Summer months. The agents of the Phila- 

delphia Life, having the advantage of a direct 
contract with the Compaay, can generally be 

placed in territory where they may enjoy a 

vacation and at the same time have the advantage 

of writing business and making money. Write 

Perry to-day for contract. 

COMMERCIAL LIFE INSURANCE COMPANY 
Incorporated Under the Laws eof Illinois 

—_— Good, steady producers can eb- 
Nati 1 Bank Bldg. “ar , , eine oe tain liberal contracts direct with 

Haroip Dyrenrorty, President the Company. 

The Very Name THE, OHIO STATE LIFE 
Sumanienl andap toe thie tates cok os eckepsaninen af otoar 
pany’s funds thru the administration of the Ohio Serene, 

: as the very best in the country. The bus 
getter will appreciate the advantages. 

To the agent contemplating a permanent connection, address 

THE COMPANY, - Columbus, Ohie 

-fr- 
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7 NORTHWESTERN MEN MEET 
(CONTINUED FROM PAGE 1) 

is absolutely no excuse or reason why 
the general government, should, in ad- 
dition to all the taxes that are imposed 
upon companies by the states, add a 
further burden to be carried by such 
companies, especially as the general 
government declines to recognize that 
the business of life insurance has any 
claims upon the general government for 
protection of recognition in any form, 
except to tax such business. 

“Taking into consideration the un- 
settled condition of almost all kinds of 
business in this country,” continued 
President Markham, “and the constant 
fear of unwise and unnecessary legisla- 
tion in regard to most of the important 
and largest industries of the country, 
the amount of insurance that has been 
placed upon the books during the last 
six months places the company under 
great and lasting obligations to the 
agents who have made these grand re- 
sults possible.” 

Increase in Policy Loans 

President Markham called attention 
to the fact that the policy loans were 
increasing rapidly and expressed great 
regret at this fact. He thought that it 
would be for the best interests of the 
policyholders, the agents and all con- 
cerned, to discourage, as far as pos- 
sible, the free borrowing of money upon 
policies and that it would be well to ad- 
vise and encourage those who have al- 
ready borrowed to lift the indebtedness. 

In responding to the address of 
President Markham, W. J. Fischer of 
St. Louis, president of the agents’ as- 
sociation, said in part: 
“We have come here year after year 

and have been made to feel in going 
back to our work that the highest type 
of trusteeship was represented in the 
management of the company. If con- 
secutive right thinking and acting in 
the individual make for good character, 
the same is true of the corporate 
character. You, Mr. President, and we, 
as agents of the company, are joint 
legatees of a company character that 
is the result of many years of right 
thinking and doing. 

Albright Again is First 

Dr. C. E. Albright of Milwaukee, 
again carried away the first prize fer 
the largest amount of insurance writ- 
ten, amounting to $1,622,500. H. F. 
Norris, superintendent of agencies, an- 
nounced the prize winners in their 
order as follows: 

1. Dr. C. E. Albright, Milwaukee, 
Class AA, largest amount of insurance 
written, 61 lives, amounting to $1,622,- 
500. 2. L. W. Mack, New York City; 
Class A, second largest amount, 68 
lives, $811,500. 3. Ralph H. Hobart, 
Chicago; Class B, largest amount under 
$500,000, 46 lives, $510,000. 4. A. Re 
Rothschild, Albert Lea, Minn.; Class C, 
largest amount under $400,000, 192 lives, 
$414,000. 5. James H. Campbell, Pitts- 
burg, Pa.; Class D, largest amount un- 
der $300,000, 69 lives, $333,800. 6. 
Charles Weinfeld, Wausau, Wis.; for 
the largest number of lives during the 
year, 247, amounting to $801,000. 

BR. RB. Reid Elected President 

Before adjournment Tuesday morn- 
ing the following officers were elected 
for the ensuing year: President, Robert 
R. Reid, New York City; vice-president, 
L. M. Keiter, St. Paul, Minn.; secre- 
tary and treasurer, R. W. Fish, Mil- 
waukee. 

The following members of the stand- 
ing committee of the association were 
announced: R. S. Goldsbury, Pitts- 
burg, Pa., chairman; William F. Atkin- 
son, Brooklyn, N. Y.; R. O. Becker, 
Peoria, Ill.; C. F. Junod, Chicago, » & 
N. P. Langford, Jr., St. Paul, Minn. 

A talk on “The Goblins of Life In- 
surance,” by John I. D. Bristol of New 
York City, was one of the leading 
features of the afternoon session Tues- 
day. Taking his cue from James Whit- 
comb Riley’s famous poem, “Little Or- 

ic picture of the evils which the life 
insurance agent must avoid to be suc- 
cessful and not be outdone by the 
goblin agent of the rival company. 

There was the “detail” goblin, where 
the solicitor overdid the matter with 
facts; the “lawn” goblin who stayed 
at home to cut the grass; the “nicotine” 
goblin smoking in the presence of the 
applicant; the exaggerated “ego” goblin 
where the solicitor disdained small ap- 
plications and thereby lost the large 
ones; the “mysterious” goblin; the “let- 
ter” goblin; the “defer” goblin; the 
“rut” goblin; the “audacity” goblin and 
the “fault-finding” goblin. Mr. Bristol 
showed how all these goblins inter- 
fered with business and spoke of sales- 
manship being an innate quality and 
akin to greatness. 

Tells About New Building 

Vice-President W. D. Van Dyke was 
called for a few remarks and made a 
most interesting statement to the 
agents with ,reference to the invest- 
ments of the company and closed with 
a statement of the recent purchase of 
a site for a home office building, say- 
ing that he hoped before long the com- 
pany would be in a new office. He said 
nothing with reference to the plans or 
details of the building. 

A sales demonstration by H. E. 
Crouch of New York, E. S. Emmert of 
Muskogee and C. H. Sagor of Chicago, 
with Charles Sacks as the prospect, was 
both profitable and amusing to the 
agents. Charles D. Norton, former 
head of the Chicago general agency of 
the Northwestern, now secretary to 
President Taft, was unable to be pres- 
ent. 

The luncheon conference at the Hotel 
Pfister, Tuesday noon was attended by 
seventy-five agents, who participated in 
a discussion on “Income Insurance,” 
with Franklin Mann of Chicago as 
leader. More than 100 agents were in 
attendance at the conference at the 
Plankinton hotel to take part in the dis- 
cussion of “The Development of Coun- 
try Business,” with H. A. Clark of 

Princeton, IIll., as leader. 
General Agents Have Conference 

A discussion of the general business 
conditions of the United States as they 
affected life insurance was taken up at 
the annual meeting of the general 
agents of the Northwestern Mutual 
Life, who have a separate organization 
within the agents’ association. This 
meeting was held Monday afternoon in 
the club room of the Hotel Pfister. 

The following officers were elected: 
President, P. Throop, Nashville, 
Tenn.; vice-president, H. D. Rodman, 
Louisville, Ky.; secretary and treasurer, 
M. W. Mack, Cincinnati, Ohio. 
The presence of John I. D. Bristol, 

general agent, New York City, created 
much interest. For the first six months 
of 1910, Mr. Bristol reported $7,500,000 
of new business written in his territory. 
This is the first meeting that Mr. Bris- 
tol has attended in ten years. 

Gridiron Dinner a Feature 

The gridiron dinner held last even- 
ing with J. F. Oates of Chicago as 
toastmaster, was one of the most suc- 
cessful ‘ever held by the association. 
One of the big hits of the evening was 
the presentation by the Chicago general 
agency, of a “mammoth minstrel pro- 
duction.” The book was written by 
Franklin Mann and C. F. Junod, while 
the lyrics were prepared by J. F. Oates 
and M. A. Carroll. The Pittsburg gen- 
eral agency gave a burlesque, one o 
the leading features of which was an 
impersonation by R. S. Goldsbury of 
Br. 5. Fisher, chief medical ex- 
aminer of the Northwestern. Mr. 
Goldsbury’s medical examination of fat 
and lean prospects created much merri- 
ment. The Brooklyn (N. Y.) general 
agency gave a most successful bur- 
lesque on a legislative investigation. 

Special and District Men Meet 

The Special and District Agents As- 
sociation held its annual meeting this 
morning and elected: president, Williafn 
McMullan, Minneapolis; vice-president, 
Henry S. Stix, St. Louis; second vice- 

secretary-treasurer, Charles L. Levitt, 
Minneapolis. 
A letter from Charles D. Norton, 

Washington, said: “It is astonishing 
how much like politics insurance is with 
this vital difference; there is not any 
terminal renewal interest in politics. I 
have been away from insurance work 
for a year or more and every day that 
passes makes it clearer to me that the 
right kind of work by the right kind of 
men, for the right kind of a company is 
one of the finest careers that a man can 
choose.” 

Paper by Dean Street 

An interesting paper on “Suggestion” 
by Dr. J. R. Street, dean of the Teach- 
ers College, Syracuse University, was 
given. He said: “The application of 
science is the dominant feature of busi- 
ness today. I know of no other voca- 
tion in which psychology plays a 
greater part than in the soliciting of in- 
surance. Suggestion may be defined 
as the implantation of an idea into the 
mind of another. The agent should 
create the impression of a desire or 
need in a person for protection. 

Five minute talks were: “The Insur- 
ance Sense,” CC. Burgess Taylor, 
Wheeling, W. Va.; “The Short Cut in 
Competition,’ Charles F. Junod, Chi- 
cago; “Creative Soliciting,” E. M. Car- 
roll, New York; “The Single Plan 
Agent,” Henry S. Stix, St. Louis; “Re- 
adjusting the Adjustor,” I. Kauffman, 
Minneapolis; “A Request for Rebate 
_ the Answer,” R. O. Becker, Peoria, 

A luncheon conference was held on 
“Corporation and Partnership Insur- 
ance,” M. H. O. Williams, Milwaukee, 
leader and, “Insurance Salesmanship,” 
R. S. Goldsbury, Pittsburg, leader. 

H. F. Norris Gives Address 

The feature of this afternoon was the 
address by H. F. Norris, superintendent 
of agencies. He said: “There is no vo- 
cation in life which is capable of a 
higher and more complete idealism tiXyo 
that in which we are engaged. The 
work lacks nothing which in other 
lines offers to call out the best that 
is in us, but the ideal before the most 
of us, certainly always before the suc- 
cessful life insurance agent and dom- 
inant in his work is the benefit he 
brings up on his fellowmen. 

Company’s Great Achievements 

The company today has $1,058,000,000 
of insurance in force with assets 
amounting to $269,062,215. This bil- 
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lion of insurance is more than 50 per- 
cent of all business ever put in force by 
the company and represents a type o 
work on the part of the agents of the 
company that is unequaled. For years 
the agents of this company have been 
renewing the men they have previously 

| written until nearly one third of new 
business of the company is so written 
You have no right to sell a man a pol- 
icy which in your opinion is not the best 
form for him. Have your ideals right.” 

Robert R. Reid, New York, in a pa- 
per, “Future of Life Insurance,” said 
the life insurance business is in its in- 
fancy. In a memorial address on M. 
D. Kimball, late general purchasing 
agent of the Northwestern, Dr. E. 
Stone, Cleveland, Ohio, drew attention 
to his character. 

Meeting of Trustees 

The quarterly meeting of Northwest- 
ern trustees was held in the afternoon. 
The trustees elected by the policyhold- 
ers are: A. K. Hamilton, H. F. Whit- 
comb, W. D. VanDyke, Jacob Friend, 
Geo. H. Noyes, Henry Schoellkopf, An- 
son W. Mayhew, all of Milwaukee; 
John M. Olin, Madison, Wis.; Hovey C. 
Clark, Minneapolis; J. F. Vaile, Denver, 
Colo. The new trustees are: Jacob E. 
Friend, lawyer and manufacturer; Hen- 
ry Schoellkopf, attorney, and Anson W; 
Mayhew, manufacturer, all of Milwau- 
kee. The trustees elected Percy M. 
Madeira, Philadelphia, and Wm. C. 
Procter, Cincinnati, Ohio, of Procter & 
Gamble, as trustees to fill unexpired 
terms. o 

Report of Second Quarter 

The report of Second Vice-Presi- 
dent P. R. Sanborn showed the total 
number of company’s loans in the sec- 
ond quarter of 1910 was 1462, amount- 
ing to $7,866,786.33. Investments for 
quarter included real estate loans, $8,- 
085,845.33, and policy loans, $4,532,- 
958.98. Combined investments by com- 
pany in real estate mortgages, bonds 
and policy loans June 30, 1910, 
amounted to $258,618,989.80. For first 
six months of 1910 there was paid out 
on account of deaths losses, $5,341,- 
761.63; on matured endowments, $1,482,- 
394.69; dividends, $5,467,952.42, an in- 
crease in each case over first half of 
1909. Amount in taxes during first six 
months of 1910 was $835,332.62, an in- 
crease Over same period 1909 of $87,- 
693.49. 

Some are so versatile as not to be lim- 
ited to any opinion on any subject. 

WANTED A superintendent of Agents for the 
State of Illinois, by one of the best 

old line companies in America. 
The Western Underwriter. 

Address 8-I, care 

Managers in Pa., Ky., So. D 

Address HENRY PYLE, Sec’y and Manager 

A SIXTEEN MILLION DOLLAR COMPANY 
A Plan that Has Stood the Test for One-third of a Century 

NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 

OHIO ACCENTS, 

Attention ! 
You can add greatly to your in- 

come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 

The Columbus Mutual Life Ins. Co. 
phan Annie,” Mr. Bristol drew a graph- president, F. O. Bristol, Portland, Ore.; COLUMBUS, OHIO 

JUST NOW 
the Order of Unity is trying to see how quickly it 
can add 1,000 members under a new and decidedly 
attractive membership certificate paying $250 at 
death and $50 per month during disability. There 
is a splendid opportunity for men who can organize 
Local Councils quickly. Good territory open in 
Pennsylvania a New Jersey. 

One insurance magazine recently spoke of the 
Order as “The best insurance organization in exist- 
ence.” It is certainly as good as the best. 
Write for copy of “Progress.” Address 

ORDER OF UNITY 
233 Oliver Avenue, PITTSBURGH, PA. 
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Casualty and Surety News 
GETTING UP NEW FORMS 

ACCIDENT COMPANIES LABOR 

Policies Being Revised to Comply with 

Recent Regulations of New York 

and Massachusetts 

(Prom a Staff Correspondent) 

New York, July 19—The companies 
writing accident and health business 
in New York state are having a busy 
time of it at present revising their 
policy forms to comply with the new 
standard provisions law in New York 
and Massuchusetts. 

yvhere forms were revised a few 
months ago to conform to the Minne- 
sota law—the first legislation of this 
sort to be placed on the statute books— 
the changes are not so numerous, al- 
though in the New York law, particu- 
larly, there are several unimportant 
variations. 

Some comnanies have made no secret 
of their conviction that their present 
forms were much more liberal as re- 
gards the policyholder than the con- 
tract prescribed by law. In other cases 
quite naturally the new law will make 
certain clauses more specific, even if 
none the less binding. 

Must Submit Policy Forms 

In both New York and Massuchu- 
setts policy forms must be submitted 
to the respective superintendents about 
three months before the first of the 
year when the new policy forms be- 
come mandatory. 
In New York, Superintendent Hotch- 

kiss has already called upon the com- 
panies to submit their policies for his 
inspection not later than Aug. 15, and 
although the date seems somewhat ear- 
ly, it must be remembered that there 
are a horde of policies put out by the 
various companies, and it will take 
some time to properly scrutinize them. 
A number of companies have been in 
the habit of issuing policies for the 
big cities, while other forms are sold 
almost exclusively in the country dis- 
tricts and suburban fields. 

Country and City Policies 

The claim is made that the smaller 
cost of adjustment in the big centers 
makes it possible to write a more lib- 
eral policy in some respects in the big 
cities. 

It is not known what Superintendent 
Hotchkiss will say to this procedure, 
as it may be considered by him as 
Ciscrimination, but as the law provides 
for certain provisions, which must be 
included in the policies, it is argued 
that putting a little more liberal pro- 
visions in the contract for certain dis- 
tricts of the state certainly cannot be 
objecteu to. 

As to the law itself, the companies 
do not profess to think that it will make 
any particular changes in the business 
as now conducted. 

Effect of the Armstrong Law 

Several years ago, when standard 
forms of life insurance policies were 
made mandatory by the New York 
Armstrong legislation, it was argued 
that such laws would kill originality 
and make buying insurance just like 
buying so many pounds of sugar. This 
has since proved to be a mistake, and 
it will be found to be just as true of 
accident forms. A little uniformity 
has been added to the contract per- 
haps, but every accident company is 
permitted to use its originality to get 
business as of old—provided the insur- 
ance superintendent does not object to 
the innovations. 

In Massachusetts the date for pre- 
senting the new forms for inspection is 
somewhat later, viz., about Oct. 1. 

The German Commercial Accident is en- 
tering Utah. 

PROGRAM OF THE CONFERENCE 

Industrial Disability Underwriters at 

Mackinec Island Next Wednes- 

day, Thursday and Friday 

The annual convention of the De- 
troit Conference will be held at the 
Grand Hotel, Mackinac Island, July 27- 
29. The following is the program: 

ORDER OF BUSINESS 
1. Calling of Roll. 
2. Report of Committee on Creden- 

tials and Seating of Delegates. 
3. Reading of Minutes. 
4. Address of the President. 
5. Special Report of the Executive 

Committee on Applications and Admis- 
sions of New Members. 

6. Report of Secretary. 
7. Report of Treasurer. 
8. Report of Auditing Committee. 
9. General Report of Executive Com- 

mittee. 
10. Reports of Standing Committees— 

Law, Claims, Classification and New 
Manual. 

11. Reports of Special Committees— 
Reporting Agents and Bureau; Member- 
ship, Taxes, Licenses, Fees, etc.; Col- 
lections; Physicians. 

12. Question Box: 
(a) Reading and Discussion of 
Questions previously introduced. 
(b) Introduction in Writing of 
New Questions. 

13. Presentation and Discussion of 
Addresses: 
(a) “The Ethics of Our Profes- 
sion”’—H. B. Hawley, president 
Great Western Accident. 
(b) “Litigation Under the Ex- 
ception Clause of Industrial Ac- 
cident and Health Policies”—R. 
Perry Shorts. ‘ 
(c) “Venereal Diseases as Af- 
ecting Insurance Risks’—Dr. F. 
E. Pilcher, medical director 
National Casualty. 
(ad) “The Ethics of Business 
Getting’— George W. Hatch of 
“The Insurance Age.” 
(e) “Wanted—a Stimulant” — 
Charles M. Adams, agency man- 
ager Massachusetts Accident. 
(f) “Claim Adjustments as Re- 
lates to Contracts and Agents’”— 
W. Irving Mullen, chief ad- 
juster General Accident. 
(gz) “Death from Disease Fol- 
lowing Injuries’—L. E. Brown, 
superintendent claim department 
Continental Casualty. 
(h) “Factory Insurance, the 

Remedy”—E. 0O. Howell, editor 
“Industrial Review.” 

14. Deferred Business. 
15. New Business. 
16. Election of Officers. 
17. Date and Place of Next Meeting. 
18. Adjournment. 

The following are questions already 
in the question box: 

QUESTION BOX. 
1. Would it not be wise for the con- 

ference companies to make the policies 
issued in the various states,, except 
Minnesota, comply with the Massachu- 
setts standard provision bill? 

. Why is less than 5 percent of 
those eligible to carry sickness and ac- 
cident policies insured? 

3. Should we raise our rates or re- 
duce benefits when a policyholder at- 
tains the age of 50 and again when he 
reaches 60? 

4. What is the best method of bond- 
ing local collectors; if by bond com- 
pany, which is the most satisfactory 
company and what is the cost? 

5. In view of the new standard pro- 
visions which stipulate that acceptance of 
an overdue premium reinstates the pol- 
icy in full, is any change advisable in the 
wording of the clauses in our policy pro- 
viding for increases in benefits where pol- 
icy is continued without lapse? 

6. Should outstanding claims be esti- 
mated and charged against the agent in 
each profit sharing settlement? 

7. The policies issued by practically all 
the conference companies provide partial 
accident indemnity if the insured is dis- 
abled from performing one or more im- 
portant duties pertaining to his occupa- 
tion. Would it not be wise to require that 
the insured be disabled from performing 
a stated part of his stated duties, say 
one-fourth? 

8. Would it not be wise for us to co- 
operate through bureaus or otherwise em- 
ploying in various localities physicians 
and attorneys whom we have proven to 
be faithful and competent? 

The City Fire of New York and the 
New York Plate Glass have started erec- 
tion of their new twelve story building 
on Maiden Lane, near the corner of Wil- 
liam street, . ¢ 

AMERIGAN FIDELITY CO. 
MONTPELIER, VERMONT 

Liability, Burglary, Persona! Accident and Health, Fidelity and Surety Bonds 

ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSOED 
Special Inducements to Agents and Brokers 

HUTCHINSON & COOLEY. General Agents for Illinois 
159 La Salle St., Chicago 

CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 

E. J. SCOONOVER, General Agent for Indiana 
509 Law Building, Indianapolis 

TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 

F. A. BUCHANAN, J Pen Gen. Agt. for Southern Ohio and No. Ky. 

312 Johnston Bldg. Cincinnati 
FOWLER & LONG, Gen. Agts. for Western Missouri 

818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 

734 Simpson Ave., Kansas City, Kas 

Hoosier Casualty Company 
INDIANAPOLIS, INDIANA 

Issues licy oc all kinds cf acciden a 
fi and death from any cau ides 

ot cove by other com jes. 

SECURITIES DEPOSITED WITH AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OF 
POLICYHOLDERS. TA ae fee op thet A ey 

Address: HOOSIER CASUALTY COMPANY, Lemcke Bidg., Indianapolis, Indiana 

INTERNATIONAL CASUALTY COMPANY, WAsnincrox WASHINGTON 

Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 
A FEW COMPETENT AND RELIABLE STOCK 

SALESMEN WANTED. Address the Company 

pecial features 

Will you give us a chance to tell you how we can help you to : 
build a bigger, better agency—wnite more business and make zZ , 
more profit than you ever have before? 

Will you simply let us put our story in your hands? 

Will you give us a chance to explain to some of the 
Reasons Wh membertéatnanat @ guarantee 
saul be iammand. ? 

Just say on a postal "Send information" and address 

The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 

694 Linden Street, Scranton, Pa. 

; se Colorado, Delaware, District of Columbia, Georgia, We are licensed in [piers conve oi cama schiton: 
Mississippi, Missouri, Ohio, Pennsylvania, Tennessee, Texas, Vermont, Washington, 
West Virginia. 

Up-to-the-minute Accident, Health and Disability Policies, Commercial and Industrial 
plans. roma direct Pes agency contracts. GERMAN COMMERCIAL ACCI- 
DENT COMPANY, /0// Chesinut Street, Philadelphia. Founded /888. $300,000.00 
Authorized Capital. 5/03,000.00 Pennsylvania Insurance Department Deposit. 

The Union Health and Accident Company 
DENVER, COLORADO 

Surpius, $45,000.00 Cash Capita!, $100,000 
issues all the latest forms of health and accident policies, on both commercial and industria 
p. Fertile fields available to industrious workers. y be a SUB when you can secure a 

te Agency or District Managership, and thereby reap the full reward of your efforts 7 

The General Accident 
PHILADELPHIA 

best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 
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MINNESOTA MEN ORGANIZED 

Surety General Agents Form an Asso- 

ciation with Fitzhugh Burns of 
St. Paul as President 

The Surety Underwriters Association 
of Minnesota has been organized, the 
agreement taking effect July 8. The 
general or state agents of the following 
companies are members: Aetna Indem- 
nity, American Bonding, American 
Surety, Bankers Surety, Empire State 
Surety, Federal Union Surety, Fidelity 
& Deposit, Illinois Surety, Maryland 
Casualty, Massachusetts Bonding, Na- 
tional Surety, Pacific Surety, Title 
Guaranty & Surety, U. S. Fidelity & 
Guaranty. 
The constitution provides for a vice- 

president and a secretary, both at St. 
Paul and Minneapolis, so that local 
meetings can be held on the first Wednes- 
day of each month of the local mem- 
bers of each respective city. The joint 
association meets only on the first 
Wednesday of April and October of 
each year and at the October meeting 
an annual banquet will be held. 

The annual dues are $5 per year. The 
rate of commission to brokers is limited 
to 15 percent and is to be paid only to 
persons duly licensed by the insurance 
commissioner for the current year. 
Any person, corporation or co-partner- 
ship vested with authority as agent for 
any surety company in Minnesota is 
eligible to membership. All represen- 
tatives of companies doing business in 
Minnesota are members of the associa- 
tion with the exception of the Ameri- 
can Fidelity. 
The object of the association is the 

promotion of harmony among its mem- 
bers and the maintenance of business 
principles in the conduct of the surety 
business. The association does not fix 
or make the rates to be charged on 
bonds, but, each representative is gov- 
erned by the rates furnished by his re- 
spective company (which are to be the 
Towner rates). 

The officers are: 
President, Fitzhu 

American ag 
b 4 43 Wilson, Minneapolis, United States 
© & Guaranty; second vice-presi- 

dent, . 8. McCurdy, St. Paul; National 
Surety; secretary, Fred S. Bryant, St. 
Paul, Maryland Casualty; assistant secre- 
tary, C. H. VanCampen, Minneapolis, Mas- 
sachusetts Bonding; treasurer, - 
pin, ae ae ° on Soe 

xecutive Committee—Fitzhugh Burns, 
St. Paul; Wirt Wilson, Minneapolis: Ww. 8S. 
McCurdy, St. Paul; C. H, Hood, Minneap- 
olis; Walter T. Lemon, St. Paul; Fred 8. 
Bryant, St. Paul. 

Seeks to Enter Ohio 
The Republic Indemnity Company, of 

Louisville, Ky., has applied for admis- 
sion to Ohio. The insurance commis- 
sioner of Kentucky has had an exam- 
ination made of this company and finds 
its affairs to be in excellent condition. 

Specials Increase Business 
The business of the Bankers Surety 

Company of Cleveland for June shows 
a gain of 102 percent over the corre- 
sponding month of 1909. So far this 
year the business shows a gain of 40 
percent over the total business last 
year. Gains have been made in all de- 
partments as a result of the careful and 
persistent work of the officers. The 
company now has five special agents in 
the field—men who have been traiped in 
the home office and who represent the 
Bankers with no thought of other com- 
panies. It is largely through their 
efforts that the business has made such 
a favorable showing. 

Will Change Its Name 
Following the increase of the capi- 

tal of the New Jersey Plate Glass from 
$200,000 to $300,000, the company’s 
name will be changed to the New Jer- 
sey Fidelity & Plate Glass. This is 
in line with the company’s new policy 
of writing accident insurance as well 
as fidelity and surety business. It is 
not likely, however, that the new lines 
will be written to any great extent for 

the present, the development of the 
project being probably deferred until 
1911. The company will enter the 
same agencies as a rule where it is now 
connected, but later mav enter several 
additional states for its new lines. 

Monroe Leaves Nationz] Surety 

A. F. Monroe, manager of the Na- 
tional Surety, at Cleveland, for some 
time, has resigned to form a new con- 
nection which he is not yet ready to 
announce. He is taking care of the 
business for a short time until his suc- 
cessor can be appointed. 

CREED MANAGER FOR INDIANA 

South Bend Man Goes to Indianapolis 
To Take Charge of State for 

Title 

The Title Guaranty & Surety has 
found it advisable to change its resi- 
dent manager at the _ Indianapolis 
branch office and A. McM. Creed has 
been appointed to succeed B. F. Hig- 
don. Mr. Creed is a young man of ex- 
ceptional ability. His former home was 
South Bend, Ind., and there he estab- 
lished himself as a “crack” liability man 
for the Aetna Life, as well as working 
up a good surety business throughout 
northwestern Indiana for the Illinois 
Surety. In addition to this, he con- 
ducted a fire insurance agency. 
The general insurance agency, under 

the name of the A. McM. Creed Agency 
at South Bend has been sold and trans- 
ferred. Its operations will be con- 
tinued under the name of A. McM. 
Creed & Co., active management to be 
carried on by Mr. Bishop, who formerly 
represented R. G. Dun & Co. at South 
Bend. 
The Title has renovated the entire 

branch office at Indianapolis and the 
new equipment will be second to none 
in the state. The subagency force for 
Indiana also is to receive the most care- 
ful attention. Special Agent Carson D. 
Fowler of the company’s Chicago office 
has been detailed for an active cam- 
paign in this direction and has already 
commenced operation. 

H. G. Badgerow, the Title’s Chicago 
manager, who has personally conducted 
the change at Indianapolis, prophesies 
that at the close of the year 1911, the 
Title will show a greater gross premium 
account than any other surety company 
now doing business in Indiana. 

Organizing a Mansfield Company 
I. K. Umbarger of Mansfield, Ohio, 

district manager of the Columbian Na- 
tional Life, is organizing the Ideal 
Benefit, an assessment accident and 
health association. Indemnity per month 
costs from $2 to 65 cents, according to 
class. Benefits amounting to $2 a day 
are paid for Class A: $1.50 for Class B; 
$1 for Class C, and 55 cents for Class D. 
The first five days of sickness are ex- 
cluded. The 10 percent accumulation 
feature applies. Benefits are increased 
50 percent for common carrier, passen- 
ger elevator or burning building acci- 
dents. The officers and trustees are: 

President—I. K. Umbarger. 
Vice-president—E. B. Caldwell. 
Secretary—H. N. Stone. 
Treasurer—S. A. Jennings. 
Counsel—R. W. Hartman. 
Medical Director—Dr. A. H. McCullough. 
Auditors—Rev. J. B. Jones, Pavonia, 

Ohio; Hon. R. E. Hutchinson and William 
A. Schrack, Mansfield, Ohio. 
Trustees—R. . Hartman, attorney-at- 

law; . A. Jennings, cashier Citizens 
National Bank; H. Stone, assistant 
cashier Citizens National Bank; Anton 
Schad, merchant tailor; Web H. Shryock, 
implement dealer; C. D. Cotter, proprie- 
tor Cotter Transfer Company; Jos. F. 
Hoffer, meat dealer; Chas. H. Sorg, manu- 
facturer of drays; Dr. A. H. McCullough, 
physician and surgeon; I. K. Umbarger, 
insurance; E. B. Caldwell, Caldwell & 
Bloor, all of Mansfield. Rev. J. B. Jones, 
pastor M. E. Church, Pavonia, Ohio. 

Opens Branch at Duluth 

The Travelers has decided to estab- 
lish a liability branch office in Duluth, 
Minn., the Duluth district comprising 
the northern portions of Minnesota, 
Wisconsin and Michigan. Wm. Clarke 
Billings, now manager of the liability 

PACIFIC SURETY COMPANY 
OF CALIFORNIA 

Established 1885 

Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment”’ policy. 
Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 

ACIFIC \.URETY 
ERFECT WAFETY 

E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 

INSURANCE BROKERS 

Place your SURETY and CASUALTY business 
in the “EMPIRE” 

CAPITAL, - $500,000 

Business producers not now under contract 
wanted for open territory 

Address, AGENCY DEPARTMENT 

The Empire State Surety Co. 
84 William Street, New York 

UNITED SURETY COMPANY 
BALTIMORE, MD. 

Desirable 

JOHN McGILLEN 
GENERAL AGENT FOR ILLINOIS 

BORLAND BiDG., 181 LA SALLE ST., 
TELEPHONE CENTRAL 4287 

THE ELDRED AGENCY 
GENERAL AGENTS FOR WISCONSIN 

PABST BUILDING - MILWAUKEE, Wis. 

CHICAGO ILL 

The Aetna Indemnity Company 
of Hartford, Connecticut 

ExEcuTEs— 
Surety bonds for Contractors, 
Susety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 

positions of public and private trust. 
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Burg! insurance policies, Plate glass insurance policies, 
Health insurance policies. Personal accident policies. 

We have desirable territory for agents and would be glad to correspond with 
business producers. In replying please mention THE WESTERN UNDERWRITER. 

THE AETNA INDEMNITY COMPANY, 68 William St., New York 

Field is Unlimited in the Line of 

LIVE STOCK INSURANCE 

THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 

OF CRAWFORDSVILLE, IND. 

Ie the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 

INSURES 
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= $450,000.00 CAUSE hee 



26 THE WESTERN 

department at Dayton, Ohio, and for- 
merly at Erie, Pa., has been assigned 
as manager of the liability department, 
for the Duluth district, and will assume 
his new duties Aug. 1. 

The Harper-Shields Company of Du- 
luth, which has given up the above men- 
tioned territory, will continue to repre- 
sent the company through the branch 
office and so will O. C. Hartman, agent 
at Duluth. 
The Travelers now has a large ad- 

justing office at Duluth and also a 
steam boiler and liability inspector lo- 
cated at that point, 

REINSURES ITS PLATE GLASS 

Empire State Surety Retires from that 
Branch as Well as Sprinkler 

and Boiler 

The Empire State Surety has rein- 
sured its entire plate glass business in 
the New York Plate Glass, effective at 
noon Aug. 1. Following closely the re- 
insurance of Empire State Surety's 
sprinkler leakage business by. the 
Maryland Casualty and its reinsur- 
ance of its steam boiler business, 
this last deal makes it evident that the 
company has decided to contract its 
minor casualty lines. 

The Empire’s plate glass premiums 
last year amounted to $77,557, and it 
showed a loss ratio of 45.8, consider- 
ably above the average of the com- 
ae generally, but lower than the 
mpire had had for two years previous. 

More than a year ago President Tom- 
lins stated that the company did not 
like the plate glass business and was 
not pushing it. It is known that some 
of the officers were dissatisfied with the 
progress made in certain of the casu- 
alty departments branches. The volume 
of business done did not seem to justify 
the expense of keeping up necessary 
inspection and claim departments. The 
company has shown good gains in busi- 
ness in its surety, fidelity, accident and 
health departments, but in the other 
casualty lines the premiums have prac- 
tically stood still or shown a decrease. 

Surety Association Meeting 
The Surety Association of America held 

a meeting last week in New York. The 
question of bank depository business in 
Indiana was discussed, but without any 
action being taken. The competition of 
London Lloyds, in bank fidelity lines 
was brought up, but owing to the ab- 
sence of the member chiefly interested 
in the proposition the matter was laid 
over. The committee having in charge 
the plan for the guaranteeing cotton 
bills of lading reported that it had 
as yet been unable to reach an agree- 
ment with the bankers’ committee and 
it withdrew from the meeting for 

further conference with the bankers 
and did not return before the associa- 
tion meeting adjourned. 

Plate Glass Men Meet and Talk 
Representatives of plate glass com- 

panies, in Chicago held another meeting 
on Tuesday and did much talking, but 
reached no definite conclusions. It is 
complained that many are seeking their 
own advantage with little regard to the 
general good of the business locally. 
Each manager seems to desire to re- 
tain all the subagents he already has, 
while a few would prefer to do away 
with subagents altogether. Some advo- 
cate leaving the commission question 
open, while others will not hear to 
such an arrangement but want the 
present prevailing commissions mate- 
rially reduced. It is likely that on this 
point there will be a compromise, with 
one commission scale for brokers and 
a differential in favor of class 1 agents 
of the Chicago Board of Underwriters, 
although some plate glass men do not 
favor any recognition of fire insurance 
and would pay the same commission to 
all who bring in business. 

Will Enter Arkansas 

W. H. Munson, president of the 
Southwestern Surety, of Tabor, Okla., 
was in Little Rock, Ark., last week, in- 
vestigating local conditions with a view 
of entering his company and securing 
a general agent to manage the com- 
pany’s business in the central and east- 
ern portions of the state. 

Mr. Munson stated that his company 
had authority under its charter to trans- 
act all classes of casualty business, but 
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The American Credit-Indemnity Co. 
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Unless you have unimpeachable right person. 
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Care The Western Underwriter. 
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Liberal Contracts to Agents 
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would probably confine its operations 
in Arkansas to the surety and bonding 
lines for the present. The company 
was recently organized and is managed 
from Denison, Tex. 

MEANS A BIG RATE ADVANCE 

Compznies Reaching Conclusions As to 
Procedure Under New Laws of 

New York and Ohio 

New York, July 20—(Special)—The 
compensation and employers liability 
committees of the Liability Conference 
met today and came to conclusions on 
the new rates in Ohio and New York. 
It is learned that while the Ohio law 
is not as drastic, the risks are poorer 
and wages lower there, so that the re- 

,sult as to rates will be about the same. 
All policies of employers liability in- 

surance now in force will be cancelled 
'‘n these states Sept. 1 or there will 
be attached to them an endorsement 
stating that they are continued in force 
in consideration of an extra premium. 
About 150 percent increase in rates will 
be made for the extra hazard imposed 
by law, this exclusive of the compensa- 
tion feature, which has not been fin- 
ally adjusted. It is believed an increasg 
of 500 percent is possible and probably 
250 percent any way for the compensa- 
tion feature. There is chance for nice 
figuring on a combination employers 
liability and compensation rate. Com- 
missions will be cut to about 5 percent 
from 20 percent and 25 percent now 
prevailing, because of the larger pre- 
miums new business will bring. 
A meeting will be held in Hartford to- 

morrow of the association composed of 
companies chiefly out of the bureau 
along similar lines. 

Diggs Leaves American Surety 
W. S. Diggs of Cincinnati, manager 

of the American Surety for southern 
Ohio, northern Kentucky and West 
Virginia, has resigned. 

Howard Ecker has been appointed as 
Mr. Diggs successor. For the past ten 
years he has been traveling auditor of 
the American Surety. The territory 
will remain unchanged. Mr. Diggs 
resignation takes effect Aug. 1. 

During the four years Mr. Diggs has 
been in Cincinnati, he has built up from 
practically nothing, one of the best 
surety businesses in the city and has 
won his way to personal popularity. 
He is the first president of the Surety 
Underwriters’ Club of Cincinnati and 
is an important factor in the business 
of the city. He was formerly manager 
of the American Surety at Cleveland 
and later, just before coming to Cin- 
cinnati, was general agent of the New 
England Mutual Life at Pittsburg. 
There is a substantial rumor that a 

new liability and surety company will 
be organized in Cincinnati with a large 
capital and surplus and that it is backed 
by strong financial interests throughout 
the central west. Rumor is to effect 
that Mr. Diggs will be the underwriter. 

Ohio Surety Club Meeting 
The Surety Club of Ohio will meet 

on Friday and Saturday of this week 
at Cedar Point, Ohio. This is the 
first regular meeting of the club, having 
been organized in the early part of this 
year. The memberhsip is open to all 
surety men and has already met with 
great success. The meeting will be 
held at the Breakers hotel. 
A meeting of the committee having 

the detail of the state meeting of surety 
agents in charge, was held in Cleveland 
last Tuesday. It is stated that re- 
sponses from agents over the state have 
been very gratifying and that the at- 
tendance at the meeting will be large 
enough to insure a good permanent or- 
ganization. 
W. S. Diggs, of the American Surety 

at Cincinnati will talk on “Fidelity 
Business;” Senator i... a Connell, of 
Lisbon, Ohio, on “Court Business;” B. 
A. Miller, United Surety, Cleveland, on 
“The Agent and the Home Office.” 
Surety agents and lawyers from all over 
Ohio to number of several hundred will 
attend. Among those who are talked 

of for president is E. E. Shipley, gen- 
eral agent of the United States Fidelity 
and Guranty at Cincinnati. 

Cannot Write Bonds in Iowa 
State Auditor J. L. Bleakly has re- 

fused the request of the Maryland 
Casualty for a permit to write bond 
business in Iowa, because the Iowa 
statutes forbid the writing of bonds 
by a company which also does a gen- 
eral casualty insurance business. 

COMPANY IS FOUND IMPAIRED 

Columbus Casualty Stockholders Or- 
dered to Put Up Money Within 
Thirty Days or Cease Writing 

Columbus, Ohio, July 19—(Special) 
—Troubles of serious moment once 
more beset the Columbus Casualty 
Company, which has had a host of offi- 
cially-made woes during the last year. 
According to a report of the condition 
of the company’s business June 20, 
just completed by the Ohio insurance 
department, the company’s capital is 
impaired more than $20,000, and ad- 
mitted assets have decreased more than 
$10,000 since the preceding examina- 
tion, which was of April 30. Superin- 
tendent Lemert has given the company 
thirtv days in which to make up the 
deficiency, and in case of failure, will 
order it to cease writing new business 
in the state. Officials are said to have 
given him assurances that the impair- 
ment will be restored. 

In submitting its report, the com- 
pany charged itself with only one- 
eighth of one liability item, incurred 
on account of a death. By doing this, 
tne total of imnairment was kept inside 
the 20 percent specified by law, within 
which the superintendent of insurance 
is powerless to act. Judge Lemert or- 
dered that the full amount of this lia- 
bility be charged, which brought the 
total well over the $20,000 limit. 
A new complication, though having 

no direct bearing on the company’s 
troubles, has developed. Charles E. 
Irwin, who on March 1 succeeded O. C. 
Farrar as manager, was discharged July 
1, in an effort to cut down expenses. 
Since then, company Officials say, it 
has been learned that his accounts are 
not straight. and that since his dis- 
charge he has made collections. in the 
state which were not authorized and 
for which he has not accounted. A 
warrant for his arrest has been issued, 
charging the embezzlement of $44.33, 
and Secretary Tod B. Galloway says 
other sums are similarly involved, 
though the total is not large. Irwin 
is said to be in the state, soliciting in- 
surance for a Pennsylvania Company. 

Columbus, Ohio, ‘Ja 20.—(Special)— 
Charles E. ‘Irwin, general manager of 
the Columbus Casualty, has resigned to 
go with the Pittsburg Casualty, taking 
with him Special Agent A. Smith. Sec- 
retary Galloway of the Columbus Cas- 
aalty has had Mr. Irwin arrested, charg- 
ing him with embezzlement.. The Se- 
curity Casualty of Indianapolis has se- 
cured nearly all the important agents in 
Ohio of the Columbus Casualty includ- 
ing A. B. Thompson, Steubenville; H. 
O. Weisel, Middletown; George Russ 
and Norman Bell, Toledo; Frank Pe- 
jeau, Cleveland, and William Klive, 
Newark. Burt MHullinger, formerly 
special agent, has gone with the Secur- 
ity as special agent in Ohio. 

D. B. McMullen, formerly manager 
of the railroad department of the Co- 
lumbus Casualty, becomes its general 
manager with J. L. Davis assistant man- 
ager. The affairs of the unfortunate 
companv are now in the hands of Sec- 
retary Galloway who organized it, who 
is making attempt to bring it out of 
its difficulties and put it on its feet. 

Drastic Louisiana Law 
New York, July 20.—(Special)—Fol- 

lowing the enactment of the Wimberly 
bill in Louisiana providing payment in 
thirty days of claims under health an§ 
accident policies and a penalty for 
double the amount with attorney fees 

of claim when a settlement not made 
in thirty days, several companies writ- 
ing accident and health business, among 
number being the Great Eastern, Pre- 
ferred, United States Casualty, and Em- 
pire State Surety, will likely withdraw 
from the state if they determine the law 
is binding. The act provides for a 
fine of not less than $150 nor more than 
$500 for the first offense. The second 
offense calls for revocation of license. 
Local courts have jurisdiction in such 
cases, Companies violating the provi- 
sions of the bill shall be deemed guilty 
of misdemeanor and following convic- 
tion, fines and penalties become effect- 
ive. Companies here are upset over the 
law following as it does the Wall bill 
passed two years ago which eliminated 
breach of warranty as a defense. The 
companies’ present practice is to pay 

claims at the end of policy disability, 
though some pay in 90 days or less 
when settlement is made on an anticipa- 
tory basis. 

Incorporates in Delaware 

The American Bankers Assurance 
Company of St. Louis, which has been 
organizing under the Missouri law, has 
incorporated under the laws of Dela- 
ware with $10,000,000 capital, to insure 
bank deposits. Stockholders who had 
subscribed for $1,000,000 of the stock 
of the former organization have sub- 
scribed for similar amount in the new. 
The reasons assigned for the change 
are that under the Missouri law the 
company could have not over thirteen 
directors while under the Delaware haw 
it can have up to ninety-nine, thus 

Want to Write Busi 
IF YOU MEAN BUSINESS and Build a Good Business 

Write at once for our “I.L.” Proposition. It will make you 
realize just how good the Health and Accident Business is. 

OPEN NO A Number of Good Territories for Live, Active Men 
h looking f tn opportunity to BUILD FOR THE FUTURE 

INCOME $359,876.45 

FEDERAL CASUALTY COMPANY, 
ASSETS $255,424.83 

Detrolt, Mich, 

WANTED—A “‘One-Dollar-a-Month”’ Man strong enough to 
open new territory, solicit business and appoint agents in 
the State of Washington., Salary and commission paid. In 
answering this advertisement give us the experience you 
have had, the amount of business you can produce person- 
ally, also references. Totheright man steady advancement. 

Address 52-A, care The Western Underwriter. 

Security Casualty Company 
OF INDIANAPOLIS 

A Company up-to-the-minute in its methods, ideas and policies. Protect 
the producer. Wants agents and special representatives. Writes Com- 
mercial or Industrial Health and Accident. Correspondence with pro- 
ducers solicited. Address the Company. 

AN AGENCY CONTRACT WITH THE 

) Title Guaranty 6 Surety Company 
SCRANTON, PENN. 

is a valuable asset to any Insurance Office 

CAPITAL AND SURPLUS, - - - - $1,500,000 
L. A. WATRES, President JOS. A. SINN, Manager Surety Department 

AGENTS WANTED IN UNCOVERED TERRITORY 

Address, M, M. TOWNSHEND, Supt. of Agencies 

ASSURANCE CORPORATION, LTD EMPLOYERS’ LIABILIT OF LONDON, ENGLAND 
Samuel Appleton, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass, Original and 
Leading Liability Company. All forms of Liability Insurance. The most advanced and practical Per- 
sonai Accident and Sickness Policies. United States Assets, $5,068,420.86. Surplus, $1,911,981.99. 

GENERAL AGENTS 

THOS. E. HANLON, Gen. Agt., Onis, am, Ky., W. Va., Tenn., 618 Walnut St., Cincinnati 
we. O. BRUNSKILL, 337 Superior A " Cleveland, 

E FRANK TALLMADGE co PANY. Cent. * Ohio , New Hayden Bidg.. Columbus. 
ZEN ER & STONE, Indiana and te Talbott Block, Indiana 
GEO. A TET ERT lil., Iowa, Neb., S. Dak. and N. Dak., 159 La Salle St., Chicago, 
Cc . BH. AL ich., Majestic Bidg., Detroit. 
LCYAL DURAND, W onsin, Mitchell Bidg., Milwaukee. 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 

RIGHT Live Assets WRITE 

NOW Live Agents NOW 
Live, not LJFE, Insurance is the only necessity of life that has not 

increased in cost. 
It is a great asset for a Live Agent to represent the largest health and 

accident insurance company in the world, especially at this time with com- 
pulsory workmen’s insurance imminent and employers’ liability insurance 
a costlier every day. 
«(= Up-to-the-second policies. Most liberal contracts to agents. 

CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 

1208 MICHIGAN AVENUE CHICAGO 
“OFTEN COPIED; NEVER EQUALED.”’ 
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giving representation to every state on Denison. It writes surety bonds,| department. He still retains his super- | which is ee the $4,000,000 sewer 
its board, if it so desires. Another ob-| guarantee title, guarantee deposits, | vision of the plate glass department. | S¥8te™ at Louisville, for $1,047.65, it be- 
jection urged against the Missouri law 
is that under it the superintendent of 
insurance has no adequate supervision 
until all stock is sold, which fact has 
opened the way for mismanaged pro- 
motions which have made it impossible 
for the public to distinguish between 
what is good and what is bad. Under 
the new charter it can write all forms 
of casualty and surety. 

HOLDS SUCCESSFUL MEETINGS 

United States Health & Accident Offi- 
cials Meet Agents at Various 

Points in the East 

New York, July 18—(Special Corre- 
spondence)—The very successful series 
of group conventions which the United 
States Health & Accident recently held 
in Rochester, Boston and Philadelphia 
was responsible for the formation of a 
so-called “Pacemaker’s club” and all the 
leading agents and personal writers 
now have their own organization to 
be proud of. Gold watch fobs were 
given out at this year’s convention to 
the successful leading producers and 
John G. Murray, manager of the eastern 
office was, of course, among the num- 
ber remembered. The conditions for 
membership in the club next year, 
based on personal writings, have not 
been announced yet. 

The speeches at the group meetings 
were excellent. General Superintendent 
H Behse talked on the insurance 
salesman and his work in an interesting 
manner, while R. Perry Shorts, general 
counsel, gave an instructive talk on the 
comparison of the “Perfect” disability 
policy of the United States Health & 
Accident with those of other compa- 
nies. Vice-President Pitcher  dis- 
coursed on system in handling an 
agency, and President Pitcher, on his 
company, competition and opportunity. 
The gatherings ended with banquets. 

The “Perfect” disability policy costs 
$1 a month with a $5 policy fee and is 
one of the most serviceable policies for 
the money which has come out re- 
cently. The original amounts proyided 
for above losses increase 5 percent a 
month for ten months. The sum of 
$600 is paid for loss of life within 90 
days from date of accident and $600 for 
loss of both eyes. 

Other payments are on the same 
ratio. The full principal sum and 
accumulations are payable for loss of 
life within two years from date of acci- 
dent if total disability intervenes. The 
sum of $60 a month is paid for acci- 
dents, limit five years and $50 a month 
for illness, limit six months. A corre- 
sponding payment of 50 percent of the 
above is paid for partial disability. All 
monthly indemnities are increased 10 
percent if twelve months premiums are 

paid in advance. The double indemnitv 
feature is liberal and includes death 
from stroke of lightning, building col- 
lapse—outer walls—or the burning of 
a building of practically any kind in 
which the insured is. A special death 
indemnity of $600 is paid for accidental 
death from sunstroke. freezing. hydro- 
phobia or inhalation of gas. The bene- 
ficiary insurance clause, the quarantine 
clause and the $50 benefit to place in- 
sured in the hands of his friends are all 
features of this low cost policy. 

To Enter Oklahoma 
The Southwestern Surety of Durant, 

Okla., is now applying for admission 
to do business in Arkansas. This com- 
pany was organized Feb. 1 with a paid 
up capital of $368,205. At the last ex- 
amination, made on July 1, 1910, it had 
assets of $618,890 and had written $47,- 
892 in premiums. It is licensed to do 
business in Oklahoma, Texas, Louis- 
iana, Kansas, District of Columbia, 
New Mexico and Arizona. W. B. 
Munson, president of the Denison 
(Tex.) Cotton Mill Company, is pres- 
ident and S. Ancker, secretary 
of the Denison (Texas) Bank 
& Trust Co. is secretary. The 
company has its head office at 

burglary, automobile, credit, accident, 
health, plate glass and liability insur- 
ance. President Munson has _ been 
spending the present week in Arkansas 
looking over the field. 

May Reduce Salaries. 
The Western Life & Accident of 

Denver, has evinced a desire to coop- 
erate with the Colorado department's 
suggestion in the matter of salaries. 
The company was recently criticized 
severely on account of the excessive 
salaries paid, being approximately 18 
percent of the income. The company 
operates on the assessment plan, doing 
a health and accident business, confined 
almost entirely to colored people. 

While the department has no author- 
ity to require the reduction of salaries, 
it is within its province to advise the 
policyholders and the public just what 
is being done. The salaries in 1909 
were excessive and the department 
holds that the increase made in March 
is out of all proportion, extravagant, 
and not corned. To avoid unfavorable 
advertisement, the company through its 
attorney, has had a conference with the 
department and a favorable conclusion 
is expected. 

WILL REDRAFT BILLS AGAIN 

Wisconsin Industrial Insurance Com- 
mission Desires to Incorporate 
Other Ideas in Tentative Measures 

Madison, Wis., July 18—At the 
meeting of the Wisconsin special legis- 
lative committtee on industrial insur- 
ance, held last week, it was decided to 
redraft the tentative bills and incorpo- 
rate some suggestions received since 
the former draft was made. 

The committee decided to have the 
employers bear the full cost of the 
insurance of employes without con- 
tributions from employes, and to re- 
quire the employes at the time of hir- 
ing or at the time the act goes into 
effect to elect whether to come under it 
or stand on their common law rights 
of recovery. 
The committee will not combine the 

general bill creating the new system 
of insurance with that limiting the de- 
fense for injuries to employes. After 
the two bills have been redrafted, which 
will be in about two weeks, they will 
be submitted to experts in this coun- 
try and England for suggestions for 
improvement. Another and final re- 
draft will probably be made after these 
suggestions have been received, and the 
bills will then be reported to the legis- 
lature. The draft of the bill nroviding 
for the collection of statistics on in- 
dustrial accidents will not be materially 
changed. 

National Casualty’s Contest 
The National Casualty of Detroit has 

issued a very attractive gold watch fob 
prize to induce membership in its new 
million dollar club. The company has 
set aside $5,000 to be used for prizes in 
this connection. The fob has the let- 
ters “National Casualty,” two letters 
being on each bar and a bar is added 
as the agent approaches the mark qual- 
ifying him to wear the completed fob. 
The contest is to last ten months and 
it is possible to qualify for nine degrees 
of membership. The first degree calls 
for ten applications in one calendar 
month, while the ninth degree calls for 
thirty-five applications in one calendar 
month. Upon qualifying for the first 
degree, the first bar of the fob and at- 
tachments will be presented to the 
agent and others will be added in order 
as his business increases. 

Will Push Development Work 

Assistant Secretary Sterling of the 
Aetna Indemnity has been relieved of 
his duties as manager of the company’s 
burglary department, in order that he 
may devote considerable of his time 
to the organization of a development 

For several years the company has 
not put much pressure on its agency 
organization. It is believed by the ofh- 
cers that the company’s business can 
be largely increased through giving the 
agents the assistance of a development 
department under a capable executive. 
The new work of Mr. Sterling will in 
no wise interfere with A. R. Sexton’s 
supervision of the agency organization. 
Mr. Sexton is on the road much of his 
time, while Mr. Sterling’s work will 
be done at the home office. 

FAVOR RESTRICTING BROKERS 

Liability Managers in Chicago Getting 
Tired of Paying Commissions 

to Unqualified Persons 

Members ot the automobile liability 
conference at Chicago having taken a 
stand against paying brokerage to any- 
body who is not recognized as a broker 
by the Chicago Board of (Fire) Under- 
writers, a strong sentiment is develop- 
ing among the liability managers in 
favor of still stronger restrictions on 
general liability brokers. 

One manager says that he is satis- 
fied the time is coming when the lead- 
ing companies, at least, will refuse to 
recognize as a broker anybody who 
does not come up to a certain standard 
of knowledge of the business. At pres- 
sent some brokers do little more than 
tell managers where business can be 
found; the manager, or his assistants, 
does practically all the work and then 
he pays the “steerer” the same com- 
mission as he would pay a first class 
broker, who would secure the applica- 
tion in proper form and require none 
of the manager’s time or energy. This 
is manifestly unfair. Furthermore, it 
is believed that if the paying of com- 
missions to any but recognized casualty 
brokers could be stopped it would also 
put a stop to much of the rebating on 
liability business for the purpose of se- 
curing fire lines. It is known that some 
of the high grade brokers are just as 
desirous of such a change as any of 
the managers are. 

Big Judgment is Affirmed 
The Illinois Appellate Court last 

week affirmed the judgment of the 
lower court in the case of Robert H. 
Lanyon vs. Lindquist & Illsley et al. 
In this case the jury gave Lanyon a 
verdict for $35,000 for injuries received 
during the erection of the Commercial 
National Bank building in Chicago. 
Two firms of contractors were doing 

the work. A piece of steel beam fell 
to the ground, breaking through the 
barricade over the sidewalk. A piece of 
the barricade struck Mr. Lanyon on the 
head, causing him injuries which it was 
claimed would permanently disqualify 
him for conducting a business from 
which he derived a large income. The 
Employers Liability and the Travelers 
had the liability insurance on the two 
contractors. 

CASUALTY NOTES 
The Pacific Coast Casualty of San Fran- 

cisco has applied for admission to Iowa. 

The Union Life & Casualty has been 
organized at Montgomery, Ala., with 
$50,000 capital 

President Seward of the Fidelity & 
Casualty has sailed for Europe, as has 
George L. Shepley of Providence. 

Travelers Protective Association of 
America, of St. Louis, a fraternal associa- 
tion, has been admitted to Colorado. 

The American Bonding reports $15,126 
in premiums and $1,535 in losses in 
Indiana for the first six months of 1910. 

The Lion Bonding & Surety of Omaha, 
has opened a general agency in the Third 
National Bank building at St. Louis, with 
R. E. Wilder in charge. 

The North American Accident is open- 
ing an office at Albany, N. Y., in charge 
of A. P. Knight. It will handle eastern 
New York, western Massachusetts and 
Vermont. 

It is announced that President Joyce of 
the National Surety while abroad will 
look into the proposed system of guaran- 
teeing cotton bills of lading by surety 
companies. 

The Travelers has sued the Connelly 
Construction Company at Louisville, 

ing the amount alleged to be due on ex- 
cess pay roll. . 

A number of companies writing health 
and accident insurance are considering 
withdrawing from Louisiana because of 
the new law requiring such companies to 
pay claims within thirty days and to 
make monthly settlements on weekly in- 
demnity claims instead of at the end 
of the period of disability. 

The $500,000 brewers bond of the An- 
‘heuser-Busch Brewing Association and 
the $15,000 bond of the L. B. Wright Con- 
struction Company for the erection of a 
four-story warehouse at 1513 Pine street, 
St. Louis, were signed last week by the 
United States Fidelit & Guaranty 
through its St. Louis office. 

G. A. Mavon, who has a suburban fire 
agency in Chicago and who also travels 
in Illinois for the Atlas Fire of Iowa, has 
been appointed Chicago general agent of 
the Mutual Health & Accident of Jack- 
sonville, Ill. He conducts the agency in 
connection with his other work. Mr. 
Mavon has some agents soliciting monthly 
payment business for the company. 

The Casualty Underwriters’ Association, 
made up of all St. Louis offices writing au- 
tomobile liability and collision insurance, 
has completed a list of authorized agents 
writing automobile insurance and entitled 
to commissions for such business. The 
preparation of the list is designed to stop 
rebating through the allowance of com- 
missions to persons not entitled to them. 

The boilers of the Webb Saw Mill Com- 
pany, near Cove, Ark., exploded last 
Friday, killing James Webb, the owner, 
his son and the engineer, and injuring 
seven others more or less seriously. The 
entire plant, buildings and machinery, 
was completely wrecked. Although no 
definite information is obtainable it is 
believed that low water caused the ex- 
plosion. 

CASUALTY APPOINTMENTS 
Michigan 

Empl. Liab.—Row, Chaféy & Spencer, 
Lansing. 

Federal Cas.—J. A. Frost, Detroit. 
Fid. & Cas.—J. V. Sharkey, Au Sable; 

L. 8. Mann, Adrian; W. W. Lewis, Eaton 
Rapids. 

North Amer. Acci.—C. L. Clark, Detroit; 
Cc. E. Bricker, Port Huron. 

Ridgley Prot.—J. R. Fraser, Holly. 
U. S. Health & Acci.—H. A. Buck, Lan- 

sing; J. P. Bender, Saginaw. 
People’s Health & Acci.—P. Lavature, 

Cedar; J. E. Lambkin, Empire; L. E. 
Hodges, Elk Rapids; J. L. Johnson, Grand 
Rapids. 

Masonic Prot.—R. W. Heath, Otsego. 
N. A. Acci.—J. C. Carr, Grand Rapids; 

Ivan Lallerstedt, Ispheming; George Hel- 
lems, Pontiac. 

Phoenix Pref.—William Stone, Flint; D. 
J. Howard, Owosso. 
“ Standard Acci.—J. R. Murray, Big Rap- 

8. 
Title Guar.—H. C. Cudney, Clare; Dan 

Youngs, Evart; C. E. Lovejoy, Milford; 
I. L. Lanford, Montague. 

U. S. Fid Guar.—Negaunee National 
Bank Agency, Negaunee; C. Meilleur 
Agency, Ontonagon. 

Minn. Scan. Relief—O. A. Johnson, Mus- 
kegon. 

Union Acci. & Ben.—W. L. Ewing, Grand 
Rapids; A. J. Reams, Kalamazoo. 

Union Cas.—W. V. Brown, Arthur Annis, 
D. A. Hyde, Detroit; C. W. Cox, Detroit; 
Frank Heath, Bay City; G. W. Lyon, Ben- 
ton Harbor; D. A. Shepherd, Blissfield; F. 
H. Malcolm, Wyandotte. 

Wisconsin 

Aetna Indem.—C. L. Alverson, Medford; 
Irving P. Lord, Waupaca. 

Amer. Fidelity—B. F. Blish, Racine. 
Bankers Acci.—Harry Patrick and Er- 

nest Virgiloi, Milwaukee. 
Maryland, Cas.—B. W. Hermann, Wau- 

paca. 
North Amer. Acci.—S. D. Rodeout, Madi- 

son. 
Phila. Cas.—C. A Erhart, Superior. 
Time Ins.—Ray Russell and R. 

Brookins, Milwaukee. ‘ 
Travelers Indem.—A. H. Zimmerman, 

Wausau. 
U. S. Health & Acci—C. S. Marks, 

Phillips. 
Ohio 

ae. Liab.—Henry Griesheimer, Chilli- 
cothe. 

Federal Cas.—C. R. Dieterly, Zanesville. 
Fid. & Cas.—W. A. Joubert, Cleveland. 
Frankfort—A. E. Goldhamer, Cleveland. 
German Com’l Acci.—F. P. McClellan, 

Hamifton. 
N. A. Acci.—W. O. Weaver, Columbus. 
Security Cas.—H. O. Weissel, Middle- 

town. 
Union Cas.—Clyde Reasoner, Zanesville; 

H. G. Burke, Ashtabula. 
U. S. Cas.—R. F. Edgell, Salem. 

Indiana 
General Acci.—C. F. Polk, Oaktown. 
Great Eastern Cas.—Frank Simes, 

Frankfort. 
Elk- . —~ 7hrees Ss. B—D. C. Thomas, 

art. 
Deh ine Cas.—E. J. Sutton, Indianap- 

olis. 
North Amer. Acci.—Shelby Girard, In- 

dianapolis; T. L. McDonald, Clinton; J. 
W. West, Linton; M. L. Butcher, Leba- 
non. 

Royal Cas.—C. E. Rice, Dugger. 

a 
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Phila. Cas.—E. B. Poundstone, Rush- 
ville. 

U. S. Fid. & Guar.—W. P. Dennigan, 
Washington. 

Tilinois 
Amer. Live St.—G. H. Wike, Barry; R. 

A. Ensign, Hudson; H. A. Greer, Dan- 
ville; C. B. DeLong, Fithian. 
3 —_ Co. of Amer.—Edith I. Goodspeed, 
oliet. 
—_— Natl—J. H. Diers, Mason 

Frankfort—P. J. Waters, Joliet. 
Federal Cas.—F. E. Heavenridge, East 

St. Louis. 
General Acci—L. Arnold, Somonauk; 

A. H. Churchill, Libertyville. 
Maryland Cas.—H F. Arnold, Gales- 

burg; W. M. Byrne, East St. Lopis; C. 
C. Davis, Chicago; William Drysdale, 
Peoria; E. H. Kessberger, ees: 

Douglass, Freeport; R. J. Ma- 
honey, Ottawa; F. X. Newcomer, Dixon; 
Owen Scott, Decatur; Southwestern Real- 
ty Company, Quincy; John H. Ward, 
Joliet. 
New Amst. Cas.—E. B. Wharton, Ot- 

tawa. 
Royal Cas.—C. F. Sippel, 

H. Forman, Wataga. 
Travelers—F. W. Porter, Chicago; C. 

Cc. Clotfelter, Athens. 
U. S. H. & Acci.—F. D. Olmsted, Shab- 

bona Grove. 
Mass. Bonding—W. Y. Baker, Mt. Sterl- 

ing; C. J. Gilhofer and F. D. Johnson, 
Cairo. 

Ocean—aA. E. Werts, Abingdon. 
Pacific Mut.—Wm. . Miller, C. H. 

Eckel, Joshua Williams, James John, C. 
E. Coburn, B. G. Thompson, Henry Bar- 
net, H. M. Curtis, Edward Hoefting, W. 
U. Goodson, H. A. Dever, L. W. Field, G. 
M. Herrick, I. N. Harpman, F. D. Wal- 
lace, R. F. Palmer, O. B. Swanson, Klee 
Rogers Co. and F. Trobaugh, Chicago; H. 
D. Wells, Oberlin, Ohio. 

Y. Baker, Mt. Sterl- 
. J. Gilhofer, Cairo. 

Cas. Co. of Amer.—F. G. Thompson, Mt. 
Vernon. 

Ger. Coml. Acci.—H. B. Berg, Chicago. 
Genl. Acci.—A. G. Huling, La Salle. 
Pacific’ Mut.—B. A. Henderson and Oli- 

ver Sacket, Chicago. 
Travelers—W. H. Hosford, Geneseo. 
Title Guar.—J. Ed. Thomas, Westville; 
M. Stephenson, Woodhull. 

Tampico; H, 

SITUATION AS TO TEXAS 
(CONTINUED FROM PAGE 2) 

fighting the questions involved through 
the courts of these states, is a tedious 
and expensive proposition and one 
which in the end, surely results in up- 
holding the state law in some form or 
other. 

The increases in rates under the new 
schedule created such a howl among 
the politicians in Texas who had en- 
gineered the deal that it seems the rat- 
ing board is anxious to maké good on 
the intentions for which it was orig- 
inally formed, viz: that of lowering 
rates. 

Asks for Information 

The Texas commissioner has asked 
all companies for copies of instructions 
given to agents ore to amend- 
ments to the schedules or their appli- 
cation. He evidently is desirous of try- 
ing to prove collusion. He particularly 
wants to know what instructions have 
been given as the rate reduction order 
that went in effect July 11 under pofi- 
cies in effect at that time but which 
bear date subsequent to Dec. 31, last. 

Legislature is in Session 

As the special session of the Texas 
legislature convened Tuesday of this 
week, the fire companies are waiting 
the outcome of the movement to re- 
peal the state rating law before any 
other action is taken. If the law is 
annulled by the solons, that will end it. 
If, however, it stands or is amended in 
some particular, the companies will 
then decide what course to take. 
Some sixty companies have sus- 

pended writing new business on the 
classes affected by the rate reduction 
ukase, and practically all classes are 
covered in the order. The reduction is 
a cash one on all rated risks. In case 
of unrated business, an endorsement is 
placed on the policy providing for a 
proper rebate according to the recent 
order when the rate is made. In the 
meantime such risks are written at the 
rates prevailing at the time the new 
law took effect some two months ago. 
There seems to be the utmost confu- 
sion prevailing. It is difficult for some 
agents to apply the reduction rule to 
the present tariffs with so many amend- 
ments having been made. 

NEWS OF FIRE PROTECTION 
TENNESSEE MEN GET TO WORK 

Fire Prevention Association Met This 

Week at Johnson City—Lucas 

Now President - 

_ The Tennessee Fire Prevention Asso- 
ciation, which has been doing some 
effective work since its organization 
several months ago, has decided to 
adopt the plan of the Kentucky associa- 
tion for joint inspections of cities as a 
supplement to the individual inspectgons 
which have been made heretofore by 
members of the association. Accord- 
ingly the first of these took place at 
a meeting of the association at John- 
son City Wednesday of this week. 
Announcement has been made of the 

resignation of David Caldwell, of the 
Commercial Union, from the presi- 
dency of the association on account of 
the press of other duties. J. C. Lucus, 
of the Fidelity-Phenix, who has been 
vice-president, has been elected presi- 
dent, Mr. Caldwell remaining a mem- 
ber of the executive committee. 

new committee has been named, 
being the fire protection committee. It 
consists of Graham Hall, of the Na- 
tional of Hartford; J. M. Picton, of the 
American Central, and Sam B. Ken- 
nedy, of the Westchester. The com- 
mittee will have its first meeting at 
Johnson City and will map out a plan 
of work. 
Owing to the rather heavy losses | 

which have marked Tennessee br wmyess 
this year, there is a great deal of in- : 
terest in the work of the fire preven- 
tion association. 

Get Up Model Ordinances. 
Under the joint auspices of the Ken- 

tucky Inspection Bureau and the Ken- 
tucky Fire Prevention Association 
ordinances suggested at the recent 
meeting of the fire prevention associa- 
tion have been prepared and will short- 

ly be recommended to many towns 
throughout the state. The ordinances 
contain the best of measures drawn 
from many states, and cover the sub- 
jects of fire limits, fire escapes, regula- 
tion of moving picture machines, hand- 
ling of volatile combustibles, automo- 
bile garages, fire commissions, cleanli- 
ness of alleys, condition of flues, burn- 
ing of refuse and electrical inspection. 
The building code is also being gotten 
into shape. The ordinances have been 
drawn up, by Charles E. Springer, of 
the Kentucky Inspection Bureau, and 
Frank Drake, chairman of the law and 
ordinances committee of the fire pre- 
vention association. 

Favors Municipal Waterworks 
The Chamber of Commerce at Akron, 

which has had a special committee in- 
vestigating the waterworks question for 
some time, has recommended that the 
plant of the Akron Waterworks Com- 
pany be purchased by the city if it can 
be secured for $750,000, which is about 
half what the company asks for it. If 
the property can not be secured at 
this price, it is recommended that a 
plant be built by the city under the 
superintendence of a competent engi- 
neer. In case the old plant is pur- 
chased, the city would necessarily have 
to make improvements and secure a 
new source of supply for domestic use. 

Pittsburg, Kan., Votes Bonds 
At the bond election at Pittsburg, 

Kans., July 12, the question of voting 
$300,000 bonds to either build a munici- 
pal waterworks or buy the present 
works carried, 1,884 for the bonds, 
272 against, or over 6 to 1 for the 
bonds. The great majority of the citi- 
zens favor building another plant to 
supply water instead of buying the old 
one. If a new plant is built it will give 
Pittsburg better service and put it in 
the first class as regards fire protection, 
instead of third class as at present, 
thereby greatly lowering the basis rate 

of the town. This would be an impos- 
sibility with the present plant on ac- 
count of the size and ,conditions of 
mains in the business section. 

Madison Wiring Improved 
At Madison, Wis., the standard for 

inside electrical wiri is reported as 
very much improved since the adoption 
of the wiring ordinance and most of 
the new work is in full compliance with 
the National Electrical Code. General 
supervision of the work is in the hands 
of an experienced electrical engineer, 
whose assistant makes most of the in- 
spections. Some progre@ has been 
made in the work of removing the old 
and defective wiring, but, unfortunately, 
the ordinance does not cover instal- 
lations made previous to its adoption. 
In spite of these handicaps, the general 
condition of the wiring throughout the 
city has so improved that the lighting 

company has been able to reduce its 
trouble force 50 percent. A formal re- 
quest has been made to the mayor and 
city council to extend the _jurisdiction 
of the inspector to old wiring. 

Clendennin Has Waterworks 
The town of Clendennin, W. Va., 

has entered the protected class, hav- 
ing completed a waterworks system 
costing about $12,000. As soon as pos- 
sible new rates and map will be pub- 
lished. The system is composed of two 
wooden tanks of combined capacity of 
80,000 gallons, giving a pressure of 125 
pounds at the main street The pump 
is a Deming Triplex, 6x8, with a rated 
capacity of 200,000 gallons per day with 
5-inch suction pipe equipped with foot 
valve and strainer and 4-inch pipe to 
reservoir. There is a circulating system 
of 4 and 8-inch mains and thirteen two- 
way hydrants. The pump is run by a 

FIRE PROOF 

FOOL PROOF 

MODEL C 

Paid up Capital $1,500,000. 

Manufacturers of “F. P.”” 

Insurance Men Please Note: 

If you want the best, cheapest and safest lighting and cooking facilities in the 
world, communicate with 

THE INCANDESCENT LICHT & STOVE COMPANY 
426 East Pearl Street, CINCINNATI, O. 

GASOLINE GAS MACHINES 

RECORD IN SRVICE 
OVER sixty thousand 

machines in use for the 
avefage period of three and 
three-quarter years. First 
machine went into com- 
mission in March, 1901. 
Total number of accidents 
attributable to these ma- 
chines, direct or indirect, is 
sixteen. Total loss $4,928.50. 
Average annum per 

a ted co of stima value 
erty at hazard three = « 
dred and sixty million dol- 
lars. Loss per hundred per 
annum, therefore, is éess 
than thirty-seven hundredths 
of a mill. 

7 

BOWSER 
Long Distance Self- 
Measuring System 
is the Standard for handling gasolene or 

any kinds of oil. 

of INSURANCE AUTHORITIES and 
BOARD OF FIRE UNDERWRITERS. 

When an Insurance Representative makes 

a recommendation he wants to know posi- 

tively that its object is to reduce the fire 

hazard. Bowser Systems lower the risk to 
the minimum. If you want invaluable in- 
formation, write for bulletin 32. 

S. F. Bowser & Co., Inc. 

It meets the requirements 

FORT WAYNE, IND. 

New York 
Philadelphia Toronto 
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22-horse power Fairbanks natural gas 
engine located in the frame pump 
house. 

Putting in Sprinklers 

The Rockwood Sprinkler Company is 
installing its system in several big risks 
in Minneapolis. In the new Plymouth 
building, a 12-story structure with 
basement and sub-basement, it is put- 
ting in its system throughout the base- 
ment, sub-basement, first and second 
stories, and parts of the third and 
fourth stories. In the first story and 
basement the piping is to be concealed 
and the heads will be dropped through 
like electric lights. Three steel, gravity 
tanks will be installed on the twelfth 
floor, so that ample pressure will be af- 
forded and there will be 1,400 sprinkler 
heads. 
A 30,000-gallon gravity tank is to be 

installed on the roof of the Wyman- 
Partridge building, a brick wholesale 
house with 7-stories and basement, and 
3,181 sprinklers will be placed in the 
same building. 
On a 50-foot structure, above the 

2-story brick factory building of the 
Flour City iron works, a 30,000-gallon, 
gravity tank will be erected and 1,400 
sprinklers will be distributed through- 
out the foundry and office building. A 
plant consisting of a 20,000-gallon tank 
on a 20-foot structure and 500 sprink- 
lers is being installed in the 4-story and 
basement building of the Baker Im- 
porting Company. 

Fire Works Ordinance 

The National Board is conducting a 
campaign for the passage of a fire- 
works ordinance in the various cities 
of the country and so far has had 
twenty cities reply that the ordinances 
had been adopted, while some thirty 
others stated that they had ado a the 
better part of the suggested ordinances. 
Two ordinances are included in the 
list. One prohibits the discharge and 
retail sale of all fireworks and the sec- 
ond restricts their use. The former 
one is most especially recommended 
for adoption by the board. The idea 
originated with the late H. K. Miller, 
former general agent of the board, and 
the tentative ordinances were sent out 
last April to about 1,000 cities, in fact, 
to every city in the United States of 
over 5,000 people. Now the board is 
sending them out again to all cities 
where no action has as yet been taken. 

To Regulate Theaters 

The city council of, Salina, Kan., 
will pass a new ordinance further reg- 
ulating the operation and construction 
of theaters with the intent of securing 
better fire protection. The new ordi- 
nance regulates more closely the moving 
picture theaters and will provide that 
all operators of moving picture ma- 
chines must pass an examination to in- 
sure competency before being per- 
mitted to operate the moving films. In 
addition to this all booths in which the 
machines are housed must be lined with 
galvanized iron or steel and be asbestos 
coated. This latter provision is being 
enforced now, but simply under recom- 
mendation of the fire department head, 
and is a voluntary compliance on the 
part of the theater owners. 

Bad Conditions at Oshkosh 
Recent reinspection of electrical con- 

ditions at Oshkosh, Wis., shows that 
the standard for new wiring is not as 
high as it should be, although consider- 
ably improved since the last visit of the 
underwriters’ electrical inspector. Some 
of the trouble is said to be due to the 
ordinance, part of which has been held 
invalid, and the balance may be 
charged to the local inspector who ad- 
ministers it. He is old and is said to 
take less interest in the work. than a 
young, ambitious man would. An ef- 
fort has been put forth to interest the 
mayor and city council in a new and 
up-to-date measure which will be valid, 
and provide for its rigid enforcement 
by the appointment of a competent in- 
spector. The 6,000-volt transmission 

line located on the east side of Main 
street is still in operation, although the 
traction company has repeatedly prom- 
ised to remove it to a less frequented 
highway. About eleven feet intervene 
between the high voltage line and the 
buildings, making it dangerous for the 
firemen to raise ladders to reach the 
roofs of these buildings from the front. 
Fortunately, no fires have occurred on 
this side of the street since the line was 
built and the interference has not been 
felt. As rapidly as streets are repaved 
in the congested district, all wires will 
go underground except those of the 
light and traction companies which will 
be carried on iron poles with a wood 
extension. The telephone company 
will provide a duct for municipal 
wires. 

Protection at Princeton, W. Va. 
Princeton, Mercer county, W. Va., 

has completed a waterworks at a cost 
of about $70,000. It is owned and oper- 
ated by the Princeton Water & Light 
Company. The sources of water sup- 
ply are two driven artesian wells 10 
inches in diameter and 403 and 412 feet 
in depth, the, pump being automatic, 
rated at 660 gallons per minute and 
driven by four horizontal, brick encased 
tubular boilers of 126-horse power 
each, located in brick pump house de- 
tached, three-quarters of a mile from 
town. The reservoir consists of a 100,- 
000 gallon steel tank located on steel 
tower, the bottom of the tank being 
108 feet above the street at the court 
house. The piping is all cast iron and 
tar coated, 10-inch from pump to tank 
and from tank to the town, the street 
mains and laterals being 4, 6 and 8-inch. 
There are twenty-one two- -way hy- 
drants, one at every street corner. 

FIRE PROTECTION NOTES 
Paw Paw, Mich., will install a complete 

fire alarm system. 

Sheffield, Ill., is erecting a brick fire 
department station. 

Grand Rapids, Mich., has purchased an- 
other fire engine, with 13,000 gallons per 
minute capacity. 

The city of Cherokee, Iowa, is asking 
bids for a new deep well at the water- 
works pumping station. 

The steamer used by engine company 
No. 4 of the Little Rock fire department 
has been repaired by a local boiler manu- 
facturer and is now ready for service. 
This gives the Little Rock department 
three steamers. 

Active construction on the new water- 
works system at Dodge City, Kan., has 
just commenced It is estimated that 
the contract will be completed in about 
two months at which time it will come 
under municipal control. 

The fire protection facilities at Crandon, 
Wis., have been improved by the purchase 
of three forty-gallon chemical engines, 
manufactured by the W. S. Nott Com- 
pany, of Minneapolis. Each machine car- 
ries 100 feet of hose. 

Hawley, Minn., has recently installed a 
waterworks system which includes 3,000 
feet of mains, seven double hydrants and 
affords a direct pressure of 100 pounds. 
Two hose carts and 1,000 feet of hose 
have been purchased for fire protection. 

The board of control of the Feeble 
Minded Institute at Frankfort, Ky., is con- 
sidering installing its own waterworks. 
The institute is on a hill so nearly the 
same elevation as the city water com- 
pany’s reservoir that the pressure is in- 
sufficient. 

Boyne City, Mich., will build a reser- 
voir holding half a million gallons, also 
a brick pumping station. The city water 
mains will be connected with the Elm 
Cooperage plant and an 8-inch main will 
be laid in Lake street, from Vogel to 
Division. 

The necessary apparatus and material 
for a Gamewell fire alarm system has 
been ordered by the city of Texarkana, 
Ark., and was shipped from New York 
July 6. It is hoped to have the system 
installed and ready for use early in 
August. 

The new auto-apparatus owned by Tex- 
arkana, Ark., was injured while being 
tested recently, the frame being bent and 
the front axle slightly displaced. It has 
been returned to the factory at St. Louis 
where it will be equipped with a heavier 
frame and axle. 

Sioux City, Iowa, is to have a new 15- 
inch well with a modern turbine pumping 
engine, to be located in the eastern section 
of the city and used as an auxiliary to 
the main plant. An electric pumping 
plant and elevated reservoir will be es- 
tablished at Morningside and another at 
Leeds, both suburbs of Sioux City. 

Sheboygan, Wis., will soon have in- 
ereased fire protection as the result of 

the equipping of a fire tug by the C. 
Reiss Coal Company, of that city. A fire 
pump, with a capacity of 1,500 gallons per 
minute will be installed in the tug, Peter 
Reiss, and the tug will be kept in com- 
mission the year around along the river 
front. 

The town of Dumas, in the southeastern 
part of Arkansas, has just completed a 
system of waterworks which is supplied 
from an artesian well with a capacity of 
225,000 gallons a day. An _ all-steam 
pumping plant has been installed and 
the town has purchased a hose reel and 
— hose to give good fire protec- 
tion. 

The little town of Syracuse, Kas., 
voted bonds for the installation of a 
waterworks system but owing to the 
heavy bonded indebtedness under which 
the town is already laboring a sale for 
the proposed new issue could not be se- 
cured, so that it is probable that the con- 
struction of the water works will be 
abandoned. 

Northwestern towns continue to 
prove their fire protection. 
Mont., has recently purchased from the 
Northern Fire Apparatus Company a 
special, double, 40 horse power, two-wheel 
hand-drawn chemical engine and a hook 
and ladder truck. Beach, N. B., has pur- 
chased two chemical engines from the 
same concern. 

COMPUTING OF REINSURANCE 

im- 
Columbus, 

Superintendent Hotchkiss of New York 
Gives Instructions as to the 

New Measure 

Superintendent Hotchkiss, of New 
York, has issued to the fire companies 
the following statement regarding the 
computing of unearned premium lia- 
bility in connection with reinsurance 
agreements under the new law: 
You are advised that by chapter 168 of 

the laws of 1910, section 22, relating to 
reinsurance, and in particular to the 
method of computing the unearned pre- 
mium liability by reinsurance companies, 
was amended. The rule, as stated in the 
law, is as follows: 
“When a reinsurance agreement is 

made between other than life insurance 
corporations, the parties to such agree- 
ment shall, upon the policies involved, 
compute their unearned premium as fol- 
lows: The reinsuring or ceding corpor- 
ation shall, upon the portion of its liabil- 
ity not reinsured, maintain a reserve to 
be computed in accordance with section 
one hundred and eighteen of the insur- 
ance law; the corporation assuming lia- 
bility by reinsurance from the corpor- 
ation issuing the original policy shall 
maintain a reserve equal to that which 
the reinsuring corporation would have 
been required to maintain upon the 
amount reinsured had it retained the lia- 
bility ceded by it. 

This law takes effect the first day of 
July, 1910. You are therefore advised 
that, in making your annual statement on 
December 31, 1910, the department will 
require you to charge yourself with the 
unearned premium liability, computed in 
accordance with the above rule, upon all 
of the business upon your books, without 
regard to the date when sugh reinsurance 
was effected. 

Lectures Published in Book Form 
The lectures on the chemistry of 

combustion and electricity delivered 
by Prof. O. A. Rochlitz of Armour and 
R. E. Blanchard of the Chicago Board, 
respectively, appear in book form from 
the press of Rough Notes of Indian- 
apolis. While technical subjects are 
treated, the lecturers have spoken in 
the language of the laity. These lec- 
tures were delivered before the Chicago 
Fire Insurance Club. 

Receivers to Continue 
The supreme court of Missouri has 

denied the petition of the friends of 
Harry B. Gardner, promoter of the In- 
ternational Fire and Continental As- 
surance of St. Louis, to oust the re- 
ceivers on the ground that they were 
illegally appointed and that the two 
concerns are solvent. The petition 
asked that the assets of the companies 
be turned over to the directors. In the 
hearing this week Mrs. Gardner failed 
to appear to show cause why she 
should not turn over the $17,000 deed of 
trust given to her by her “husband, 
which the receivers claim is the prop- 
erty of the companies. In the hearing 
during the week, Gardner was on the 
stand. The receivers are trying to 
force him to disgorge some of the pro- 
motion money he received. The more 
the transactions are revealed, modern 
high finance methods come to the 
front. Many bankers bought stock and 

recommended it, receiving $1 per share 
for all sold in their communities. 

It is stated that Gardner planned, if 
he could get the two concerns out of 
the receivers hands, to merge the in- 
terests with a company now organizing 
in Kansas City. The Kansas City pro- 
motion is a proposed fire company with 
$1,000,000 authorized capital. 

HEAVY SPRINKLER TANK LOSS 

Collapse of One on West End Theater 
in New York Turned Loose 

Much Water 

New York, July 18—(Special)—The 
collapse of a 5,000-gallon tank on top 
of the West End theater building at 
125th street today, which turned loose 
a torrent of water that not only tore a 
hole in the roof of the theater building 
but also did much damage to an ad- 
joining apartment house, furnishes an- 
other argument for adequate sprinkler 
leakage insurance and a more careful 
inspection of all such tanks. 
The tank was located about 25 feet 

above the roof of the auditorium and 
the rush of water swept over the edge 
from the higher level and tore a jagged 
hole 15 feet wide through the tin roof. 
The flood swept through every part of 
the theater, smashing some of the fur- 
nishings and damaging pretty much all 
of the rest. Had the accident occurred 
in the evening instead of the morning 
the loss of life might have been con- 
siderable. 

Another element of danger was the 
fact that the flood tore through a 
number of electric and telephone wires 
putting them out of business. 

Decision Regarding Application 
The supreme court of Colorado, in 

the case of Loyal Mutual Fire Insur- 
ance Co. vs. J. S. Brown & Co., has 
rendered a decision that when a fire 
insurance policy is issued without an 
application signed by the insured, and 
the taking of an application is not a 
condition precedent to the validity of 
the policy, the insured not having 
agreed to make an application after the 
policy was issued, an application made 
by him subsequently is not part of the 
contract and does not limit the com- 
pany’s liability, inasmuch as the policy 
itself fixes the rights of the parties. 

Iron Safe Clause Decision 
A decision of the supreme court of 

North Carolina, in connection with the 
iron safe clause is not relished by the 
fire insurance companies owing to its 
too liberal provisions. In the case of 
Arnold vs. Indemnity Fire Insuramce 
Company it has been held that a sub- 
stantial compliance with the iron safe 
clause is all that is required. The 
clause provides that if the insured had 
not taken a complete itemized inven- 
tory within one year prior to the date 
the policy is issued, he should do so 
within thirty days after the policy is 
written. In this case there was one 
item of inventory, taken within the 
thirty days, listed “harness, robes, col- 
lars and horse blankets, $1,250, which. 
in the opinion of companies, was not a 
compliance with the clause, yet it was 
ruled that the bunching of this property 
under one head would not affect the 
validity of the entire inventory so as to 
authorize a forfeiture, especially where 
there was no question of the true 
character of the loss: Where the clause 
provided that the insured should keep 
the last inventory, if taken, securely 
locked in a fireproof safe at night, the 
fact that at the time of the fire the in- 
sured had an inventory taken eight or 
nine months before the fire and another 
within thirty days of the fire. and the 
first inventory was inadvertently left on 
the desk and destroyed, it was rule 
that this would not affect the finding 
that the clause had not been substan- 
tially complied with. 

The Michigan Millers Mutual has been 
licensed in New York. 

John Watson gets the Standard Fire 
of Hartford at St. Paul. 
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Joyce, Terre Haute. 
Atlas—J. L. Tucker, Salem. 
ene Natl.—G. Ss. Curtis, Michigan 

ty. 
Coml. Union—Richard Vanderveer, Mil- 

ford Junction. 
Continental—J. McCanter, Attica. 
Fidelity-Phenix—C. C. Ru ssell, Port- 

land; D. H. Hollingshead, Hartford City. 
Fireman’s Fund—H. E. Stone, New- 

castle. 
Ger. Amer., N. Y.—F. E. Bacon, North 

Vernon; J. D. Cart, Servia. 
Glens Falls—Geo. Tucker, 

F. R. Downing, Red Key 
State of Pa.—C. H. ‘Marshall, 

Haute. 
London—C. W. Campbell, Butler; W. H. 

Leas, Waterloo. 
Millers Natl.—M. W. 
Natl. Union—D. A. Mitchell, 

ville. 
vinorth B. & M.—Geo. Hultz, Crawfords- 

* Norwich Union—C. B. 

Rhode Island—W. L. 

Petersburg; 

Terre 

Barber, Laporte. 
Nobles- 

Lundy, Center- 

vill 
Closson, Logans- 

“ erate nit E. Tolly, Marion. 
Sun, Eng.—H. V. Somes, Jr., Vincennes. 
Svea—G. M. Everman, Anderson. 

Wisconsin Agency Appointments 
Imperial—Hayner & Beers, Janesville; 

F R. Fuller, Madison; Mark J. Forecki, 
and F. J. Grutza, Milwaukee. 

& & G., Eng.—S. O. Terkelson, L. 
Manitowoc. 

Mech. & Traders—Charles Piers, 
nomonie. 
2 gy, nto ge W. Lioyd, Ashland. 
Mil. German—G. . Qunnette, Abbots- 

ford. 
National, Ct.—H. M. Brown, Neenah; F. 

B. Dell, Black River Falls; W. E. French, 
Racine. 

N. W. National—A. H. Young, Blair. 
Old Colony—Marie Grinnell, Janesville; 

D. Rothman, Milwaukee. 
Royal—S. O. Terkelson, Manitowoc. 
Scott. U. & N.—A. M. Van Wormer 

and George Magee, Evansville. 

Me- 

Security, Iowa—M. > pevetl. Sparta; 
W. G. Bartlett, Sparta; H. Fox, Colum- 
bus. 

Crandon; Al. 
Duchee. Antigo: ‘J. A. Walsh, Crandon; 
Joseph Duchac, Antigo. 

J. 8. Lloyds—W. Cc. Alten, Forest Junc- 
tion; Adolph Dick and H. J. Hucke, Mil- 
waukee; J. F. Frost and A. R. J. Bestul, 
Scandinavia. 
Westchester—M. E. Williams, Fox Lake. 

Minnesota Agency Appointments 
Sun—G. L. Peterson, Hendricks; A. M. 

Moore, Balaton. 

Prominent Chicago Agents 

Membere of the Chicago Board of Underwriters 

RED JAMES & CO. 
imi La Salle Street, Chicago 

lechanics & Ti Connecticut, 
National of Hartford, British America, German Alli 

& Nh ile, Calumet, National Surety Co. 

iene 

GRITCHELL, MILLER, 

WHITNEY & BARBOUR 

136 La Salle Street, Chicago 
Sole Agents: Phoenix of London; Portasteté FP. 

& M.; American, N. bg ny oe Spring 
Garden; . Ou: . a.; 4 

Teutonia, my Western Reserve; Common- 

CHAS. A. NEWTON ®& CO. 

159 La Salle Street, CHICAGO 

Agents for Newark Fire, Newark, N. J.. Capital Fire. 
Concord, N.H., State Fire, (Ltd.,) Liverpool. Eng.. 

Williamsburgh City Fire. New York,Virginia F. & M., 
Richmond. Also Special Contracts for Fire and Auto- 

mobile Insurance with Underwriters at Lloyd's. London 

fire Hdjusters 

JUST WIRE,.”2 ate 
Losses or Emergency Special Wor 

GEORGE CG. GILL, 
MANAGER 

pernoll & 
St. Lou 

Glover, 
Granite Fall 

Aetna—Bruns 

Falls; C. H. 
City of N 

apolis. 
Firemens, N. 

pany, Duluth. 

Mich. 

Cc. A. Emmel, 

Adams; 
Cowen, 
Campbell; 
Lynne, Elbow 

olis. 

Prairie; 
Agency; 
Ruthton. 
Delaware—C. 
Detroit—w. 

Globe Mut., 
Pipestone; J. 

more; 
vinney, 
River Falls. 

J. White, Ely. 

Co., St. Paul. 

National, 
Prairie. 

Palatine—P. 

olis. 
Royal—wW. 

White, Ely. 

Rap’ 
Spring Garden—H. A. Johnson, Scan- 

dia; T. E. Lindstrom, Rush aw 
Woolly, Park Rapids. 
is—O. Solan 

Breckenridge; 
s. 

Western, Pa.—D. H. Williams and Leo 
Trainor, Minneapo 

White, Ely; W. L. Warburton, Elysian. 
Cent. Natl.—G. 

Carrier, Alexandria. 
Y—c. L 

North Amer.—W. L. Warburton, 
sian; N. H. Rasmusson, Emmons; W. 
yey Gibbon; Frank Wilson, "Duluth. 

& M.—H. E. 
Edwin atten “e~ 

N. W. Natl.—E. 
Spring ia. | A 

H. Madison, Sandstone; C. B. Ridgeway, 
Morristown. 

Western, Pa—A. J. Johnson, Albert 
ea. 
Agricultural—D. Davidson, St. Peter; 

St. Cloud. 
American, N. J. 

E. Barnes, Vernon Center; 
Alexandria; E. A. 

J. P. 

Hampton; F. B. 
Reiersgord, Ulen. 
Boston—A. N. 

Natl.—J. H. Sorlien, Appleton; C. 
Hendricks. 

Cent. 
O. Hovde, 

Columbia, N. 
Fairmont. 

Coml. Union, 
O. W. Peterson, 
Commonwealth—J. E. 

na; G G. Magnuson, St. Cloud. 
Connecticut—F. 

R. R. Cook and C. 

Continental — G. J. 
Faribault Loan and 
Faribault; 

Ham.-Brem.—W. W. 

Hartford—tT. 
A. Anderson, Kennedy. 

State of Ill.—Iad Bailey, 
Frank Hopkins, Fairfax; John Brandel & 

Peoples Natl.—G. H. 

land, Benso P. 
A. E. me aicheider, 

lis. 
& Ashley, Raymond; L. J. 

Cc. Olmstead, Fergus 

Sawyer, Minne- 

J.—Whitney Wall Com- 

Ely- 
H. 

Leach, Alexandria; 

Greeno, Staples. 
Larson, Braham; 

—J. P. Krebsbach, 

in California Richards of San 
Francisco is =F. manager. 

Commissioner Julian of Alabama, in his 
annual report, asks for laws taxing un- 
authoriz companies and supervision of 
fraternals. 

The fire underwriters in New York do 
not anticipate that Fire Chief Croker will 

removed following the report of the 
commission which has tried him on var- 
ious charges which were the outcome of 
remarks he made reflecting upon the per- 
sonnel of the department at the time of 
the Washington street fire, recently, in 
which place several firemen lost their 
lives. The best advised fire underwriters 
look upon the matter of the charges 
against the chief as another sample of 
political jobbery. 

POINTERS ot 
FOR, LOCAL AGENTS. 

Question—Will you explain to me the 
full meaning to question 1V part Al on 

J. 8. 
Noffsinger, 

Hummel, Dundas; A. N. 
Lake; eg Reinhart, 
Mellen, Lewisville; O. E 

Nelson, Olivia. 

J.—De Forrest Ward, 

Eng.—cC. C. Strander and 
Crookston. 

Malone, Owaton- 

G. Currier, Long Lake; 
G. Johnson, Minneap- 

Reichert, Long 
Insurance 

Duea & Bertelsen, 

J. Pryor, Bemidji. 
W. Carley, Bovey. 

Empire City—Pulford & How, Duluth. 
Fid.-Phenix, N. Y.—C. W. Dixon, North 

St. Paul; R. A. Van Nes, Windom; W. F. 
Drews, Hopkins; C. W. Clark, South St. 
Paul. 

Fidelity Und.—H. C. Bruner, Minne- | 
apolis. 

Fireman’s Fund—F. S. Head, Minneapo- 
lis. 

Ger.-Amer., N. Y.—J. A. W. Shand, 
Garvin. 
Germania—W. L. Johnson, Battle Lake; 

Albert Larson, Clitherall; Iver Bondy, 
Henning. 

German, Ind.—F. W. Senn, Waseca. 
Germania—E. E. Greeno, Staples; Ern- 

est Proctor, Verdale. 
Ss. D—J. W. Alexander, 

B. Ludlow, Rushmore; G. 
W. Baker, Wilmont; O. B. Bratager, Lis- | 

G. H. Wyman, 
St. Paul; 

Anoka; V. F. 
E. M. Evenson, Thief 

Carley, Bovey; L. 

M. Alexander, Jasper; J. 

Pipestone; 

Milw. Mech.—J. S. McQuarie, Elmore. 
ct.—R. L. Ostrander, 

Nat’l Union—J. N. 
Northern, Eng.—W. 
North River—Walter Leach and W. A. 

Laidlow, Minneapolis. 
N. W. Natl—James Thorburn, Duluth; 

W. Moening, Richmond. 
Old Colony—A. A. Brock, Litchfield; 

Carl Erlandson, Kennedy. 

Long 

Niles, Owatonna. 
F. Drews, Hopkins. 

S. Aslakson, Cannon Falls. 
Seeley, Minneap- 

W. Carley, Bovey; L. J. 

De- | 

the lowa standard policy? Also in the 
body of the policy where it says: “The 
insured may obtain so many dollars ad- 
ditional insurance.” Is it necessary 
to put a certain amount in that space, 
or is the word “other” sufficient? These 
two seem to conflict. Is it the assured’s 

| business when he takes additional in- 
surance of some other agent, to notify 

the first agent? 
Answer—The meaning of paragraph 

four has been altered by special statute. 
; While the policy provides that a settle- 
| ment shall be made on the basis of all 
insurance carried, “valid or invalid,” 

the special statute provides that the 
apportionment shall be only among the 
insurance that is “valid and collectible.” 
This, of course, means that if the as- 
sured has a policy which has become 
void for any reason, or a policy in a 

| company that is not solvent, such poli- 
cies are not counted in apportioning the 

‘loss. As to the provision regarding 
‘ other insurance, it is not necessary ta 
put in any amount. The word “other” 

' may be inserted in the blank space. 

i Question—We have a policy to which 
/ there is attached a loss payable clause. 
' The property covered under said policy 
has been sold under contract and we 
are about to attach the following 
clause: “It is understood that John 

' Jones holds an interest in the within 
described property under contract for 
deed and loss, if any, is made payable 
to John Brown, the assured, and John 
Jones, as their respective interests may 
appear.” What effect would the at- 
tachment of the above clause have on 
the loss payable clause which is already 
attached to said policy? 
Answer—The attachment of a new 

clause probably would not affect the 
rights of the first payee, that is, the 
man to whom the first clause was made 
payable. The second clause, however, 
might mislead the company and it would 
be better to make the new clause read 
“loss, if any, payable first to A, second 
to John Brown and third to John Jones 

The Highest Class of Surplus Insurance 
FRED S. JAMES & CO. of NEW YORK have secured the exclusive 

representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 
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Indiana Agency Appointments - Security, Ct.—F. Evans, Redwood MISCELLANEOUS NOTES as their interests may appear.” The 
Aachen & Munich—Kelley, Wagner & i je SR dru, Canby; Coppernoll The Los Angeles Fi Fire has been licensed | company will then know how the mat- 

ter stands. 
Question—Will you please advise me 

what would be a good form for a whole- 
sale grocery? 
Answer—The following is an accept- 

able form for wholesale groceries that 
do no manufacturing: 
“$——on stock of wholesale groceries, 

including cooperage, packing material 
and supplies, printed and advertising 
matter, their own, or held in trust or on 
commission, or sold and not delivered, 
or for which they may be liable; all 
while contained in (describe building 
and location), or on platform or side- 
walks adjacent thereto or in car on sid- 
ing within 100 feet of said building.” 

Gasolene stove permit; lightning clause 
and 80 or 90 percent coinsurance clause; 
if coinsurance clause is not used, a pro 
rata clause should be attached, if the 
building is divided into two or more 
parts. 
Question—A man has 

barn which is insured. He buys an 
automobile and stores it in this barn. 
At the same time on the outside of 
the barn he builds a small shed suffi- 
cient to carry and enclose a gasoline 
tank, holding a barrel of gasoline. 
What endorsement should be made up- 
on the policy, and how does it affect 
the rate? Our rate on a private barn, 
in this city, is the same as that on a 
dwelling. 
Answer—It is necessary to 

gasoline permit to the policy. Whether 
any charge is made or not, depends on 
the rating authorities of the locality 
where the property is located. In Chi- 
cago there is an additional charge of 
25 cents for one automobile and 5 
cents for each additional automobile. 
In some places no charge is made at 
all. The National Board has prepared 
a form of gasoline permit for such 
cases and you can no doubt get a sup- 
ply from your companies. 

an ordinary 

attach a 

Question—I have in mind a case where 
a butcher shop is insured, the policy 
being divided into two items, one cov- 
ering on stock of fresh and salted 
meats, and other merchandise of like 
hazard; the other item covering on his 
meat market furniture and fixtures, in- 
cluding desks, counters, scales, refrig- 
erators, meat blocks, racks and butch- 
ers’ tools, He has on hand a consider- 
able stock of wrapping paper, wooden 
butter dishes, and twine. Would these 
articles be covered under this policy, 
and if so, under which item? 
Answer—We have your letter re- 

garding wrapping paper, butter dishes 
and twine in a butcher shop. Un- 
doubtedly these articles would be cov- 
ered under the item on stock. It is, 
however, much better to mention them 
in the form, as some adjusters might 
take a different view. The foregoing 
opinion is based on the belief that a 
court would hold that way. Such arti- 
cles certainly would not be covered on 
the furniture and fixtures item. 

Dixie Fire Ins. Co. 
I. W. ROCKEY 

Cook County M der and G al Agent 

1124, 159 La Salle Street 

CHICAGO 
Telephone Central 3683 

CentralInsuranceCo.ofLondon Essex é Suffolk Equitable of England 
Northwestern of Liverpool 

Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT ‘with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 

Legal Ins. Co. of London 

Want Column 

Two dollars per insertion of five lines. 
Additional lines, 40 cents 

each per insertion. 

Quincy Adjustment and Service B = 

QUINCY, ILLINOIS 

“PROMPT SERVICE” 

Losses in Missouri or Central and 
Southern Illinois 

ve te MAITLAND 
USTER 

214 sities Building 
Phone Main 2719 ST. LOUIS, MO. Keep this “ Aa’ — 

Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the c pacity of the local agents is exhausted.—Your busi- 
mae protected.—Strong Companies.—Standard form policies issued without 

tv Companv.—Losses adiusted and paid through this office, 
Prompt attention. Applications 

lou may Need our .¥2cilitees., 

may be addressed tol 

HERBERT DARLINGTON 

Que 

Sprinkler and General 
man, Canadian, wants position. Formerly 
representing in Canada large firm New 
York brokers; also secretary of inspec- 
tion bureau. Good record secuing busi- 
ness. 68-Q. 

WANTED—Position of responsibility by 

» young 

young woman experienced in Fire and 
Liability Insurance, also bookkeeping. 
Willing to assume charge of an office. 
Address 75-X, care The Western Under- 

171 La Salle Street, CHICAGO writer. 
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CHICAGO'S GREATEST COMPANY 

ILLINOIS LIFE INSURANCE CO. 
oosstincnicaco CHICAGO ss tancest in numos 

JAMES W. STEVENS, Presivent 

We Cuarantee where others Promise 

The year 1909 wes the most successful in this com- 

pany’s already splendid record of successful years 

INSURANCE IN FORCE 

FIFTY MILLION DOLLARS 

FEDERAL LIFE 
INSURANCE COMPANY 

CHICAGO 
ISAAC MILLER HAMILTON, President! 

tn 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 

High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 

sates Chas. M. Turner, General Manager 

One of the “Best’’ Companies 
To be rightly included in the select class of “Best” Life 
Insurance Companies, requires that 

The Management be experienced and competent, giving 
helpful assistance to the agency force. 

The Financial condition be beyond criticism—ample 
surplus and investments the best. 

The History be without flaws—Past mistakes require 
Present excuses, and bring Future loss of business. 

The Policy forms have liberal and attractive provisions 
plainly expressed and Values Guaranteed. 

Capable agents with « clean record can secure choice territory with ome of Illinois’ Three 
“Best” Companies. Jf you are well posted, the names of the other two Companies will be self- 
evident, but remember “One of the Three Best” is the 

ROCKFORD LIFE INSURANCE COMPANY 
4th Floor, Trust Bidg., ROCKFORD, ILL. 

THE NORTHERN LIFE 
Insurance Company 

OF ILLINOIS 

ROCK ISLAND, ILL. 
HOPE THOMPSON, President 

Our “Common Dividend” Policy is the best seller on earth. 
A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 
Have you Ambition and Ability? Come and grow up with 

A Rapidly Developing Company 

——— The ——_ 
Western and Soutbern 

Life Insurance Company 
CINCINNATI, OHIO 

W. J. WILLIAMS, President 

The Largest Industrial Company West of the Alleghenies 

eeues All Standard Forms of Ordinary $500 to $10,000 

" pROORESS BY FIVE-YEAR PERIODS 
Income Year Assets Amt. Insurance 

1889 or bab 04 518.80 $1,537,430 
1894 137,825.64 1 60 3,691,843 

407,217.00 9.00 10,881,961 
1904 1,074,653.73 1,139,826.96 25,715,285 
1909 4,869,882.22 2,103,595.89 44,780,907 

ENERGY AND BRAINS 
are the necessary capital for Life Insurance 

selling. You can get high returns on this 

capital by selling the policies of the Pru- 
dential. 

WRITE US ABOUT AN AGENCY 

The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 

JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 

HOME ENDORSEMENT 
GAVE 

CONFIDENCE ABROAD 
New Insurance Applied for upon which Premiums have been Paid 

im cash during the first Six Months of 1910 is in Excess of New 

Insurance Paid for im cash duriag the Entire Twelve Months of 1909 

THE ABOVE IS THE RECORD OF THE 

PITTSBURGH LIFE AND TRUST CO. 
W. C. BALDWIN, President 

The First Company Licensed in the State of New York after 
the Enactment of the Armstrong Laws 

A FEW GENERAL AGENCY DISTRICTS OPEN 

18904" 18910 

The State Life Insurance Company 
Unequaled in Solid Achievement 

Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 .. . $1,174,606.34 
GROWTH UNPARALLELED. 

Gain in Admitted Assets Gain in Surplus 
ica ceooranetsernes $1,001,409.00...........----- $ 27,775.00 ata alas er 1023,700.00. -. 2. 22222222. 153,161.00 Sabon ae gers 1.201.977.1422 2222. 314008874 

Eight Million Dollars in Securities Deposited with the State of Indiana 
This is $848,861 More Than is Required by Law. 

MOST ATTRACTIVE AGENCY CONTRACTS 

Scores of good men have joined the State Life field force since 1, 1910. 

On all Agency matters address 

CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 



Casualty and Surety Supplement 
To Aid Agents in Their Work and Help Them Make Money 

JULY, 1910 

PEAKING of the recent addition 

S of bonding to the lines of the 

Maryland Casualty, President 

John T. Stone says: 
“In establishing the new department 

of fidelity and surety bonding we are 
moved by the conviction that it offers 
to every agent the opportunity to be- 
come more perfectly rounded, better 
balanced, more largely and more close- 
ly organized, farther sighted, yet also 
nearer sighted. The old lines of casu- 
alty insurance and the new lines of 
suretyship should be reciprocally de- 
velopmental.” 

Agents, especially those in the 

smaller cities and towns, would do well 

to ponder these remarks. The proper 

people to handle insurance are insur- 

ance agents. But if the insurance agents 

will not “become better balanced, more 

largely and more closely organized” 

outsiders are bound to be brought into 

the business, to the detriment of those 

already in it and to some extent of the 

business itself. - 
Let the struggling local agent look 

over those who have made the greatest 

success of insurance in his own part of 

his own state. He generally will find 

that they are well rounded men. They 

know the fire business and they also 

know plate glass, liability, steam boiler 

and bonding as well as other casualty 

lines. Miscellaneous insurance may be 

subordinate to fire insurance in their 

offices, but they do not degrade it to 

the level of a side line—mere “pick-up 

stuff,” to which the agent does not pre- 

tend to give serious attention, but out 
of which he is glad to make a little 
money. 

Every line in an office ought to be 

made a feeder for others. Plate glass, 

boiler and liability insurance naturally 

go with fire insurance. The man who 

executes the contractor’s bond should 

get his liability insurance also, or vice 
versa. Executing fiduciary bonds puts 

the agent in line to secure the insur- 

ance on the property of the estate. Ex- 

ercise of joint control brings about re- 

lations with the banks which should re- 

sult in securing fidelity and depository 

bonds and burglary insurance. 

The more business men an agent’s 

business causes him to-meet the better 

for the agent, provided his character, 
energy and knowledge of his business 

are such as to recommend him to their 

favorable consideration. Many lines 

actively handled bring contact with 

many men. It is up to the agent to 

make a favorable impression. 

Recently a home office surety man 

of recognized ability offered his ser- 

vices to this paper as a correspondent, 

not for compensation but for “the gen- 

eral good of the business.” Readers of 

insurance papers have noted within the 

last year or two the various articles on 

suretyship prepared by M. M. Town- 

Title Guaranty & Surety, and sent to 

numerous papers in order to give them 

the widest circulation possible. There 
was nothing in them to boost the Title 

more than any other company, but 

their aim was to assist surety agents 

generally. The articles on liability in- 

surance written by Dr. R. S. Keelor, 

vice-president of the Empire State 

Surety, general in their character and 

helpful to all agents who read them, 

are other examples of this educational 

work, as are those on accident and 

health insurance, by C. S. S. Miller, as- 

sistant to the president of the Conti- 

nental Casualty. The excellent bulle- 

tins for agents issued by many com- 

panies and given a wide distribution 

outside of the circles of the companies 

publishing them, have served a most 

useful purpose. 

This same broad-mindedness, mani- 

fested among company officials, often 

is seen also among agents. In any of 

the larger cities the agent, who wants 

sound advice or information can get it 

from some of his competitors without 

fear that the fact of his asking it will 
be used against him. The big men both 

in home office and field are above the 

petty jealousies and narrowness which 
make men regard every competitor 

with suspicion and consider everything 

he learns as a misfortune to themselves. 

There is room in this business for 

many men if they will only treat it 

legitimately, and the broader minded 

and better equipped they are the better 

for the business itself and the men in it. 

One of our correspondents suggests 

that our readers make a practice of 

marking especially interesting articles, 

decisions and suggestions in THE Wes- 

TERN UNDERWRITER and then have the 

office boy or girl clip them and paste 

them in a scrapbook, the subject to be 

indexed like the letter copying book. 

“T have been doing this for some 

time,” he writes, “and I now have a 

scrap book containing several hundred 

extremely valuable references. It is not 

only of value to me personally, but I 

don’t know of any better educational 

reading matter to give either a new or 

an old solicitor than this scrap book. It 

covers every department of insurance 

and is equally interesting and instruc- 

tive.” 

Statistics recently published by the 

Spectator show that last year the casu- 
alty companies of the country made an 

underwriting profit of 1.6 percent, based 

on earned premiums. In this fact there 

is food for thought for those who are 
tempted to invest in casualty company 

promotions. 

The man who pays excess fare in 

order to ride from Chicago to New 

he wants to get to New York quickly, 
not because he is looking forward to re- 

ceiving a refund because the train may 

reach its destination late. So the man 

who buys certain kinds of casualty in- 

surance is not looking at the indemnity 

primarily; what he wants is the pre- 

vention of accidents which will make 
indemnity necessary; or, if they do oc- 

cur in spite of all reasonable preven- 
tive measures, he wants the claims arising 

settled with the least possible trouble 

and expense to him. 

The agent who has behind him a 

company with the best local inspection 

and claim department possible to se- 

cure, should make the most of that fact 

at all times. 

BY c. &. S 

more personal than personal acci- 
dent business. The insured looks | 

to his personal accident insurance 
broker, like a child to his guardian, 
when sickness or accident befall, as 
they must befall us all. Careful atten- 
tion of the agent or broker to the rights 
and requirements of his patron “cinch” 
the business. 

A liability policy may be lost on re- 
newal, because some competitor quotes 
lower rates. Very, very seldom is any 
accident policy holder, who is worth 
while lost to the original solicitor pro- 
vided the latter is “Johnny-on-the-spot” 
and really attends to his patron’s in- 
terests. 

Tore. is nothing in the world 

*x* * * 

Shows Wonderful Growth—In Stone 
& Cox’s Accident Year Book for 1909, 
the leading British annual, a striking 
illustration of the growth of accident 
insurance was given. It was shown as 
an evergreen tree. In the last quarter 
of a century the increase of accident 
insurance shows 1,469 percent as 
against 327 percent increase in fire and 
260 percent in life. 

Every man, almost, carries fire and 
life insurance, -as did his father and 
grandfather; but only in the last few 
years has the tremendous need, unques- 
tioned value and trifling cost of health 
and accident insurance become known 
tc the average wage earner in this 
country. Eleven million men sustain 
physical setbacks from accident and six 
million more through illness in this 
country every year. As has been ob- 
served, more men are idle through acci- 

dent or illness than because of lack of 
work. Only 5 percent of the insurable 
risks are now carrying health and acci- 
dent insurance. 

* * 

Offers Fine Career—Thus any young 
man contemplating a career which 
guarantees independence and an as- 
sured income, if ordinary intelligence is 
combined with energy and honesty, 
finds this an unequalled field. 

Salaryitis is the worst disease that 
can happen to a young man. If he has 
built up a fair volume of health and ac- 
cident business he can never be attacked 
by salaryitis; his salary cannot be re- 

are no strikes nor lockouts shadowing 
his career. His income is absolutely 
dependent upon his own industry, and 
that alone. 

duced; he cannot be discharged; there | 

Appeal of Accident Insurance 
. MILLER 

Assistant to the President of the Continental Casualty. 

to the young men of this country today. 
The accumulation feature in health and 
accident policies increasing the value 
of the policy to the insured for five 
years, or possibly, ten years, as long 
as he consistently pays his premiums, 
gives a permanence to the work of the 
solicitor. Unlike the life insurance 
agent, the renewal commissions on poli- 
cies written up in the past are not cut 
down, where every year his patron 
keeps up his policy, because the cost is 
the same, while the value has increased 
with each renewal premium. The so- 
licitor each year tucks in his pocket an- 
other dividend on the energy invested 
in procuring his patron’s application 
originally. 

* * * 

Strong Arguments—It is easier to 
sell health and accident insurance than 
life, fire or burglary. 

Accident insurance guarantees the 
income when Fate makes us her foot- 
ball and-enables us to pay for our life, 
fire and burglary protection. 

If our income producing hours are 
curtailed, we cannot pay the premiums 
on life, fire or burglary policies. More 
burglaries occur than fires, but more 
physical set backs in the way of acci- 
dents and injuries occur to the average 
wage earner than fires and burglaries 
combined five times over. 
A man buys life insurance for others. 

He can die but once; why shouldn’t 
he buy something for himself. He 
may be hurt at any time. Health and 
accident insurance (that is, income in- 
surance) is bread and butter insurance. 
It reaches everybody. 

The new agent is ambitious for terri- 
tory. He wants to cover a large field. 
Older men see the folly of this course. 
The best results come from a small dis- 
trict, carefully worked. As an agent 
finds he can cover his territory well, he 
can enlist subagents to enlarge his 
scope. One of the companies gives its 
experience in this subject, saying: 

“In one city of 15,000 we have over 
1,000 policyholders, the result of con- 
centrated effort and of business written 
within short distance, where the agent 
can look after premiums, adjust the 
claims and solicit the friends of his 
atrons without unnecessary expense or 
oss of time. Another agent, whose 
home city has 60,000 people, insisted 
upon working the entire state and in 
the same length of time has but 300 

While the cost of food, fuel, cloth- 
ing, shelter—practically every necessity 
of life—has gone up by leaps and 
bounds; the cost of insuring his income 
or protecting his producing hours has 
not increased. 

* * 

shend, superintendent of agencies of the York in eighteen hours does so because life, insurance is sounding a tocsin call 

policyholders. He has twice the natural 
ability of the first man, but lacks judg- 

| ment in directing his energy and time. 
We are sure that if he had applied him- 
self fully to developing the city in 
which he lives he would now have at 
least twice as many policyholders and 

Value of Accumulations—Live, not! his expenses would have been decidedly 
| less.” 
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Surety and Fidelity 
Reports from Baltimore are to the 

effect that a number of good surety 
men in that city recently have re- 
ceived increases in salary. The story 
says it came about in this way: The 
Maryland Casualty in seeking timber 
for its new surety department went 
after a number of men connected with 
other companies and offered salaries it 
thought would fetch them. They either 
accepted or used the offers to pry simi- 
lar salaries out of the companies they 
were with. If this report be true the 
Maryland Casualty is entitled to a vote 
of thanks for starting something in the 
old town. A number of the surety com- 
panies have had peculiar ideas of the 
value of high ability—peculiar when 
compared with those of the men man- 
aging other classes of insurance com- 
panies. It will not do any harm to 
have other companies © offer some of 
their good men hard coin instead of 
sounding titles. 

Automobile Bail Bonds—The Na- 
tional Surety is reported to be doing a 
very iarge business in the east in bail 
bonds for automobile owners. . This 
service is sold at $15 a year. The auto- 
mobile owner is provided with a blank 
bail bond and a power of attorney to | 
execute it in the name of the National 
Surety. If he is arrested he signs the 
bond as principal and again as attor- 
ney in fact and is released within a few 
minutes. 

This form of bond does not appear 
to have gained much of a hold in the 
west yet, partly because western people 
do not avail themselves of the services 
of insurance companies as fully as 
eastern people do, and partly because 
these bonds will not be accepted by all 
police officers in charge of stations. In 
Chicago, for example, the desk ser- 
geants are instructed to require two 
property owners as sureties and they 
follow instructions to the letter. So 
far the National Surety people have not 
succeeded in getting these instructions 
modified. 

Depository Rates—With the change 
which has been made in depository 
rates, surety agents should have less 
trouble than formerly in getting banks 
to give corporate instead of personal 
surety for deposits. The flat rate of 
50 cents on the amount of the bond 
struck some bankers as unjust, es- 
pecially where they were required to 
give bonds in twice the amount of the 
deposits, while in other places bonds 

the rate was the same. Now the banker 
has to pay the company only for the 
amount of liability it, carries, as the 
premium is adjusted at the termination 
on the basis of average daily deposits. 

Good to Remember—The following 
advice from the Bankers’ Surety Bond- 
man is equally good for agents of other 
companies: 

“Special Agent Stockman recently 
opened up a big fidelity line of candy 
manufacturer. The proposition to bond 
all the employes had to be placed be- 
fore the te of directors of the candy 
company, which did not act until about 
a month later. The proposition was 
unanimously agreed to, and the man- 
ager commenced looking for the local 
Bankers Surety Company agent’s office. 
He could not find it. Result—he placed 
the entire line amount to hundreds of 
dollars in premiums, with the agent of 
another company. 
“Agents should list ‘Bankers Surety 

Company’ in local telephone books 
and in their city directories so that it 
will come under the ‘B.’s’ Don’t take 
a chance. Make your company known. 
Our circularizing and the work of our 
special agents is bringing results, and 
we want you to get the benefits. When 
a special agent visits your city and 
opens up some prospects, don’t fail to 
follow up and cinch the prospects.” 

Reporting Bad Risks—Agents can 
perform a service of value to their 
companies by reporting to them the 
bonds they have refused to execute and 
the reasons therefor. In these days 
companies are likely to get by reinsur- 
ance what they fail to get directly from 
their agents. The National Surety re- 
cently was called upon to pay for half 
of a $20,000 shortage because its agent 
had not notified it that he had refused 
to sign the bond of a public official and 
the company took reinsurance on him. 

Cite Specific Cases—When the news- 
papers announce that a personal surety 
has been called upon to pay a large 
sum, cut it out and use the account in 
canvassing. Every business man 
knows that personal sureties take 
chances of loss, but when a man he 
knows loses by the default of another 
man he knows the danger is brought home 
to him more strongly. Even where he 
does not know the parties specific ex- 
amples impress him more than do gen- 
eral statements. The live surety man 
must be “on the job” all the time and 
overlook no advantage. The common 
enemy is personal suretyship, and no 

: ! opportunity for helping destroy that 
equal to the deposits were required and | false system should be neglected. 

Miscellaneous Lines 
_  ___— 

The Maryland Casualty says that 
much trouble results from carelessness 
or inexactness on the part of agents in 
defining the coverage under boiler poli- 
cies. 
When the policy covers a single plant 

the amount of insurance is generally 
not divided; that is, the total amount is 
applicable to any one loss. In such 
a case, if the face of the policy were 
for $10,000, clause D (of the Maryland 
form) would be filled out as follows: 

“The entire liability of the company 
under this contract shall under no cir- 
cumstances exceed Ten Thousand Dol- 
lars ($10,000).” 

Supposing there were twenty boilers, 
with total insurance of $100,000, each 
boiler being covered for $5,000, the 
form would read: 

“The entire liability of the company 
under this contract shall under no cir- 
cumstances exceed One Hundred Thou- 
sand Dollars ($100,000). Subject to all 
its conditions, the liability under this 
contract shall not exceed Five Thou- 
sand Dollars ($5,000) on account of the 
explosion, collapse or rupture of any 
one boiler.” 

It is sometimes desirable to fix the 
liability on each plant instead of each 
boiler. Suppose there are ten plants, 
to be covered for $10,000 each under 
a blanket policy for $100,000. There 
the form would read: 

“The entire liability of the company 
under this contract shall under no cir- 
cumstances exceed One Hundred Thou- 
sand Dollars ($100,000). Subject to all 
its conditions, the liability under this 
contract shall not exceed Ten Thou- 
sand Dollars ($10,000) at any one 
plant.” 
Where it is desired to limit the liabil- 

ity for loss by one explosion instead 
of to one boiler or one plant, the fol- 
lowing is a sample form: 

“The entire liability of the company 
under this contract shall under no cir- 
cumstances exceed One Hundred Thou- 

9 $5000 costs $12 year 
We will give you a Policy 

free if you can duplicate 
our coverage at the same cost. 

States Accident 
Phone Randolph 3018 

HARTFORD BLDC., CHICACO 

sand Dollars ($100,000). Subject to all 
its conditions, the liability under this 
contract shall not exceed Ten Thou- 
sand Dollars ($10,000) on account of 
any one explosion or series of. simul- 
taneous or immediately consecutive ex- 
plosions.” 

Not Getting Boiler Business—A 
comparatively small number of agents 
and brokers realize the opportunities 
offered in the steam boiler held. You 
are undoubtedly in control of the fire 
insurance of several large plants and 
many more smaller ones. The great 
majority of these concerns are steam 
boiler users. 

Are you writing their steam boiler 
insurance? 
Why should some other agent or 

broker write this line when you stand 
so close to the assured?—Travelers’ 
Indemnity. 

A MODERN HELPMEET. 

At fifteen minutes to four o’clock 
On a dark and stormy night, 
Two dark hued men climbed in a flat, 
Without a single light. 

They tumbled the swag out on the floor, 
Located the silver bright, 
And p ere morn through the wide front 

Without’ a cop in sight. 

At fifteen minutes to six o’clock, 
The wife found money gone 
From her husband’s pocket, 

the light, 
And found where a catch was sawn. 

turned up 

At fifteen minutes to seven o’clock 
The man was fully dressed 
And on his way to his lawyer’s house 
To wake him from his rest. 

At fifteen minutes to eight o’clock 
Headquarters was notified, 
And knowingly looked o’er the many spots 
Where criminals often hide. 

At fifteen minutes to nine o’clock 
Our claim department heard 
The harrowing details, every one, 
And without another word. 

At fifteen minutes to ten o’clock 
Had men upon the spot, 
With a lengthy statement of all the facts 
And what the burglars got. 

At fifteen minutes to eleven o’clock 
A receipt in full was signed. 
At fifteen minutes to twelve o’clock 
Our agent was wined and dined. 

—Andrew N. Trippe. 

KEEP ON KEEPIN’ ON 

If the day looks kinder gloomy 
An’ your chances kinder slim, 

If the situation’s puzzlin’ 
An’ the prospects awful grim, 
An’ perplexities keep pressin’ 

*Till all hope is nearly gone— 
Just bristle up and grit your teeth, 

An’ keep on keepin’ on. 

When you try to get someting for 
nothing, the something will likely be 
what you deserve. 

Fidelity and Deposit 
Company oF maRYLAND 

Fidelity, Judicial and Contract Bonds 

Capital $2,000,000 Assets $6,191,918 Net Surplus $2,560,364 

WESTERN GENERAL AGENTS 
FRANK A, PRESTON, Lemcke Bidg., 

OWEN ‘or 

HN P. RYAN, Union Trust 
.S. ANDERSON & SON, Cedar 
HUMPHRE Y & BATES, National of Commerce Building, St. Louis, Mo. 

CHICAGO ORGANIZATION 
BOARD OF DIRECTORS 

James B. , Foam, Pres., First National Bank. 
Pres., Continental National Bank. 

National Bank. 
Heary M. Haugan, Vice-Pres., State Bank of Chicago. 

Nathan, E. S. Pike. 

CONKLING, PRICE & WEBB, General Agents, - - 171 La Salle Street 

United States Fidelity & 
Guaranty Company 

BALTIMORE, MD. 
Home Office Bidg. Calvert, German é Mercer Streets 

Capital paid incash, - - - 

Reserves, - - - ~ - 

Surplus, - - - - - 

Total Capital, Surplus and Reserves 

JOHN R. BLAND, President. 

» nN . $2,000,000.00 
-  $2,642,478.00 
° 612,807.54 3,056,285.64 

p » ° - $5,035,285.54 
GEO. R. CALLIS, Vice-Pres. and Treas. 
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Liability Insurance 
Promotes Co-operation—Local liabil- 

ity insurance men in the larger cities 
scarcely do better than to form social 
clubs and meet together at luncheon at 
stated intervals. The present auto- 
mobile agreement in Chicago was 
brought about in this way. It is work- 
ing admirably in its own field and is 
exerting a very beneficial influence on 
the general liability situation in the 
city. These latter benefits have arisen 
from the managers becoming better 
acquainted. Suspicion of each other 
has given way to confidence. Instead 
of taking every report and rumor at 
its face value, judgment is withheld 
until the office charged with bad prac- 
tices can be heard from. The result 
is that a little crowd of brokers, who 
used to fatten on the credulity of man- 
agers in believing what was told them 
so long as it reflected on some other 
manager or company, are finding their 
game blocked. 

Not long ago a committee of Chi- 
cago managers went to Milwaukee to 
help get the automobile situation in 
better shape. After they returned to 
Chicago one of them remarked con- 
cerning the Milwaukee liability men, 
“They | were not acquainted with each 
other.” That is a condition which ex- 
ists to a greater or less extent in many 
places, and it is very detrimental to 
the business. 

Loss Ratio Increasing—For the most 
part the people who are buying stock in 
new casualty companies are doing so 
in ignorance or as the result of misrep- 
resentations. With comparatively few 
exceptions the large casualty companies 
write liability insurance. The inference 
is but natural that they have grown 
great on this line. Whatever they may 
have done in earlier days, when there 
was comparatively little competition 
and employers had more defenses to 
damage suits than are left to them now, 
the tendency in the business is shown 
by the following ratios of losses paid, 
including claim expenses, to premiums 
received for the past five years. These 
figures do not take into consideration 
the increase in unearned premiums and 
increase in reserves for losses. They 
are those of the dozen American and 
foreign companies which do the bulk 
of the liability business of this country, 
which on the whole, have the best 
agency plants, the best field supervision, 
the longest and broadest experience and 
ought to show the best results. The 
almost universal increase in loss ratios 
in five years certainly augurs ill for fu- 
ture profits to these companies and still 
worse for the prospects of companies 
which have their agencies, experience 
and business yet to get. The figures are 
as follows: 
Company. — 3 Ww 

Aetna Life....37.2 44.3 652.2 656.5 659.7 
Cas. Co. Am...20.6 37.4 46.9 51.2 62.1 
Employers ....45.9 42.1 44.5 47.7 44.2 
Fid. & Cas..... 62.2 56.0 57.3 48.8 66.3 
Frankfort ..... 62.2 62.4 57.3 59.9 66.5 
POE vecesen 42.1 43.6 47.4 651.7 655.0 
Maryland ..... 60.2 56.6 54.3 50.9 48.7 
New Amst’m..44.9 38.8 45.8 53.6 56.7 
COG co ccvaces 47.3 50.9 49.7 62.0 64.7 
Standard ..... 40.7 41.8 48.7 49.7 62.2 
Travelers ..... 39.7 40.7 47.2 56.8 63.3 
United States.37.1 45.0 50.2 47.6 45.2 

Compensation Policies—It is general- 
ly conceded that other liability com- 
panies will follow the Casualty Com- 
pany of America and Travelers in get- 
ting up a combined liability and work- 
men’s compensation policy. This 
policy will not be in popular use, how- 
ever, until the states enact. compulsory 
compensation statutes. The cost ‘fs 
higher, of course, than the regular lia- 
bility policy. Some employers who be- 
lieve in voluntary contribution for acci- 
dent or death regardless of legal lia- 
bility will be attracted to the new form. 
Under it the injured can elect to take 
the specified indemnity in the compen- 
sation clauses or if he chooses to sue, 
the liability company will defend the 
case under the regular form. 

Brokerage on the combined policy 
will range about 10 percent, owing to 
the higher premium. 

In one instance in Chicago recently 
a printing concern had been paying $75 
for a liability policy. It desired the 
new combined policy which cost $300. 
In Chicago most companies pay 20 per- 
cent brokerage on liability. It would 
be obviously unfair to the employer to 
have to pay $60 out of the $300 for the 
mere act of placing the insurance. To 
this would have to be added branch 
and home office expense. Ten percent 
is the maximum that brokers should 
expect. 
A liability manager was asked 

whether if the combined form were 
selected, an employer could arrange 
with employes to contribute in part to 
the premium. His reply was that the 
employe would consider the employer 
liable for injury and any accident these 
days means a claim. However, a com- 
pany will put an endorsement on the 
policy extending its coverage to acci- 
dents outside of the hours of occupa- 
tion. This might appeal to workmen 
and they might agree to pay for the 
extra liability assumed. 

Speaking of 20 percent brokerage on 
regular liability risks, many employers 
ate objecting to this high cost of plac- 
ing the business. For some time 15 
percent was the maximum and to the 
impartial observer, this seems ample. 
One of the main arguments against the 
present system of liability insurance 
is the big expense ratio. Employers 
find that the employes do not get the 
amount they might justly be entitled 
to because of the expense of procur- 
ing business, legal and adjustment ex- 
penses and the like. There is some 
mérit to this claim. 
The 20 percent brokerage can not be 

defended on any other ground than the 
desire to get more premiums. It was 
an extra morsel handed out to the 
brokers. 

Value of Alertness—Secretary Mein- 
inger of the German Commercial Acci- 
dent says: 
“An interesting incident happened 

the other day which illustrates that 
swiftness with which the mind of a 
trained salesman works. An insurance 
man was changing trains in a busy rail- 
road station, in company with a friend. 
A man passed and bowed. The insur- 
ance man, excusing himself, hurried 
after the man and stopped him for a 
minute or two. When he came back, 
after a space of time hardly long 
enough to have passed a greeting, he 
said: ‘I just sold a $10,000 accident 
policy. That man used to have a 
policy with me, but lapsed. I remem- 
bered it and called his attention to it 
just now. As a result I am to write 
him a policy tonight and mail it to 
him, as he is just starting on a long 
trip 

“To do quick work like that requires 
an extraordinary alertness which is the 
result of training and application. But 
such ability is within the grasp of every 
salesman who will cultivate the habit 
of memory and observation. 

“A number of people are now plan- 
ning their vacations and the accident 
insurance solicitor can with profit fol- 
low up those of his friends and 
acquaintances who are about to leave 
town for more or less extended trips. 

“While traveling and drowning acci- 
dents do not constitute a very large 
percentage of the total number of 
casualties, still the rails and the water 
have a terror for many people. Where 
there is surf bathing and where boating 
is indulged in by people who only han- 
dle a sheet for a few weeks in July or 
August danger is ever present. Besides 
there is the hazard of driving strange 
horses and the reputation of the horse 
as a producer of accidents is well 
known. 

“A little special attention paid to 
those who are about to go away for 
the summer will undoubtedly bring a 
lot of good accident and health pre- 
miums.” 

SIMPLICITY 
is necessary in Casualty Insurance, for the 
business includes many diverse protections. 
Therefore the men and the methods, the 
contracts and claim settlements, must be 
altogether open and plain, or the Agent 
finds himself saddled with a company 
whose complexities scare away trade. The 
Maryland Casualty Company of Baltimore 
has not tolerated red tape or retarding 
routine. The Company has system, a series 
of systems that together make unity, but 
the processes are sharp, clear cut, adequate, 
never elaborate. The result is simplicity, 
an insurance value which every insurance 
producer should investigate by writing to 

The Company That Helps Its Agents. 

mre Gears Gezan 
Accident and Health 
Now that the accumulation feature 

of accident policies is in full swing and 
companies are getting something of an 
average on claims, the tendency seems 
to be to get from under it. Doubtless 
the accumulation clause has boosted 
the loss ratio materially. Some of the 
newer policies of a few companies have 
eliminated the accumulation feature. 
Other clauses have been introduced 
that are not so expensive. In the 
earlier years when the full accumula- 
tions were not in effect, the loss ratio 
did not respond as it does now. 

An experienced accident man says 
that the companies would like to get 
rid of the accumulation feature but each 
is afraid to do so lest others will not. 
If the accident companies had a con- 
ference as strong as the Detroit Con- 
ference of the disability companies they 
could make the change by concerted 
action. 

Looking for Live Ones—E. C. Bud- 
long, who is in charge of the agency 
force of the Bankers’ Accident of Des 
Moines, sends his men some mighty 
good agency letters. Here is one of 
his recent observations: 
“Men come to cur office every day 

in search of employment—they have 
heard there is money in this business. 
In one interview they expect to absorb 
enough information about accident and 
health insurance to make a hundred 
dollars the first week. Then they go 
out, walk around the block, talk to a 
few poor looking specimens who look 
as if they would need protection if 
they had the money to pay for it, and 
then drift back to the office with the 
time worn tale that the town is worked 
to death. They are willing, however, 
for a consideration to work it deader, 
oh, say fifteen dollars a week. They 
really cannot afford to work on a com- 
mission basis, in fact they would pre- 

fer some supervisory position in which 
they can appoint men to do the real 
work. Some of these fellows would 
gladly sign a life contract for $20 per 
week. Compensation on the basis of 
actual results attained does not appeal 
to them. 

“Let me tell you something. We 
have a number of men who are making 
seventy-five and one hundred dollars 
every week, and dozens of them are 
earning from thirty to fifty dollars. 
These men could not be hired on a 
salary basis. We are looking for more 
of the same caliber—men who can take 
a piece of territory and bring things to 
pass.” 

Railroad Accident Increase—A bulle- 
tin has been issued recently by the In- 
terstate Commerce Commission show- 
ing the large increase in the number of 
casualties on American railroads for 
the quarter ending Dec. 31, 1909, as 
compared with the corresponding quar- 
ter of the previous year. The increase 
in the number of persons killed was 
301, and in the number injured 5,645. 
The total number of persons killed was 
1,099, and the total number injured 22,- 
491. 

The bulletin makes a comparison of 
steam roads with electric lines on 

which interstate traffic is carried. The 
total number of persons killed on the 
electric lines was 26, while 642 were 
injured. The total number of accidents 
on the steam roads was 3,206 (1,745 
collisions and 1,461 derailments), of 
which 257 collisions and 155 derail- 
ments affected passenger trains. 

Deal in Similar Indemnity 

“There is one thing,” said the fire insur- 
ance adjuster to the life ditto, “you are 
never troubled with settling smoke and 
water losses.” 

“Oh, I don’t know,” replied the life 
man. “We had two deathe from drown- 
ing last month, and only last week one 
of our best policyholders died of a to- 
bacco heart.”—-Now and Then. 
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MUTUAL SYSTEM NOT BEST 

MIGHT BETTER EMPLOY STOCK 
COMPANIES’ SERVICE 

Cooperative Relief Associations, While 
Good, Are Not Equal to Regu- 

lar Insurance Companies 

(CONTRIBUTED.) 

The daily press of the country has 
been passing considerable favorable 
comment on the tendency of large em- 
ployers of labor to institute organiza- 
tions for the mutual protection of em- 
ployes against loss of time, due to ac- 
cident and disease. The plan is to or- 
ganize employes of a plant into a 
mutual accident and health society, the 
employer agreeing to bear part of the 
cost of insurance and all of the ex- 
penses incident to the transactions of 
the affairs of the society. This is not 
a new plan, but one which has been 
tried for years by employers-and espe- 
cially by some of the railroads of this 
country in so-called relief associations. 
The plan is a commendable one and is 
a great improvement over the total lack 
of interest heretofore displayed by some 
employers in the welfare of employes 
with respect to accident and health pro- 
tection. 

Is Wot the Best Method 
But this mutual plan is neither eco- 

nomically correct, nor is it the most 
practical or inexpensive method of ful- 
filling the desired purpose. Today the 
large monthly payment accident and 
health companies present a much more 
desirable solution and one which would 
be more generally accepted if company 
representatives would call it more in- 
telligently and frequently to the atten- 
tion of employers and employes. By 
an arrangement with the employer, 
these companies will issue to each em- 
ploye an individual accident and health 
policy that gives complete protection 
against necessary loss of time, taking 
in payment therefor an order on the 
employer for monthly deductions of 
premiums. In many cases, the em- 
ployer will contribute a portion of the 
premiums required as under the mutual 
plan. This plan serves every purpose 
of the mutual arrangement and in addi- 
tion presents many important advan- 
tages to both employers and employes. 

Correct Economic Principle 

1. It is based on a correct economic 
principle. Accident insurance merges 

the misfortunes of the few into the 
average physical impairment of the 
many. It is not within the province 
of the individual or small group of in- 
dividuals to assume such a risk. The 
state creates insurance corporations for 
just this purpose. These corporations 
have the knowledge, experience and 
means to undertake this risk with abso- 
lute reliability, and without interfering 
with the relation of employer to em- 
ploye as prescribed by law. From the 
standpoint of the employe he is the last 
man in the world who desires to sup- 
plant the duties of the insurance man, 
since he would strenuously object to the 
insurance man offering to do the em- 
employe’s work for less money than he is 
receiving and thus supplant him. 

Is the Most Practical Plan 
2. It is the most practical plan. The 

burden of transacting the affairs of a 
mutual association falls on the em- 
ployer. He has neither the time nor 
knowledge to enable him to transact 
them as well as a trained accident un- 
derwriter. It involves him in disputes 
with employes rather than relieving him 
of them. The mutual plan must of 
necessity limit the possibility of loss as 
result of any one accident or else some 
one must assume the chance of a loss 
which would be many times the amount 
of a year’s premium 

Plan is Inexpensive 

8. It is the most inexpensive plan. 
On the face of it the mutual plan may 
seem cheaper, but add to the actual 
contribution of employer and employes, 
to the insurable fund the cost of in- 
specting claims, settling them, handling 
the funds, adjusting disputes, printing, 
literature, and a multitude of expense 
items that come up after the plan is 
under way and it is found that insur- 
ance companies have quoted a lower 
rate than the mutual gross cost. 

Mutual societies like fraternal orders 
have their usefulness and it is not the 
object of insurance companies to dis- 
courage them. But employers and em- 
ployes alike should make arrangements 
as above indicated with some strong, 
reliable accident company to bear the 
burden caused by loss of time due to 
accident and sickness. One company 
has made a great many arrangements 
of this kind and they have resulted in 
satisfaction to all parties concerned. 

Novel Advertising Scheme.—A man- 
ager at Memphis, Tenn., has a very 

THE PHILADELPHIA CASUALTY COMPANY 
Water Le Mar TaAcsort, President 

Our New Accident Policy is Perfection 

IT’S THE POLICY YOUR CLIENT WANTS 

IT’S THE POLICY THAT’S EASY TO SELL 

‘Personal Accident, Health, Liability, Automobile, 
Plate Glass and Credit Insurance 

AGENCY CORRESPONDENCE SOLICITED 

attractive scheme for getting people in- 
terested in his work. He gets up on 
stiff paper, 3 feet by 1 foot, what ap- 
pears to be some sort of a local direc- 
tory of business concerns. Over half 
of it is the name and address of peo- 
ple in the vicinity to whom claims have 
been paid. The amount is given and 
cause of the claim. The rest of the 
space is utilized in a clear and compre- 
hensive description of the indemnity 
offered. The top headline is catchy and 
the reading matter is full of interest. 
These are hung up on the wall in bar- 
ber shops and other convenient places 
where people have time to read. 
necessary a rental is paid for the wall 
space. 

People are interested particularly in 
the list of names. The matter is kept 

= > 

set up and new names are inserted 
every two or three months. 

Can’t Afford Not to Have It.—The 
man who has been fortunate enough 
to incur but few physical ailments be- 
gins to count himself immune. He 
runs a big chance in not carrying dis- 
ability insurance. It is well for a man 
so favored to stop once in a while 
and count the cost of a protracted ill- 
ness. Can he afford the expense? Is 
he wise to forego the protection af- 
forded by a policy when the cost is not 7 
heavy? A man, endowed with health 
and strength can hold his own in fair 
weather. Let a storm arise and be 
caught unprepared. The worst is liable 
to happen. } 

CASUALTY & SURETY 

Write Any of the Pelewing When You Have Cas- 
—_ or Surety Business to Place; or W: 

© Take an Agency. Only Reliable 
Adv: rs Accepted. 

AMES R. MILLIKAN 

201-202 Neave Building 

Phone Main 2100 and Main 2101 

General Agent 

Fidelity & Casualty Co., of N. Y. 

CINCINNATI, OHIO 

ANKERS SURETY COMPANY 
of Cleveland, Ohio. 

BONDS 
hes 5 E. Saarems, WARREN A. MORLEY 

Ass’t Manager. 
v00 Union pan ee. 

nce invi 
pacts Prompt service guaranteed. 

DETROIT, MICH. 

ATIONAL SURETY COMPANY 

The Rookery 

Surety Bonds of every description 

JOYCE & COMPANY, Inc., General Agents 

CHICAGO 
~4 

Chas. Whitaker Wm. H. Whitaker H.C. Penny, Jr. 

HITAKER BROS. & PENNY 
613-618 Chamber of Commerce Bldg., 

State Agents Fidelity & Deposit Co. of Md. 
for State Ft sen 

Correspondence Solicited. 

DETROIT, MICH. 

HE TITLE GUARANTY 

& SURETY COMPANY 
727 Rookery Building 

Special Service to Brokers 
Harve G. Badgerow, Res. 
W. J. Doyle, te Res. 

Phone Harrison 7940 . 

CHICAGO, ILL. 

HE HASKINS AGENCY CO. 

Hammond Building 

Every form of Casuaity Insurance and 

Surety Bonds 

“We Can Place It.” Correspondence Invited 

DETROIT, MICH. 

EEKER-MAGNER COMPANY 
General Agents 

The General odes Assurance ge Gongeeaion, Ltd. 
Perth, Scotland 

The Federal Ualon Surety Company * cs 

189 La Salle Street 
jana. Walter E. 

CHICAGO, ILL. 

ETROIT INSURANCE AGENCY 

STATE AGENTS 

CASUALTY COMPANY OF AMERICA 

Employers’ Liability Public Liabi! 
Elevator and Teams Liability Automobile i TTabitity 
Workmen’s Compensation and Fly Wheel 
Personal rsonal Accident & Li & Liability Pats > Glass 

-_ L. WICKES, JR. 

General Agent 

The Pennsylvania Casualty Co., of Scranton 
Liability, Plate Glass, Accident and Health 

184 La Salle Street 

CHICAGO, ILL. 

YNNE & KINSELLA 
721-2 Chamber Commerce Bldg., 

SURETY re a 
Health, E: "and Pu Liability, 

Auto socitente ane yjblevator, Baler, ~~ Clase. . Burglary. 

DETROIT, MICH. 

J C. PITCHER & CO. 
- Successors to A. R. Sexton Co. 

General Agents 
Aetna Indemnity Co. 

Telephone Randolph 3491 

171 La Salle Street 

CHICAGO, ILL. 

ABBITT & BROWN 

81 and 84 St. Paul Bldg. 
State nts for Ohio and Southern Indiana for the 

NORTH AMERICAN ACCIDENT INS. CO. 
eral Agents AETNA INDEMNITY CO. 

Bonds, Burglary and Plate Glass. 
Agents wanted 

CINCINNATI, OHIO 

G: K. THOMAS 

Manager for Illinois 

Bankers Surety Company 

604 Chamber of Commerce Bldg. 

General Surety and Bonding Business 

CHICAGO, ILL. 

of Minerica 

HOME OFFICE 

NEW YORK 

Casualty Company Tnsurance 
Accident 

Disability. - 

Fly Wheel 

Liability 
Boiler 

Plate Glass 

“THE OHIO COMPANY”? 

The Bankers Surety Co. | 
Williamson Building, CLEVELAND, OHIO 

Capital, $500,000.00, Fully Paid 

Becomes Surety on Bonds 

Chartered Under Ohio Laws 

$200,000 Deposited with Insurance Commissioners 


